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Sparks 


May flowers are prettier in the 
garden than in the reckless driver’s 
hospital room. 

” * * 

GM prices reflecting recent 
wage increases were expected 
Friday, but OPA announced that 
they would be delayed until this 
week. 

oe * * 


The Detroit Common council has 
unanimously approved the name 
Edsel Ford expressway for the pro- 
posed crosstown highway in the 
Motor City. 


* ad * 


No Coal, No Cars 


Thanks to John L. Lewis, the 
Golden Jubilee celebration probably 
will find the auto industry shut 
tight. 


* * * 
Dig Deeper 
Dearborn and Dayton are follow- 
ing in Toledo’s tax-steps and con- 
sidering income levies on individu- 


als and corporations. 
* os *” 


Temporary Jobs 

OPA last week sent out a call for 
stenographers for its New York 
branch. Judging by the qualifica- 
tions of some of the agency’s per- 
sonnel, the typewriter tappers will 
be found, no doubt, to have pre- 
viously been trained as crane op- 
erators. 


” 
Employed Up 
A net increase in the number of 
workers during March brought the 
total of employed to 52,950,000, the 
Bureau of Census said last week. 
A 60,000 rise in unemployment to 
2,710,000 finds its main cause in the 
number of veterans looking for 
jobs. 


* * 


Uniformity Needed 


A reader estimates that 40 per- 


> cent of the traffic lights show the 


' green signal above and the red be- 
low, leaving 60 percent with the re. 
verse arrangement. What do peopl« 
who are color blind do? 

About 20 percent are so afflicted 
Their deficiency ranges from one 
degree to complete inability to dis- 
tinguish shades. 


* * = 


Good Business 


Pennsylvania Turnpike revenues 
since its opening in October, 1940, 
total $12,600,000. More than 8,265,000 
vehicles traversed it and account 
for all the income except $750,000 
which came from service stations 
and concessions. 

Indicating the expected increase 
in travel, income in March was 
$247,158 compared with $156,916 in 
the same month a year ago. The 
160-mile stretch cost $70,000,000. 
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Output at Peak, but New Pinch Due 


59,482 Vehicles 
Built in Week 


Steel Stocks Held 
Critical As Result 
Of Coal Shutdown 


By Mel Humphrey 


Associate Editor 
DETROIT. — With report- 
edly only two weeks’ supply 
of steel left in stockpiles, the 
auto industry last week 


spurred assembly lines to 
again set a postwar production 
record, tallying an estimated 59,482 
cars and trucks in the U. S. only. 
This was a gain of 6,744 units over 
the revised total of 52,738 in the 
previous week. 


In the week ending Apr. 26, 1941, 
the industry turned out 107,229 ve- 
hicles, 47,840 units over last weeks’ 
total. 

Of the 59,482 units produced 
last week, it is estimated that 
41,012 were passenger cars and 
18,470 were trucks. An additional 
3,168 cars and trucks is estimated 
as the total output in Canada last 
week. 

The new high in weekly produc- 
tion was the result of Ford operat- 
ing a full five-day week, and Olds- 
mobile, Pontiac and Buick running 
assembly lines on a_ two-shift 
schedule. 

Four auto makers’ remained 


closed last week. Hudson and Wil- 
(Continued on Page 30, Col. 3 


OPA Sets Prices 
On More Ford, 
Chrysler Models 


WASHINGTON. — Retail price 
ceilings on two Ford Motor con- 
vertibles and further prices on sev- 
eral Chrysler Corp. cars were an- 
nounced here last week by OPA. 

The Ford sportsman’s convertible 
coupe was set at $1,558 and the 
Mercury sportman’s convertible 
coupe at $1,764. 

Wholesale ceilings were fixed at 
$1,217 for the former and $1,364 for 
the latter Ford car. The prices do 
not include excise taxes, transpor- 
tation, or preparation and handling 
charges. 

Exclusive of excise taxes, trans- 
portation charges from the factory, 
and preparation and handling 

(See PRICES, Page 2, Col. 5) 





TYPIFYING THE SPIRIT of the forthcoming Automotive Golden Jubilee celebration 
is this official emblem, a 65-foot structural reproduction of which will be unveiled at 
opening ceremonies in downtown Detroit’s Grand Circus Park on May 29. It features 


an antique automobile of gold, and an automobile in blue of latest style lines, both on 
a circular base and capped by a towering golden wheel symbolic of transportation and 
manufacturing. A multi-colored conception of the splitting of the atom completes the 
emblem, designed by Radebaugh, Detroit artist. 





Dealers Facing Stiffer OPA Fight; 


40 Supplier Strikes Adding — 


To Coal Squeeze on Cars 


By Mac Gordon 
Staff Writer 
DETROIT. — The two - pronged 
supply squeeze on the motor vehi- 
cle industry, consisting of the AFL 
coal strike on one hand and more 
than 40 CIO strikes at feeder 


Business Fixation a Trap for Dealers? 


By Bob Finlay 
Managing Editor 

LANSING. — Businessmen have 

been so absorbed in their business 

that they have 

done a woefully 

poor job of sell- 

ing the American 

system of free 

enterprise, Arthur 

E. Summerfield, 

director of NADA, 

told nearly 600 

delegates who at- 

tended the 25th 

annual conven- 

tion of the Mich- 

igan Automobile 


Dealers Assn. here last week. 
Summerfield also charged that 
auto dealers have been the victims 
of the worst government bungling 
in industrial history in the recon- 
version of the automobile industry. 
“You have seen what should 
have been an unprecedented pe- 
riod of prosperity dissipated to 
what may become a very serious 
economic crisis,” he declared. 
This, he asserted, was brought 


about solely by sinister forces in 
Washington who enjoy political 
favor. 

In particular, Summerfield assail- 
ed OPA—“that octopus of regimen- 
tation” that long ago ceased to be 
a force for protection against run- 
away inflation. 

“I can tell you gentlemen here 
today,” he said “that unless Amer- 
ican business men—big and small 
—become less single-minded and 
less utterly devoted to the thing 
immediately in hand, they are go- 
ing to be picked off one by one, 
still holding their peanut (business) 
—to dance ultimately to foreign 

(Continued on Page 30, Col. 1) 


plants on the other, was closing 
tighter last week with few signs 
for an early letup. 

As a result, the week produced 
the first cautious prediction of an 
industrywide shutdown. Ernest T. 
Weir, president of National Metals 
Co., forecast a sweeping paralysis 
of new-car and truck plants by 
May 15 unless relief came. 

The steel industry already has 
lost more than a million tons of 
ingots in the four weeks of the 

(Continued on Page 29, Col. 1) | 


Bowles’ Scare 
Floods Senate 


But House Reports 
Home Front Quiet; 
Mallon Delayed 


By William Ullman 
Washington Correspondent 


WASHINGTON.—Pressure 
was building up last week on 
the Senate to preserve OPA 
without reform amendments 
passed by the House. 

It is becoming evident that auto 
dealers are in for a tougher fight 
to preserve the Crawford amend- 
ment requiring restoration of dis- 
counts until production reaches a 
volume that will protect the deal- 
ers. 


The CIO and housewives, 
whipped up by scare tactics of 
Stabilizer Chester Bowles, are 
pushing demands that the Sen- 
ate lop off amendments approved 
by the House. 

Feeling in the Senate is believed 
to be hostile to the administration 
of OPA, rather than to price con- 
trol itself. 

Meanwhile, in contrast to the 
inspired requests for an “as is” 
extension of OPA which are 
flooding the Senate, House mem- 
bers vacationing at home report 
no ground-swell of resentment 
against their votes to reform 
OPA, 

Typical of the pressure on the 
Senate is the warning of James B. 
Carey, secretary of the CIO, that if 
Congress does not reverse the 
House stand on whittling down 
OPA, labor will demand new wage 
increases. 

Meanwhile, appearance of NADA 
President W. L. Mallon before the 
Senate Banking and Currency com- 
mittee was postponed to May 2. 

NADA has prepared for pre- 
sentation by Mallon what is re- 
garded here as the most com- 
plete survey and analysis of war- 
time conditions within the retail 
automobile trade ever put to- 
gether. Those who have seen the 
presentation agree that it far ex- 
ceeds anything in the way of a 
survey ever submitted to a gov- 
ernment body. 

One of the great weaknesses of 
OPA’s contentions regarding dealer 


jincome, an NADA spokesman de- 


clared, is that they are based on 
the scantiest sort of surveys. This 
fact, he said, will make the NADA 
report stand out in sharp and con- 
vincing contrast. 

More than 40 dealers from all of 
the 20 states having senatorial rep- 
resentation on the Banking and 
Currency committee were here last 

(Continued on Page 26, Col. 3) 


Startling Studebakers 


Dealers Awed As T hey Get First Look 
At Real Postwar Cars 


By Pete Wemhoff | 
Editor, Automotive News 
CHICAGO, — Unveiling the first 
real postwar car, Studebaker show- 
ed its 1947 Champions and Com- 
manders to 1,400 dealers here last 
week. 
Details of the new @¢ars will be 


kept secret until a series of dealer 
meetings is completed early in May, 
but newspapermen attending the 
sneak preview agreed that the new 
designs are startling in comparison 
with present models. 

Although start of production on 

(See STUDEBAKER, Page 28, Col. 5) 
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All Makers Now in Fold... 





Chrysler Gets License, 
Ends Wis. Battle 


MADISON, Wis.—Universal com- 
pliance with the provisions of Wis- 
consin’s law requiring the licen- 
sing of automobile dealers and 
manufacturers, was reported last 
week by Ben L. Marcus, state mo- 
tor vehicle commissioner, upon the 
application for licenses by the 
Chrysler Sales Corp., the De Soto 
Motor Corp. and the Dodge Broth- 
ers Corp. 

Marcus announced that the 

Chrysler Corp. had applied for a 
manufacturer’s license under the 





Keating Raps 
OPA’s Failure 
To Set Prices 


CHICAGO. — Chevrolet is being 
handicapped by the failure of OPA 
to set ceiling prices on cars that 
have been produced since settle- 
ment of the recent strike, T. H. 
Keating, general sales manager, 
said last week. 

Keating was in Chicago to intro- 
duce Charles J. French, advertising 
manager, and other newcomers in 
the organization. 

Chevrolet is being forced to ship 
new cars “to our dealers on con- 
signment in the hope that we will 
soon get a price from OPA which 
will enable delivery to persons who 
need them so much,” Keating said. 

“When OPA freed the automobile 
industry from rationing, it be- 
stowed no great blessing. It passed 
over to the industry’s dealers the 
thankless job of saying who will be 
the first to get the few new cars 
built. 

“Unless the people who come into 
dealers’ establishment are handled 
with consideration, a lot of ill will 
may be created. There may be a 
lot of people with long memories 
when the competitive markets re- 
turn.” 

Keating added that Chevrolet is 
currently producing about 2,500 
ears and trucks daily, with hopes 
of getting back as fast as possible 
to the prewar rate. He added that 
numerous obstacles stand in the 
way, declaring that if the coal 
strike continues much longer, oper- 
ations will have to shut down be- 
cause of a steel shortage. 


Darrin Sets Up 
Company to Build 


Custom Autos 


LOS ANGELES. — Howard Dar- 
rin, noted auto designer, announced 
formation last week of the Darrin 
Co. to manufacture custom cars in 
the high-priced bracket. 

The announcement represented 


final confirmation of AUTOMOTIVE 
News’ story on Darrin’s plans, 
which appeared in the Apr. 15 
issue. 


Darrin said that the new car, 
which will bear his name, would 
be completely custom-built except 
for the Continental motor. The ve- 
hicle will sell for about $2,000. 

Darrin revealed that the com- 
pany would be privately financed. 
A group of eastern financiers is 
said to be backing the new con- 
cern. 

Cc. J. Reese, president of Conti- 
nental Motors, denied reports that 
Continental is working with Darrin 
on the venture. Any participation 
by Continental in the Darrin en- 
terprise, Reese said, would be “only 
as a supplier of engines.” 


Packard to Build 


Plant in Canada 


DETROIT.—Packard is planning 
early construction of a manufac- 
turing plant in Canada, E. S. Wigle, 
director of the Packard Motor Car 
Co. of Canada, Ltd., announced last 
week. 

Until the plant is completed, he 
said, the company will continue to 
import American-made cars for 
sale in the dominion. 






Wisconsin law, after several 
weeks of negotiations during 
which it had appeared that the 
Wisconsin licensing requirement 
was headed for a court test. 


Chrysler originally had declined 
to apply for a license contending 
that the state department did not 
have jurisdiction because the com- 
pany does not do business in Wis- 
consin. Marcus, explaining that the 
department wanted to determine 
“whether this law applies to all or 
none,” turned to the attorney gen- 
eral’s office for assistance in ob- 
taining a court’ interpretation. 
Chrysler, he explained, was the 
only automotive manufacturer that 
had ignored the Wisconsin statute. 


Following conferences between 
state counsel and Chrysler’s Madi- 
son legal representatives, an ami- 
cable settlement was reached. The 
three firms, in making applications 
for manufacturers’ licenses, also 
listed 18 Wisconsin representatives 
who under the Wisconsin law will 
also be required to obtain license, 
Marcus explained. 


The motor vehicle commission- 
er took the occasion to point out 
that the dealer licensing law, en- 
acted primarily as a measure of 
consumer-protection 10 years ago, 
but also to protect automotive 
dealers against unfair franchise 
cancellations by manufacturers, 
is working out smoothly and sat- 
isfactorily. 

In contrast to the early years of 
the statute—in the 1930s—consumer 
complaints are now exceedingly 
few. Last year there were fewer 
than a dozen, according to depart- 
ment officials. During the last year 
there were half a dozen complaints 
from dealers about allegedly unfair 
cancellations which reached the 
stage where a hearing before the 
commissioner was required. 

Marcus reports that the six were 
decided in favor of the manufac- 
turer, although numerous others 
were settled by arbitration before 
they reached the formal hearing 
stage. 


Buick Appoints 
3 As Fleet Sales 


Representatives 


FLINT.—Buick division has 
named three fleet sales representa- 
tives whose duties will be confined 
exclusively to operation of fleet 
sales in their respective areas, ac- 
cording to W. F. Hufstader, Buick 
general sales manager. 

The representatives are: 

C. B. Pinkstaff, New York, East- 
ern area comprising zones at Bos- 
ton, Buffalo, New York, Philadel- 
phia, Washington and territories 
adjacent to these cities. 

C. B. Chambliss jr., Pittsburgh, 
Central area comprising zones at 
Cincinnati, Cleveland, Detroit, Flint, 
Pittsburgh and Saginaw and adja- 
cent territories. 

G. F. Kleeburg, Chicago, Midwest 
area comprising zones at Chicago, 
Kansas City, Minneapolis and St. 
Louis and adjacent territories. 

Hufstader said zone managers of 
the individual zones in the South- 
ern and Pacific regions will handle 
fleet sales activities in their areas. 


DETROIT 


AUTOMOTIV 


GOLDEN | 






AUTOMOTIVE GOLDEN JUBILEE official symbol for the forthcoming celebration in 
Detroit, May 29-June 9. Lt. Gen. William S. Knudsen, chairman, Automotive Industry 


committee, said: 


“The old car suggests the past, 


the new car the present, and the 


atomic device, the future. The underlying theme is the past, present and future use of 


energy by the automotive industry for peaceful purposes."’ 


The emblem was designed 


by Radebaugh, nationally-known Detroit artist. 


Dealers Join Jubilee Group; 


Program Tips 


By George B. Deery 
Staff Writer 

DETROIT. — Although sponsors 
of the Automotive Golden Jubilee 
are encouraging simultaneous cele- 
brations throughout the nation 
while the anniversary’s main pro- 
gram is being held in Detroit May 
29-June 9, AMA _ will cooperate 
with those communities which de- 
cide to hold observances later, 
George Romney, managing direc- 
tor, stated last week. : 

It is expected that some localities 
will honor the event throughout 
the remaining months of the year, 
tieing it in with instances of local 
interest. 

It is also pointed out that officials 
in many automotive centers outside 
Detroit such as Lansing, Flint, 
Kenosha, Toledo, and others are 
participating in the Detroit pro- 
gram and will be unable to assume 
leadership in promoting Jubilee af- 
fairs in their own cities at the 
same time. 

Last week a booklet containing 
detailed plans for the staging of 
community celebrations was 
mailed to presidents and secre- 
taries of dealer associations by 
AMA. It will be mailed by man- 
ufacturers to their dealers. Addi- 
tional copies may be obtained 
from Automobile Manufacturers 
Assn., New Center Bldg., Detroit 
2. AMA is also sending out a 
form seeking the names of com- 
munity committees sponsoring 
Jubilee fetes. 

The guide presents definite plans 
for the formation of committees 
representing various interests, the 
procedure for the initial organiz- 
ing efforts, parade, contest and 
banquets, financing and publicity. 





BRANCH CAR order managers, meeting in South Bend, got their first peek at the 
lines of the 1947 Studebaker when Assistant Sales Manager Tom Laughlin lifted the 
cover off a quarter-sized miniature built by the engineering department. In the group 
(rear row) are Fred Coffield, William Pearson, Malcolm Dailey, E. N. McNabb, C. W. 


Corgan, R. 


manager; P. E. George, R. J. Marlatt, 


Lane and G. R. Jordan. 


K. Kendall and W. H. Rowell; (front row) Art Vogler, factory car order 
R. S. Rosell, Laughlin, J. C. 
business management representative; J. A. 


Bagley, special 


Raine, J. S. Oliver, R. J. Hoswell, John 


Given 


It also suggests supplementary dis- 
plays in stores and hotels as well 
as “open house” affairs for firms 
affiliated with the industry. 


The association is distributing a 
48-page book, “Car Traveling Peo- 
ple,” which describes pictorially 
and wordwise how the automobile 
has changed the life of Americans 
—a study of social effects. It was 
written by Franklin M. Reck, for- 
merly editor of American Boy. 


The winning title for the parade 
here in a contest sponsored by col- 
umnists on Detroit newspapers is 
“Motor City Cavalcade.” 


A 65-foot atomic symbol of the 
Golden Jubilee will be lighted in 
downtown Detroit to start the 
celebration. A committee of 
scientists is now studying some 
application of atomic energy to 
illuminate this theme center. 


It consists of an antique car in 
gold on a red circular base against 
a modern car in blue. Rising above 
the two autos is a basic wheel, 
symbolical of. transportation and 
manufacturing. 


Suspended between the top of 
wheel and the cars below is a 
conception in many colors of an 
atom in the process of splitting. 
The emblem will revolve on a cir- 
cular base in the glow of special 
lighting effects. The symbol was 
designed by Arthur Radebaugh, 
Detroit artist. 

The lighting ceremony will “Sym- 
bolize determination of Detroit and 
the industry to use atomic power 
for peaceful purposes,” Lt. Gen. 
William S. Knudsen, Automotive 
Golden Jubilee chairman, said. 


The following presidents of state 
dealer associations were honored 
last week by being nominated to 
the national committee of the 
jubilee: 

Ewell K. Gregg (Chevrolet), De- 
catur, Ala.; W. C. Quebedeaux, 
Phoenix, Ariz.; H. C. Thomas, Lit- 
tle Rock, Ark.; Fred Kurz, Fresno, 
Calif.; J.M. Rehl (Pontiac), Bridge- 
port, Conn.; F. L. Dan Hastings 
(Chevrolet), Santa Monica, Calif.; 


R. L. Jackson (Chevrolet), Pueblo, 
Colo.; Joseph R. Trew (Dodge- 
Plymouth), Washington, D. C.; 


Hugh Richter, Wilmington, Del.; J. 
Saxton Lloyd, Daytona Beach, Fa.; 
Charles H. Yates, Macon, Ga. 


A. C. Garber (Ford-Mercury-Lin- 
coln), Caldwell, Id.; Frederick M. 
Sutter, Columbus, Ind.; H. B. Cray- 
croft (Ford), Vandalia, Ill.; O. W. 
Davis, Kansas City; Ben F. Long 
(Ford), Louisville; W. L. Mossy 
(Oldsmobile), New Orleans; Lloyd 

(See JUBILEE, Page 8, Col. 1) 








Golden Jubilee 
Program 


Following is the tentative official 
program for the Automotive Gold- 
en Jubilee, May 29-June 9: 


Wednesday, May 29 at 9:30 p. m. 
Unveiling of 60-foot transporta- 
tion statue, Grand Circus Park, 
Detroit. 


Thursday, May 30 at 10:30 p. m.— 
Community Women Pilgrimage 
to grave of Col. Hamtramck who 
accepted British surrender and 
first raised American flag over 
area 150 years ago. 

Friday, May 31 at 2:30 p. m- 
Community historical pageant 
depicting highlights in Detroit’s 
history under the American flag 
and 
various civic and all Detroit na- 
tionality groups. 


Industry reception (5:30 p. m.) 


and dinner (6:30 p. m.) in honor | 


of its pioneers. A cavalcade of 
historic “horseless carriages” will 
escort the pioneers to the Ma- 
sonic Temple late in the after- 
noon for the dinner. 


Community Women’s dinner (6:30 
p. m.) and musicale in Masonic 
Temple. 


At 8 p. m., following the two 
dinners, the industry’s dramatic 
tribute to the pioneers will be 
presented in Masonic Temple. 


Saturday, June 1 at 11 a. m.—Re- 
enactment of driving of first 
Ford car and first King car of 
50 years ago. 


At 2:30 p. m., the “Motor City 
Cavalcade” parade will feature 
early forms of transportation, in- 
cluding old cars and trucks, and 
floats by Detroit firms, civic, cul- 
tural and historical organizations. 
All parade participants will be in 
costume. Also featured will be 
Detroit Jubilee Queen and her 
attendants. 


Beginning at 8 p. m. the com- 
munity street and indoor Jubilee 


Festival will include the Queen’s | 


coronation, music by “name 
bands” and “nationality” orches- | 
tras, with entertainment by 
screen, radio, stage and other 


stars. Jubilee Jamboree on Wash- 
ington Blvd., the Golden Jubilee 
Review at Olympia. 

Sunday, June 2 at 3 p. m.—Large 
Community Program at Briggs 
Stadium. 


At 8:30 p. m.—Detroit Historical 
Pageant will be repeated at 
Olympia. 

Monday, June 3 at 10:30 a. m.— 
Opening of the Industry’s An- 
tique Automotive Exposition, 
sponsored by the National Auto- 
motive Industry Golden Jubilee 
committee. Displayed will be one 
unit of each of the newest model 
cars against a picturesque back- 
ground of scores of early automo- 
biles and trucks. To be held 
daily from 10:30 a. m. to 10:30 
p. m., the exposition will continue 
through June 9. 


ere ths 
Prices 
(Continued from Page 1) 


charges, the new prices on Dodge 
De Soto and Chrysler models fol- 
low: 


"46 Fac. °42 Fac. 
Ret. Pr. Ret. Pr. 
Dodge 
Custom 7-pass. sedan.. $1,417 $1,385 
Limousine . $1,513 $1,465 
De Soto 
Custom 7-pass. sedan.. $1,569 $1,494 
Limousine - $1,672 $1,570 
Chrysler 
New Yorker conv. coupe $1,809 $1,629 
Royal 7-pass. sedan.... $1,636 $1,525 
Royal limousine ....... $1,742 $1,595 
Windsor 7-pass. sedan.. $1,716 $1,595 
Windsor limousine ..... $1,821 $1,675 


OPA also set these ceiling prices | 


on optional equipment: 


Refrigeration unit for Chrysler 
Royal and Windsor sedans, $377.75; 
refrigeration unit for Chrysler New 
Yorker, $402.05; right-hand drive 
for sedans and coupes, Saratoga 
and New Yorker, $8.15; highland 
plaid and leather upholstery for 
New Yorker and Windsor sedans 
and coupes, $29.20. 


Fournier Fined $500 


MONTREAL. Fournier Automobile, 
Ltd, of 1672 St. Catherine St. W., has 
pleaded guilty to charges of selling a used 
automobile at an excessive price and of 
transmitting a false report to the Wartime 
Prices and Trade board. Judge Edouard 
Tellier fined the firm $500 and court costs. 
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from 
Florida vacations tell me that 
there are miles and miles of motor 


_— driving back 


vehicles stored in the Southern 
camps. They tell me that govern- 
ment depots are cramped with re- 
placement parts, which are criti- 
cally needed now. To release them 
two or three years hence, after pro- 
duction facilities have been re- 
stored, would be too late to fill the 
critical needs now and would only 
disturb our economy then. 


Johnny Raine, general man- 
ager of the Virginia state asso- 
ciation, wants to know why nine 
months after V-J Day the gov- 
ernment hasn’t acted to release 
the major part of this material. 
He has a concrete suggestion he 
is making to representatives and 
senators. 


Since V-J Day surplus new parts 
distribution has been in charge of 
the Treasury department, the Re- 
construction Finance Corp., then 
the Department of Commerce. It is 
now being handled by a division of 
the Department of Commerce, with 
branch and regional offices in 
many cities of the country. 

cd Eo a 


Civilian Committee 
For Parts Suggested 


OHN suggests, in view of the 

government departments’ inca- 
pacity to function, that the parts 
be turned over to a civilian com- 
| mittee made up of representatives 
|of NADA, the Motor and Equip- 
i}ment Wholesalers Assn. and the 
National Standard Parts Assn., 
who will do two things: First, sup- 
| ply the pressing need for automo- 
bile repair replacements for the 
benefit of the motor car owning 
public, and, second, convert govern- 
ment surplus automotive parts into 
cash for the benefit of the govern- 
ment. He has a good idea. We are 
cheering him for his efforts. 


A lot of associations help out 
in the parts shortage situation by 
instituting a parts exchange ser- 
vice. The Pennsylvania associa- 
tion puts out a printed list that 
is sent each week to their entire 
membership listing for their 
members parts for sale as well as 
parts desired. Hundreds of these 
items are listed each week. The 
Pennsylvania dealers are very 
enthusiastic about it. 

* * ok 


Used Car Sales 


Ratio Reversed 
I SEE a lot of monthly records of 

used car sales from the various 
cities throughout the country. I 
want to make a record of the re- 
port for March of my home city in 
Toledo because it is typical of what 
is transpiring all over the country. 
There were 4,034 used cars sold in 
March, 1946—1,026 by dealers, in- 
cluding independent dealers, and 
3,008 individual-to-individual sales. 
This just reverses the ratio in the 
history of the trade before the ad- 
vent of OPA’s used car regulations. 

In March, 1940, for instance, in 
Toledo there were a total of 2,- 
962 used cars sold—2,111 by deal- 
ers and 851 individual-to-individ- 
ual sales. This reveals, not only 
an idea of the loss to the indus- 
try, but the loss to the public, 
because there is no opportunity 
for reconditioning the cars before 
changing ownership under the 
present setup. 

* * * 

Curb a Blessing 
And a Hardship 


Ipae proposed curbs on new com- 
mercial building will be both a 
blessing and a hardship on auio- 
mobile dealers. If no new commer- 
cial buildings are to be built, dealer 
plans for the erection of new and 
odern structures have been dealt 
death blow. On the other hand, 
dealers who are considering new 
building investments recommended 
by their factories which they do 
ot feel justified for the long term 





Dealers tell me 


By John 0. Munn 


Dealers’ or salesmen’s comments, questions or requests may be 
addressed to John O. Munn in care of Automotive “— Detroit, 
and the writer’s name will be kept in confidence if 
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requested. 


in view of restricted territory and 
increased number of competitive 
outlets, will have an opportunity 
to wait and see how conditions de- 
velop before making their final de- 
cision. 

Needless to say the building re- 
strictions will have the effect of 
increasing commercial rents. 
Many dealers’ rents have been 
increased two, three and four 
hundred percent since 1941. 

* * * 


Does OPA Know 
Facts of Life? 


;= a great admirer of A. H. 

Jones (Chrysler), of Hastings, 
Neb. You can’t help but respect his 
philosophy of life when I remind 
you that he has been a successful 
operator since 1905. Now that Con- 
gress is still discussing the ex- 
tension of the OPA, you will be in- 
terested in the following letter I 
received from him: 

“A fellow walked into our place 
Saturday morning and asked the 
price of a car on our show floor. 
We told him $1,110. He wanted to 
know if he could buy it, and we 
told him he could not. He asked 
when he could get a car, and we 
told him we were unable to even 
approximate a delivery date. He 
then offered us $1,250 in cash for 
the car in question for immediate 
delivery. I didn’t know how far 
he might have gone but that was 
his first offer. We are not accept- 
ing premiums for priorities. 

“Chester Bowles is completely 
unaware of the facts of life if he 
assumes that this traffic is not go- 
ing on, and in a big way. We were 
offered $500 bonus for delivery of 
the first Chrysler car we received. 
Another man was in here Saturday 
and wanted to know how much 
over the retail price it took to get 
delivery now on a Chrysler, asked 
if $200 to $300 would be considered. 
Down in Washington sits this 
group of New Deal theorists pro- 
posing to reduce our discount fur- 
ther and increase the incentive to 
dealers to go out and get prices 
based on the market, the most 
fundamental law of economics, the 
law of supply and demand. As far 
as the OPA is concerned we would 
have no compunction about taking 
the money. I am not refusing to 
do so because we have any respect 
for the OPA or its regulations. We 
are motivated solely because of the 
fact that we have a high reputa- 
tion for integrity and are not will- 
ing that anyone should tell us in 
subsequent years that we com- 
pelled him to pay extra money for 
anything he bought, or that he 
failed to get something he wanted 
because we were willing to take 


extra money from someone else. 
* * ES 


Bowles Holds Line 
For Off-Brands 


E have not, as yet, had a 
heater or a radio. We cannot 
get them, solely, we understand, 
because Mr. Chester Bowles is 
holding the line against production. 
Wendell Wilkie said ‘Only the pro- 
ductive can be strong,’ but produc- 
tion seems to be no major part of 
the New Deal OPA philosophy. 
“My wife wanted to have a 
floor waxed. She tried to buy 
some Johnson’s wax but was in- 
formed that it was unavailable. 
There were plenty of off-brands 
available but no Johnson’s. That 
may not be the best wax in the 
world but it has a _ reputation 
which inspires confidence, and 
she wanted it. I do not know that 
the OPA is to blame for its not 
being on the shelves but we find 
the market full of these ersatz 
commodities at perfectly ridicu- 
lous prices. I wonder what good 
it does to have some bureaucrat 
holding the line which keeps 
staple and well-known commodi- 
ties off the market and keeps us 
from buying the things we want. 





Purchasers Must Keep 
Trade-in Promise 


WASHINGTON.—NADA 
stated last week that it had 
been advised by OPA that a 
dealer does not have to deliver 
a new car to a customer who 
failed to keep his part of a 
written agreement to turn in a 
used car as partial payment. 
The price agency was informed 
of the unfairness to the dealer 
if he were required by MPR-594 
to deliver the new car after the 
buyer had broken his agree- 
ment. 

Dealers are warned, however, 
that if the same buyer comes 
back later and offers to buy a 
new car, the dealer cannot re- 
fuse to sell to him on the ground 
that he has no trade-in. The 
dealer does not have to do busi- 
ness with a person who breach- 
es his contract, or anyone else, 
NADA points out, but he can- 
not refuse to do so on the basis 
that the buyer has no trade-in. 








Up 43 in First Quarter... 





Chicago Dealer Total 


Nears Prewar Level 


CHICAGO.—New-car dealerships 
zoomed during the first quarter of 
this year in Cook county, hitting 
a total on Apr. 1 of 480, a gain of 
43 over Jan. 1, and the peak since 
Apr. 1, 1941, when they numbered 
487. 


These and other findings are con- 
tained in a survey released last 
week by the Chicago Automobile 
Trade Assn. 

Among the unusual develop- 
ments was the fact that only one 
dealer resigned his new-car fran- 
chise during the three-month pe- 
riod, and he in turn was appoint- 
ed to handle another line of new 
cars. 

The 
_its 


CATA, 
_survey, 


in reporting results 
pointed to Kaiser- 


NEWLY ELECTED directors of the Rhode Island Automobile Dealers Assn. are (sit- 


left to right) 
President 


ting, 


Barone Reynolds; Herman L. 


another director, is not shown. 


Treasurer Harold A. 
Bennett; Frank F. 
Merlyn O'Keefe. Standing, left to right, are Harry Sandager, Joseph M. 
J. Kohl, Wallace Sefsick, Edward B. Jones and Fred W. Smith. Clairmount L. 


Executive Secretary Josephine 
Crook; Vice-President G. 
McEvoy, Frank 
Grinnell, 


Lanphear; 





OPA Alters Letter 


Form Challenged by Norfolk Dealer Is ‘Revised’ 


Pending Decision on Restraining Writ 


NORFOLK, Va. — The hearing 
over the legality of the letters 
which OPA has been sending to 
Virginia new-car buyers is sched- 
uled to be resumed Friday (May 
3) before Judge Stirling Hutcheson 
of Federal District court here. 

Pending Judge Hutcheson’s rul- 
ing, OPA has withdrawn the al- 
legedly objectionable letters for a 
“revised form,’ agency officials 
told the court last week. The sub- 
stitution was entered on the court 
record of the case. 

The hearing began after Luhr- 
ing Motor Co. (Dodge-Plymouth) 
filed a petition for an injunction 
to restrain OPA from distribut- 
ing the letters. Luhring charged 
that the letters, by asking pur- 
chasers for information regard- 
ing the sale, inferred that the 
dealership had _ violated price- 
ceiling regulations. 

Postponement of the trial until 
May 3 was requested by OPA at- 
torneys, who said they had not had 

enough time to prepare a defense. 

It was understood that the Auto- 
motive Trade Assn. of Virginia 

would take part in the action for 
injunction. Many Norfolk auto 
dealers were present in the court- 
room on the first day of the hear- 
ing. 

Edwar L. Breeden, attorney for 
Luhring, contended that the terms 
of the letter exceeded OPA author- 
ity by implying that.the dealer had 
violated the law and by holding out 
a financial reward to the purchaser 
who reported on the nature of the 
transaction. 

The letter, sent out by the en- 
forcement division of OPA over 
the signature of C. Allen Costen, 
Norfolk investigator, stated: 

“Dear Sir: 

“There was recently filed with 
the OPA a certificate of transfer 


Tex. Parley Set 
For May 13-14 


FORT WORTH, Tex.—The Texas 
Automobile Dealers Assn. will hold 
its first membership meeting since 
the war May 13-14 here at the 
Texas hotel, it was announced last 
week. 


An unusually large attendance is 


expected. Officers for the coming 
year will be elected. 


for a new automobile purchased by 
you. An investigation is now being 
conducted with reference to the 
sales made by the Luhring Motor 
Co. 

“Enclosed with this letter is a 
questionnaire pertaining to the 
purchase of your new automobile. 
Will you please cooperate by sup- 
plying us with the information 
requested. 

“We enclose a self-addressed en- 
velope, requiring no postage, in 
which this form is to be returned. 
We thank you for your coopera- 
tion, in this matter and may result 
to your financial benefit.” 

Information asked in the ques- 
tionnaire includes full purchase 
price, whether trade-in of a used 
car was required before purchase 
of the new car could be made, was 
the car purchased by cash or other- 
wise, and other particulars of the 
sale. 

The Luhring company brought 
its action against Paul A. Porter, 
OPA administrator; J. Fulmer 
Bright, district director, Richmond 
district office, OPA, and C. Allen 
Costen, investigator of the Norfolk 
OPA office. 


Frazer as accounting in large 
measure for the gain over Jan. 1, 
with dealerships for those cars 
registering an increase of 30. 

A geographical breakdown show- 
ed that 309 of the dealers were 
located in Chicago, and the re- 
maining 171 in the county outside 
the city limits. 

Unchanged numerically during 
the three-month period were Bu- 
ick, with 32 dealers; Cadillac, 11; 
Chevrolet, 49; Crosley, 1; Ford, 
57; Hudson, 33; Oldsmobile, 33, 
and Pontiac, 32. 


Increases were recorded by 
Chrysler, from 30 to 31; De Soto, 
32 to 33; Dodge, 37 to 38; Kaiser- 


Frazer, 11 to 41; Lincoln, 6 to 8; 
Mercury, 37 to 39; Nash, 23 to 25; 
Packard, 19 to 20; Plymouth, 99 to 
102; Studebaker, 18 to 21, and Wil- 
lys, 8 to 10. 


The Apr. 1 total of 480 compared 


‘|with 397 on the same date last 


year, 396 two years ago, 404 three 
years ago and 443 four years ago. 





Indictments Offer 
Chance to Clear 


Dealer Position 


INDIANAPOLIS.—Although OPA 
was tardy in moving on the black- 
market operators in used cars, the 
indictments returned in Detroit 
two weeks ago offer an opportunity 
for new-car dealers to try to clari- 
fy the position of ethical dealers 
in the public mind. 

This was pointed out last week 
by H. Schaefer, executive secretary 
of the Automobile Dealers’ Assn. 
of Indiana. 


In connection with the _ indict- 
ments, Schaefer urged local asso- 
ciations to seek to get the dealers’ 
position clarified in local papers. 

Schaefer said that it is gratifying 
to the vast majority of ethical deal- 
ers that these bootleggers, who 
have forced an unbearable burden 
on honest dealers, are being appre- 
hended. 


Unfortunately, Schaefer said, 
whenever publicity is released on a 
subject involving a particular com- 
modity, it is common fallacy with 
individuals to castigate the indus- 
try which deals in that commodity. 

Schaefer also pointed out that 
the established trade is selling no 
more than 10 percent of all used 
ears being transferred. 


The bootlegger, who is usually a 
floating gambler, Schaefer said, is 
conceivably doing 10 to 15 percent 
of the business, in violation of 
ceiling regulations, while 75 per- 
cent of the total used-car trans- 
actions involves individuals. In the 
latter group, ceilings are flagrantly 
violated, he said. 


‘*Please be advised that new truck is 
sold. Thanks a million, will use your serv- 
ice again if necessary.’’ L. G. Steiner, 


Pandora Garage, Pandora, Ohio. 


On the House... 


A top auto official lists the following material shortages, 


of their effects on car production: 
(3) copper; 


(4) lead and (5) tin. ... 


in order 
(1) steel in all forms; (2) textiles; 
Detroit area dealers sent several 


thousand telegrams to their Congressmen during the battle on dis- 


counts in the House... . 


opinion against the House bill, 
associations any 
unfavorable to dealers. ... 

efficiency is 


port to their 
Worker 


York for 





Wemhoff 


wr. 3. 5 
presenting gifts to others, got a big wham out of 
the Portland Oregonian luncheon which provided 
nifty presents for the brasshats. ... 

Last Wednesday found AvtTomortive 
depleted as follows: 
Automobile 
George Mason, new 
Editor Bob Finlay was in Lansing covering Michi- 
gan dealers convention; 


In view of OPA’s efforts to sway public 


dealers should re- 
customer reaction 
to 


up surprisingly close 


prewar levels in many auto plants, despite a big 
dip during the 


Auto brasshats, used to 


News’ office 
Publisher Slocum was in New 
Oldtimers lunch honoring 
president of AMA; Managing 


Business Manager B. B. 


Crighton was on vacation in Florida, and yours truly was in Chicago 
to get a sneak preview of the 1947 Studebaker’s (I can’t tell you 
anything about them for a couple of weeks, but their “beauts”); 
the rest of the staff carried the ball much better than when we're 


here, they tell me. 


Pete WEMHOFF 
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AUTOMOTIVE WE STAND FOR: 
FN a { 1. Fair and equitable contracts between manufac- 
an, <> St ™ = turers and dealers in motor vehicles, parts and ac- 
cessories. | 2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. | 3. Every dollar of gasoline taz col- 
lected by state or federal governments applied to 
the building and maintenance of highways. { 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 1 5. A return to the precepts 
NEWS of independence and the rewards of applied energy 
and ability, which made America and gave more of her citizens more of 
the better things of life than anywhere else in the world. 


The Dealer’s Case 
ee eD shutdown of the auto industry by the 

-coal strike points up once more a basic fallacy of OPA’s 
cost-absorption principle. 

OPA has based its argument for cutting dealer discounts 
on projections of a flood of new cars. Yet every time the 
auto industry gets underway, a new barrier arises. 

First it was the myriad problems of reconversion, then 
a general wave of strikes, including the long and enervat- 
ing GM strike, the steel strike and thousands of supplier 
strikes. Now it is the coal strike that threatens to halt steel 
mills in two weeks, and thus close down the auto industry. 

In addition, OPA price squeezes crippled production of 
suppliers, forcing some of them out of business. 

In spite of all this, OPA tells Congress that the auto 
dealers have no problems, that they will reap a golden 
harvest in new-car sales. 

Here it is 10 months since the “go” sign was given on 
the production of new cars, and who can say that the road 
ahead is clear? 

The truth is that the production situation is not cleared 
up and won’t be for some time to come. Steel men predict 
that the auto industry will be on a hand-to-mouth basis all 
this year at least. Lumber is short and so are electrical 

_ supplies. Every month some new pinch closes in. 

In the face of this uncertain situation, how can OPA 
go before Congress with a clear conscience and try to kill ; 
an amendment that seeks only to give dealers their fair | 
discount until actual quantity production is assured? 


Akron—Rex McConnell 
Albuquerque—E. 8S. Harris 
Atianta—Don Carter 
Baltimore— Kate Savage 
Birmingham, Ala.—Dan Cobb jr. 
Bolse—H. H. Miller 
Boston—Art Riley 
Buffaio—Geo. E. Toles 
Butte—Kenneth Mulholland 
Charlotte, N. C.—D. G. Spencer 
Chieago—Mel Adams 
Columbus—Bert D. Strang 
Concord. N. H.—Guy Langley 
Denver—ira Alexander 








Who’s Business? 
iat through history, tyrants have one thing in common: 
They divide those they would conquer. The system works , 
because those who are not the victims of the moment say: | 
“Well, the bullets aren’t coming my way—yet.” 

Now in Detroit the AFL Teamsters union is attempting | 
to sign up all grocers in the city, whether they have em- 
ployes or not, to regulate their businesses by extortion. 

The “or else” method used is extortion, yet only the gro- 
cers are involved—just now—so there is no widespread 
clamor for enforcement of the law. 

Maybe it’s none of our business either, but we’d like to 
point out that it is this same union that obtained a charter 
to organize auto salesmen. 

If auto dealers shut their eyes while a businessman in 
another line is being victimized by racketeers, they, too, will 
be all alone when their turn comes. 

But if auto dealers demand that the law be upheld when 
it’s “the other guy,” they in turn become stronger. 

Laws against extortion will be upheld if the public de- 
mands enforcement. This goes for every community in the 
land—not just Detroit. 
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On my return to the hometown, 
I find Detroit as fluttery over the 
prospect of celebrating the fiftieth 
anniversary of the automobile as a 


prospective bride planning her 
marriage in June. The 

FROM events will begin on 
WHERE I Wednesday, May 29, 
SIT and the displays of 


old cars, etc., will be 
continued for a two-week period 
but the big show will be on Friday 
and I presume the parade Saturday 
afternoon, followed by a downtown 
carnival, will be the highspot of 
the celebration. If I were coming 
from out of town, I would there- 
fore plan to be here Friday, Satur- 
day and Sunday and I would make 
sure in advance that I had a place 
to sleep because I have a feeling 
that this is one of the sort of 
things that roll up like a snowball. 


We here look forward to seeing 
a lot of the old and familiar faces 
during the celebration, and AvuTo- 
MOTIVE News will have the latch- 
strings out. We'll all welcome 
greeting you in our offices here. 
You can’t miss us — we are right 
across the street from the City 
Hall! 

* + * 

On my way to work, I passed the 
Hudson and Chrysler Jefferson 
Ave. plants and the old familiar 
perfume of fresh body paint is in 
the air. It is a good smell. It means 
that America is back producing— 
not as much of course as we would 
like, but our industry has a way 
of taking care of all obstacles once 
it gets rolling. I have just driven 
up through the south where the 
air was laden with perfume of 
cherry, pecan, peach and apple 
trees, but I have to admit that the 
odor of fresh-drying paint from the 
car factories gave me a thrill which 
none of “the flowers that bloom in 
the spring, tra, la!” ever could. 

x - * 


I wonder if our friend, John L. 
Lewis, has ever given any thought 
to what is happening in England. 
Over there, a labor government is 
rapidly taking over. natural re- 
sources and utilities. Experience 
has shown that government is al- 
ways a tight-fisted employer of la- 
bor. Even in our own country, the 
federal government, famous for the 
niggardly wages paid to postal and 
other employes, is now way out of 
line with pay raises already given 
by so-called “big business.” Does 
John ever contemplate what would 
happen if John Q. Public, fed up 
with a strike which curtails pro- 
duction of the things he wants to 
buy, insisted that coal, as a great 
key commodity, be put under gov- 
ernment ownership or control? 
Huh! 

*~ * ” 

Just as I predicted in this col- 
umn a couple of weeks ago, the 
issue over OPA has practically 


'divided the country into two mili- 


tant camps, comparable only with 
the late, great battle over prohibi- 
tion. Some of my best friends are 
as opposed to trimming OPA as I 
am to its continuance in its pres- 
ent form. In Cleveland last week, I 
had luncheon with a group of men 
who know farming and the farm- 
er’s problem. They were unanimous 
in the opinion that if the Senate 
supported the changes made by the 
House in OPA regulations, it would 


‘be a matter of only 30 to 60 days 


before butter would be as available 
and freely marketed as it was be-' 
fore the war. According to these 
experts, the same would hold true 
with most farm and dairy prod- 
ucts. They were all for “hands off” 
and let the time-tried principle of 
the buying demand again take con- 
trol. They made me feel better 
about what I had been saying here 
about OPA and other wartime reg- 
ulatory government dictatorship. I 
just don’t believe in any part of 
it, do you? 
* * o* 

Bad as things seem to be, if one 
were to believe all the newspaper 
and radio commentators, most of 
us are glad to be alive this spring. 
If we don’t get down on our knees 
and thank the good Lord every day 
of our lives for the privilege of 
living in America, where we can 
say and do what we want without 
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The views expressed in this column are those of our readers. Anonymous 
contributions will not be accepted but confidence will be observed upon request. 





Extortion 


After reading about the AFL 
planning to organize all salesmen 
in auto dealerships, I couldn’t help 
but believe that if this union move 
is permitted it will be the biggest 
disgrace the United States has ever 
known. The union drive, under the 
guise of “protection for salesmen,” 
is certainly nothing more than a 
million dollar extortion racket. 

Such an offense is against the 
constitutional rights of American 
citizens. The perpetrators of the 
crime should be punished, not per- 
mitted to operate flagrantly, if 
there is any justice left in de- 
mocracy. 

Certainly I believe a salesman is 
entitled to a “fair living” the same 
as anyone no matter what business 
he is in. But there is a helluva dif- 
ference between deciding what a 


man should be paid and taking |? 


over the rights of management. 
The union banner of “democracy” 
is nothing but damned propaganda, 
and any right-thinking person will 
agree. 

It’s high time this practice of let- 
ting racketeers walk into your 
place of business, flash some papers 
under your nose and tell you to 
sign—or else—is stopped. I am con- 
fident that the next election will 
bring a sweeping change in our ad- 
ministration, but what can we do 
until then?—(Name withheld.) 


Old Home Week 


Like Old Home Week in my office 
today reading Automotive News 
again. 

Enjoyed seeing all you fellows 
when in Detroit as it has been a 


hindrance from any man — if we 
don’t, I say we should. Spring is 
here, the fish are biting and the 
cars are rolling—what more can 
we ask?—G.MS. 


long time “no see.”—Dick Howarp, 
Indianapolis. 


Carbon Monoxide 


Within the last few months AvuTo- 
MOTIVE News reported on the new 
practice of draining carbon mon- 
oxide while repairs are made on 
automobiles. Will you be good 
enough to tell me in which issue 
this story appeared and also please 
send me a copy?—M. CrowTHER, 
assistant merchandising manager, 
Life magazine. . 

(Eprror’s Note: This story ap- 
peared in our Jan. 14, 1946, issue.) 


Coming Events 


MAY 
12-14—Pinehurst, N.C. (Carolina Hotel). 
Annual meeting of North Carolina 
Automobile Dealers Assn. 

-24—Cle da (Statler hotel). Annual 
meeting Assn. of Battery Manufacturers. 


JUNE 
2-7—French Lick, Ind. SAE Summer 


meeting. 
3—Kansas City. Annual _ convention 
Missouri Automobile Dealers Assn. 
JULY 


11-13—Saratoga Springs, N. Y. Twenty- 
third annual meeting of New York State 
Automobile Dealers. 

22-24—-Chicago (Palmer House). Midsum- 
mer meeting, Automotive Trade Assn. 
Managers. 


AUGUST 
22-24—-Seattle (New Washington hotel). 
SAE National West Coast Transpor- 
tation and Maintenance meeting. 
SEPTEMBER 
11-12—Milwaukee (H otel Schroeder). 
SAE National Tractor meeting. 
OCTOSER 
3-5—Los Angeles (Biltmore hotel). SAE 
National Aeronautic Fall Meeting and 
Aircraft Engineering Display. 
er © (Hotel Knickerbocker). 


National Transportation and 
Maintenance meeting. 
NOVEMBER 
7-8—Tulsa, Okla. (Mayo hotel). SAE 
pumsenes Fuels and Lubricants meet- 
ng. 
. DECEMBER 
2-4—Chicago (Edgewater Beach hotel). 


SAE National Air Transport Engineering 
meeting. 
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At FORD, mass-production is a means to an end. 
It is a means of making more things—making them better—and making them at the lowest 
possible cost, to the end that Ford customers may enjoy quality coupled with economy. 
Ford mass-production, as you know, is not confined to car engines or chassis or body. Ford 
constantly seeks better ways of producing all the components of Ford cars—and this search 
leads to production of many materials—glass and plastics, as well as iron and steel. 


Here is some interesting information about one of these Ford-made materials. 





| | we cau m “Prastic Leatuer” tr Means New Vaiue 
~ To Forp Owners 


Ford chemical engineers have improved on Nature to pro- 
duce the colorful, durable, new Vinyl plastic now being 
used so extensively in Ford car interiors. 


This new material has many advantages. It is the twin of 
leather in look and feel. In many wartime uses, it proved 
to be more wear-resistant than natural leather. It can be 
cleaned quickly with soap and water. It can be made in 
colors to harmonize with any upholstery and trim. 


As many as 14 coats of tough, flexible plastic are baked on 
a fabric base to make up the finished product. The true 
leather look is printed on from actual photographs of cow- 
hides—retaining all the fine texture and detail of the finest 
hide. 

Ford produced more than 700 miles of the new “plastic 
leather” in February alone, to bring new beauty, new econ- 
omy to Ford cars. 








a, FOR D MOrTOR COMPAN Y 











6 





If Coal Strike Continues... 





Auto Industry Faces 
Closing in 2 Weeks 


By Bob Finlay | 
Managing Editor 

DETROIT.—If the coal strike | 
continues, the auto industry prob- 
ably will be closed two weeks from 
today (May 13), it was predicted 
here last week by Ernest T. Weir, 
chairman of National Steel Corp. 

Weir said at a press conference 
preceding an address before the 
Detroit section, SAE, that he was | 
very pessimistic about the en 
for the year ahead. 

However, he agreed with George 
R. Fink, president of Great Lakes 
Steel, a subsidiary of National, 
that the steel industry could sup- 
ply enough steel for 3,000,000 cars 
and trucks this year provided the | 
coal strike did not last too long. 

In his talk to the auto engineers, | 
Weir warned that “unless. the! 
American people act soon to secure | 
a basic change in the philosophy 
and methods of federal govern- | 
ment, our country will find itself at 
the dreary end of the road. 

“The end of that road is Stat- 
ism, which, in one form or an- 
other, has engulfed most of the 
countries of the world.” 

As for the outlook of the auto} 
companies, Weir said at the press 
conference that the auto companies 
will continue on a hand-to-mouth 
basis on steel until inventories are 
built up. He pointed out that when 
a shortage of one type of steel for 
autos was met, another developed. 

This he attributed to the fact 
that the auto industry started from 
scratch last July with no reserves 
of steel to meet sudden pressures. 
New facilities for cold rolled 
steel are coming in, Weir said, but 
they have been delayed by the elec- 
trical strike. Just as steel users are 
having difficulty in getting mate- 
rials from steel mills, the mills are 
having difficulty in getting mate- 
rials for their new installations, 
Weir said. 

Returning to the coal strike, 
he predicted that steel output 
would be down to 50 percent for 
last week, less the next and final- 
ly the mills would have to cease | 
output in two weeks in order to 
conserve remaining stocks of 
coal to keep furnaces from going 
out. 

If the mills are forced down, 





Ackerman Named | 


Director of K-F’s 


Eastern Sales 


WILLOW RUN.- 
J. R. Ackerman as assistant direc- 


tor of sales in charge of the East- | ; b 
;marrow business experience — lay 


ern division for 
Kaiser - Frazer | 
and Graham- 
Paige was 
nounced 
week by W. A. 
MacDonald, vice- 
president in 
charge of sales 
for both com- 
panies. 

Ackerman has 
been engaged in| 
the automotive) 
field for 25 years. 
He 
served as the director of merchan- 
dising and advertising for Dodge. 





J. R. Ackerman 





an- | | 


l t | 
= |The heart of the whole 
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| anyone else knows enough about 
| the steel industry to lay down gen- 


| ation of any part of it. 


Appointment of | 


| 





will take two weeks to get steel 
output back to normal after the 
coal strike is settled. 

Weir saw little hope for an early 
end to the coal deadlock. He point- 


}ed out that to date John L. Lewis, 
|head of the United Mine Workers, 


would talk only of the union “wel- 
fare fund.” After that is settled, 


j}and the prospects are not bright 


for settlement, then the issue of 
wage increases will come up. The 
whole thing is going to take time, 


| Weir believes. 


Weir said the steel industry can 


| 
| produce about 60 million tons of 


finished steel a year. In the first 
quarter, production was about half 
of capacity and he predicted that 
it would be short 17 million tons 
for the first half year. 

Every buyer has to take his 
share of the loss, Weir said. Fink 


|said that Great Lakes, a big sup- 


plier of automotive steel, was allo- 
cating steel on the basis of use of 


| its customers in the 1937-41 period. 


Weir pointed out that strikes no 


|longer were settled in the normal 
|way by collective bargaining. In- 
| stead, he said, the federal govern- 


ment intervenes, as in the steel 
strike with a_ price-increase for- 
mula and the auto case with a sim- 
ilar pattern. 

Weir brought out that many 
good Americans scoff at the idea 
that the innovations of recent 
years can make any great differ- 
ence in the way Americans live. 

“That,” he said, “is because the 
issue of the American system 
versus the European system has 
never been submitted to them di- 
rectly or in its entirety. The 
change has been produced piece- 
MOG «oss 

“Each step was offered to achieve 
some social or economic gain, 
which was the basis on which it 
was accepted by the public. 

“But each step also extended 
and increased the authority of 
government while it limited the 
freedom of the individual. These 
steps fit into a pattern. It is a 
pattern of social revolution .. .” 

A statement by Weir gave addi- 
tional insight into the reasons for 
|OPA’s muddle which has crippled 


| production. 
“T have spent a lifetime in the 
~| steel industry,” he said. “I know 


|something about it, but I tell you 
|sincerely that neither myself nor 


eral, inflexible rules for the oper- 


“If this is true of one industry, 
how can any group of men in 
Washington—most of them with 


down general, inflexible rules for 
j all American industry?’ 

However, he said, OPA is wrong 
in principle as well as in detail. 
inflation 
problem is not prices—it is the gov- 
ernment “manufacture” of money 
to -meet unbalanced budgets, he 
said. 

“The real threat of inflation,” he 
said, “is the existence of, first, the 
federal debt approaching $300 bil- 
lion, piled up by New Deal spend- 
jing and the war, and second, the 
federal fiscal policies.” 

Prices, he said, are an effect of 
inflation, and not a cause of it. 


WILLIAM H. MeNICHOLS (left), president of the South Bend Automobile Dealers 


Assn., demonstrating the technique of driving a 48-year-old automobile to E. L. 


Bach, 


executive secretary of the South Bend Assn. of Commerce. The car, owned by Bendix, 


is an 1898 Model De Dion built in France. It has one-cylinder engine, 56-inch wheelbase. 
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Automobile Scrappage Table—Passenger Cars 


Compiled by Motor Statistical Division, R. L. Polk & Co., Detroit 


Cars in use, 12/31/24 
New Cars Sold, 1925-1944 Incl. 
Total in Use, Barring Scrappage 





20 Year Summary 











CARS IN USE NEW CARS SOLD Total Cars SURVIVING AT Cars Failing Scrappage oath 
End of Barring End of to Re-Register % to Cars % 
Year Number Year Number Scrappage Year Number or Scrappage in Use Cars Sold 
1924 15,350,038 1925 2,967,755 18,317,793 1925 17,485,627 832,166 5.4% 28.2% 
1925 17,485,627 1926 3,228,695 20,714,322 1926 18,915,260 1,799,062 10.3% 55.6% 
1926 18,915,260 1927 2,623,538 21,538,798 1927 19,410,175 2,128,623 11.2% 81.0%, 
1927 19,410,175 1928 3,139,579 22,549,754 1928 20,673,852 1,875,902 9.7% 59.8% 
1928 20,673,852 1929 3,880,247 24,554,099 1929 22,599,701 1,954,398 9.5% 50.4% 
1929 22,599,701 1930 2,625,979 25,225,680 1930 22,345,090 2.880 ,590 12.7% 109.6% 
1930 22,345,090 1931 1,908,141 24,253,231 1931 21,484,450 2,768,781 12.4% 145.0% 
1931 21,484,450 1932 1,096,399 22,580,849 1932 19,752,283 2/828 ;566 13.2% 258.2% 
1932 19,752,283 1933 1,493,794 21,246,077 1933 19,300,336 1,945,741 10.0% 129.7% 
1933 19,300,336 1934 1,888,557 21,188,893 1934 20,725,926 462,967 2.4% 24.5% 
1934 20,725,926 1935 2,743,908 23,469,834 1935 22,015,052 1,454,782 7.0% 53.2% 
1935 22,015,052 1936 3,404,497 25,419,549 1936 23,846,488 1,573,061 7.2% 46.3% 
1936 23,846,488 1937 3,483,752 27,330,240 1937 25,330,584 1,999,656 7.9% 57.3% 
1937 25,320,584 1938 1,891.021 27,221,605 1938 24,455,012 2,766,593 11.3% 146.3%, 
1938 24,455,012 1939 2,653,377 27,108,389 1939 25,754,387 1,354,002 5.3% 51.0% 
1939 25,754,387 1940 3,415,905 29,170,292 1940 27,157,554 2,012,738 7.4% 58.9%, 
1940 27,157,554 1941 3,731,166 30.388.720 1941 28,968,114 1,920,606 6,6% 51.4% 
1941 28,968,114 1942'3'4 528.588 29,496,702 1944 24,099 646 5,397,056 22.4% 
75% per year) 


15,350,038 Surviving as of 12/31/44 24,099,646 
46,704,898 Scrappage, 1925 to 1944 Incl. 37,955,290 
. 62,054,936 Average Scrappage Per Year 1,897,764 


Automobile Scrappage Table—Commercial Cars 


Compiled by Motor Statistical Division, R. L. Polk & Co., Detroit 








TRUCKS IN USE NEW TRUCKS SOLD Total Trucks SURVIVING AT Trucks Failing a to hee Scrappage 
End of Barring End of to Re-Register % to Trucks % to New 
Year Number Year Number Scrappage Year Number or Scrappage in Use Trucks Sold 
1924 2,126,216 1925 333,150 2,459,366 1925 2,332,585 126,781 5.5% 38.1% 
1925 2,332,585 1926 387,341 2,719,926 1926 2,671,061 48,865 1.8% 12.6% 
1926 2,671,061 1927 327,965 2,999,026 1927 2,804,196 194,830 6.9% 59.4%, 
1927 2,804,196 1928 341,123 3,145,319 1928 2,990,927 154,392 5.2% 45.3% 
1928 2,990,927 1929 527,057 3,517,984 1929 3,302,761 215,223 6.5 % 40.6% 
1929 3,302,761 1930 410,699 3,713,460 1930 3.416,962 296,498 8.6 % 72.2% 
1930 3.416.962 1931 313,884 3,730,846 1931 3,318,782 412,064 12.4% 131.3% 
1931 3,318,782 1932 180,332 3,499,114 1932 3,070,076 429,038 13.9 % 237.9% 
1932 3,070,076 1933 245,869 3.315,945 1933 2,962,614 353,331 11.9% 143.6% 
1933 2,962,614 1934 403,886 3,366,500 1934 3,274,994 91,506 2.8 % 22.6% 
1934 3,274,994 1935 510,683 3,785,677 1935 3,535.661 250,016 7.1% 48.9% 
1935 3.535,661 1936 611,644 4,147,305 1936 3,887,393 259,912 6.2% 42.5% 
1936 3,887,393 1937 618,249 4,505,642 1937 4.150,072 355,570 8.6% 57.5% 
1937 4,150,072 1938 365,349 4,515,421 1938 4,038,207 477,214 11.8% 130.6% 
1038 4,038,207 1939 486,748 4,524,955 1939 4,318,706 206,249 4.8 % 42.4% 
1939 4,318,706 1940 576,327 4,895,033 1940 4,539,969 355,064 7.8% 61.6% 
1940 4,539,969 1941 640,697 5,180,666 1941 4,338,378 342,288 7.1% 53.4% 
1941 4,838,378 1942'3'4 356,358 5,194,736 1944 4,481,841 712,895 15.9 % 
(5.3% per year) 
~~ 
20 Year Summary 
Trucks in Use, 12/31/24 .. 2,126,216 Surviving as of 12/31/44 .4,481,841 
New Trucks Sold, 1925 to 1944 Incl. . 7,637,361 Scrappage, 1925-1944........... 5,281, co 
rotal in Use, Barring Scrappage 9,763,577 Average Scrappage Per Year . 264,087 








Steel Output Dwindles 


To 73% of Capacity 

NEW YORK.—The steel pro- 
duction rate continued on the 
downgrade last week, achieving 
73.6 percent of capacity, com- 
pared with 77.4 percent the week 
previous and 88.5 percent a 
month ago, according to the 
American Iron and Steel insti- 
tute. 

As the coal strike continues, 
the steel rate is expected to 
drop off more sharply, 





Kraus Appointed 
Sales Manager 


Of Alemite 


CHICAGO.—Charles I. Kraus has 
been appointed sales manager of 
Alemite distribution division, Stew- 
art - Warner, and 
Gustave Treffeis- 
en has been 
named assistant 
sales manager, F. 
A. Hiter, senior 
vice - president, 
announced last 
week. 

Kraus, a native 
of Chicago, be- 
came _ associated 
with Alemite in 
1923, after attend- 
ing Northwestern 
University and Armour Institute of 
Technology. He will direct the fac- 
tory field force of sales engineers 
responsible for distributor and job- 
ber contact in the automotive, in- 
dustrial, farm, aviation, marine 
and other fields. For several years 
prior to assuming his new post he 
had headed the company’s indus- 
trial sales division. 


Seartop Reopens 


New York Office 


NEW YORK.—Melville Sears and 
Joseph Toplon, executive heads of 
the Seartop Co., announce the re- 
opening of their main office at 310 
W. 72nd St. here. 


Seartop, a leading sales agency 
for automotive equipment and spe- 
cialties before the war, is planning 
a larger sales force together with 
an expanded operation and estab- 
lishment of branch offices in upper 
New York state and New England. 





C. 1. Kraus 


More Than 2 Million Autos 
Are Scrapped Annually 


DETROIT. — Automobile scrap- 
page over the 20-year period 1925 
to 1944 has averaged 2,161,851 pas- 
senger cars and trucks per year, 
R. L. Polk & Co., reported last 
week. 


This constitutes the normal re- 
placement market; the current de- 
mand for new cars and trucks is 
not involved, officials said. 

Figures compiled for the 20-year 
period show 37,955,290 passenger 
cars and 5,281,736 trucks were 
scrapped, or went off the road 
during that time. A total of 71,818,- 
513 motor vehicles has been sold 
since the automotive industry be- 
gan production 50 years ago, 62,- 
054,936 of which are passenger cars 
and the rest commercial vehicles, 
Polk reported. 


The formula used in compiling 
scrappage figures was to take the 
number of units in operation at the 
end of 1924, plus retail sales for 
the 20-year period, less the cars 
and trucks in operation at the end 
of 1944, the last official registration 
report. 

The figures for the war years 
1942, 1943 and 1944 were combined 
because year-end inventories were 
not compiled for 1942 and 1943. A 
factor still to be considered, is the 
number of cars which were out of 
use and therefore not counted in 
the 1944 inventory. 

These may reappear in the 1946 
inventory, now being compiled. It 


is believed that many cars which 
normally would have been scrapped 
during the war years were kept 
in use to provide necessary trans- 
portation, Polk officials said. 


Mays Promoted 
By Chevrolet 


DETROIT.—The appointment of 
L. N. Mays to be manager of the 
national business management de- 
partment of 
Chevrolet was an- 
nounced last 
week by T. H. 
Keating, general 
sales manager. 
Mays succeeds K. 
E. Staley, who 
has been named 
manager of Chev- 
rolet’s New York 
zone. Mays re- 
turns to Chev- 
rolet from the U. 
S. Army, having 
served as assistant adjutant gen- 
eral of the Air Technical Service 
Command, Wright Field. 


A native of Findlay, O., he was 
formerly manager of a large Chev- 
rolet dealership at Columbus, O. In 
1935, he was made district man- 
ager of the Charleston, W. Va., 
zone, and became _ organization 





L. N. Mays 


manager and then assistant zone 
manager at Charleston. 








DAVE WALLACE, president of Chrysler division of Chrysler Corp., and Joseph 
O'Malley, assistant general sales manager, were in Los Angeles for the introduction of 
the new Chrysler town and country model last week. Pictured above are Louis Jabro, 


newly appointed Coast regional manager for Chrysler 


O'Malley (right). 


(left), Wallace (center) and 
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Talked to Packard: November 23, 1945 
In Business for Himself: January 21, 1946 


MAXWELL HAMILTON 


New Packard Dealer, Coldwater, Michigan 





Former Field Man for another automobile manufacturer, work for seven mechanics and are looking for an eighth. 
Maxwell Hamilton decided the time to start “on his own” was now. 


Like this: 


Is there an opportunity like this for you? Ask Packard. 


OPPORTUNITY CITIES 
Packard has a limited number of open points of various 
sizes. One may be tailor-made for you. Applications have 


oa ae Aah been rolling in fast—so better hurry! Wire or *phone the 
Gop: 7.080), ah See DetenleCoicage Righway. It awed good Packard Sales Division, 1580 East Grand Blvd., Detroit 


local sales and service business, good transient repair business. ee aa , . 
7d I 32, Michigan. Or call the nearest Packard Zone Office. 






He and partner C. W. Warwick, a former garage owner, made 
a detailed study of the service and sales potential in a number 
of small Michigan cities- finally selected prosperous Coldwater 





Then they looked into franchise opportunities. 


ASK THE MAN WHO OWNS ONE 


They picked Packard, got a new-car quota of 28. They pur- 
chased a garage building, formerly used by a bus company, and 
started construction of a new showroom. 


Their first Clipper went on display February 1, drew all the 
advance orders they wanted to book—and all from the kind of 


owners every dealer wants. 


And service business? It’s wonderful! They now have plenty of ‘‘A Good Company to do Business With’’ 





New Showroom was built adjoining the 
Hamilton got off to a quick start on service, service station, a former bus terminal 
soon had seven mechanics busy. garage with eight-car space. 





Jubilee 


(Continued from Page 2) 
B. Morton (Chevrolet-Pontiac), 
Farmington, Me.; Daniel B. Brooks 
(Buick), Cumberland, Md. 

Edwin I. Ofgant (Chevrolet), 
Roxbury, Mass.; Lynn Wright, 
Jackson, Mich.; R. S. Lincoln 
(Chevrolet), Meridian, Miss.; John 
B. Rihm, St. Paul; W. E. Dewey, 
Omaha; Ellis Robertson (Dodge- 
Plymouth), Keene, N. H.; L. W. 
Thomas (Pontiac), St. Louis; T. N. 
Brown (Packard-Dodge-Plymouth), 
Reno; H. L. Galles (Chevrolet-Olds- 
mobile-Pontiac), Albuquerque, N.M. 

C. E. Fribley (Cadillac-Pontiac), 
Norwich, N. Y.; W. H. Wray (Olds- 
mobile-Packard-Hudson), Gastonia, 
N. C.; H. H. Wilcox, Grand Forks, 
N. D.; A. E. White (Oldsmobile), 
Columbus, O.; Walter E. Allen 
(Chrysler - Plymouth), Oklahoma 
City; Capt. Wolford (Ford), Port- 
land, Ore.; E. J. Powell (Buick), 
Upper Darby, Pa.; John Maher, 
Pierre, S. D.; George Jones, Corpus 
Christi, Tex.; Melvin Ballard 
(Nash), Salt Lake City. 

T. T. Penrose, Burlington, Vt.; 
Walter J. Wilkins (Oldsmobile- 
Cadillac), Norfolk, Va.; M. O. An- 
derson (Buick), Seattle; G. H. 


ONE OF THE FIRST hospitalized servicemen to complete a model car for entry in 
the special $30,000 model car building competition of the Fisher Body Craftsman’s Guild 
is Sgt. Philip Petersen of Madison, Wis., a patient at Mayo General Hospital, Galesburg, 
Ill. Note the unusual circular radiator grille and the sweeping contour of Petersen’s two- 
toned streamlined model. Hospitalized servicemen in 82 Army and Navy hospitals 
throughout the United States are participating in the competition. 


Brown (Ford), Princeton, W. Va.;{J.; Herman Bennett, Providence, 
Lou Mehse (Ford), Laramie, Wyo.;|R. I.; T. V. West, Georgetown, S. 
Roy Anderson (Ford), Bozeman,|C.; Ralph Nichols, Nashville, Tenn.; 
Mont.; Paul Pritchard, Mason City,| Erwin W. Fisher, Mondovi, Wis. 


Ta. See aa Gene 
AN Want Ads cost little—get results— 
Peter T. Ranere, Hammonton, N. why not use ’em? See inside backcover. 


lero he Nation —your NAPA Jobber (like every NAPA Jobber) has ready 


for you the same trusted lines—the same superior service. Every NAPA Jobber has the advantage 
of an organized system of supply and operation, which simplifies his problems—gives him more 
time to help you with yours. He is part of the largest independent parts organization in the industry 
—yet wherever you may be, you’ll find him just as friendly and cooperative as the corner drug 
store, because he’s an independent business man, working to get ahead by giving you the fastest 
and finest service on parts for all makes of cars, trucks, tractors. = 


NATIONAL AUTOMOTIVE PARTS ASSOCIATION - 
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Sloan Asks ‘Labor Light’ 


Points to GM’s Solution of UAW Strike Issues 
As Indicative of Path U. S. Must Follow 


NEW YORK.—In a special mes- 
sage sent to the 425,000 stockhold- 
ers of General Motors last week, 
Alfred P. Sloan 
jr., chairman, af- 
ter reviewing is- 
sues in the recent 
strike called by 
the UAW - CIO, 
urged sounder 
counsels and 
more enlightened 
policies in all 
areas of the econ- 
omy — govern- 
ment, labor and 
business itself. 

“Only in that 
way will industry be able to serve 
the country as a whole with great- 
er effectiveness in the coming post- 
War years,” Sloan said. “Opportuni- 
ties exist for rising standards for 
all,” he added, calling for and econ- 
omy of abundance “with expanding 
production and more jobs and more 
things for more people.” 

Sloan warned that unless deci- 


—_ 


A.P. ir. 


sions on both sides of the collective 
bargaining table are made in the 
long-term interests of the business 
itself, and hence of its customers 
and the public, American industry 
cannot serve and cannot progress.” 

Summing up the basic issues dur- 
ing the strike, Sloan said: 

“Each issue involved a chal- 
lenge. Each challenge has been 
met as it must always be met so 
long as the economy is to func- 
tion, as it has in the past, on a 
free competitive basis and in the 
long-term interests of all.” 

Concerning the union’s demand 
for a 30 percent wage increase 
without price increases, Sloan said: 

“It was clear that for General 
Motors to grant a wage increase of 
30 percent or any other substantial 
amount would, of necessity, lead to 
corresponding increases through- 
out the automotive industry and 
without question would set a pat- 
tern for industry in general. This 
could only result in accelerating 
an already existing inflationary 
spiral from which no one would 
gain and by reason of which the 
immediate future course of the na- 
tional economy would be seriously 
prejudiced. 

“General Motors declined on its 
own responsibility to become the 
spreahead of such a movement. Its 
position has been upheld by subse- 
quent events.” 

Referring to the union’s ability- 
to-pay” argument, Sloan said that 
the theory that wages paid by 
the individual business in com- 
petition should depend upon how 
much profit it makes or upon 
how great its resources may be 
is inherently both unsound and 
unworkable. 

“Consistent application of this 
theory to a business would remove 
all incentive to reduce costs, in- 
crease efficiency, improve existing 
products and develop new prod- 
ucts,” he declared.“It would involve 
a surrender of the prerogatives 
that management must have if it 
is to direct the affairs of the busi- 
ness successfully.” 


VanHalteren Gets 
Chrysler Div. Job 


DETROIT.—Frank E. VanHal- 
teren has been appointed assistant 
director of service of Chrysler di- 
vision, Chrysler 
Corp., it is an- 
nounced by Wil- 
liam A. Hilman, 
director. He suc- 
ceeds Clyde C. 
Williams, who re- 
cently was made 
manager of the 
Marine Engine 
division. VanHal- 
teren comes to 
his new position 
from the Central 
Bervice division 
of Chrysler Corp., where he has 
been technical manager. He joined 
the Central Service division in 1935 
as a district service representative. 


VanHalteren 


Pontiac Reveals 


Zone Changes 


PONTIAC, Mich.— Transfer of 
Norman E. Perry, Cincinnati zone 
manager for Pontiac division, to 
Pontiac zone manager is announced 
by D. U. Bathrick, general sales 
manager. 

Perry, a veteran of the Pontiac 
field organization, first joined the 
division in 1927. In the Pontiac 
zone he succeeds D. B. Whitfield, 
who has resigned to take over a 
Pontiac dealership in Toledo. 

New manager of the Cincinnati 
zone is Benjamin A. Kissam, for- 
merly assistant zone manager at 
New York. To succeed the late 
Allen Wright as manager of the 
Dallas zone, Bathrick has named 
John C. Jamieson, business man- 
ager of that zone. 


McLean Formed in B.C. 


McLean Motors Ltd., Port Al- 
berni, B. C., with capitalization of 
$10,000, has taken out incorpora- 
tion papers. The firm has its reg- 
istered offices at 105 Second Ave., 
N., and will operate a garage and 
service station business. 
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KAISER-FRAZER 
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: "ie M1, 
KAISER—With Front-Wheel Drive! 

Now, for the first time, the advantages of 
modern front-wheel drive for all America! 
Plus sturdy war-proved Torsionetic Suspen- 
sion, for all-load, all-road smoothness of ride. 
Wheelbase, 117 inches. Six-cylinder, 92 hp. 
engine. Widest seats in any volume-produc- 
tion car. Unexcelled driver-vision. 


FRAZER—World’s Smartest Car! 
Maximum roominess with modern beauty of 
line. Smooth, silent, effortless power. Wheel- 
base, 123% inches. Six-cylinder, 100 hp. 
engine. Rear-wheel drive. Semi-elliptical 
springs in rear, coils in front. Deep, extra- 
wide, luxury-cushioned seats. Unexcelled 
driver-vision. Smart two-tone upholstery. 
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KAISER aud FRAZER 
America’s First 1947 Motor Cars 


Soon in Production at Willow Run! 


HE FIRST cars to bear the names of Henry J. Kaiser and Joseph 
W. Frazer have the new postwar beauty, comfort, power and per- 
formance that America has been waiting for. And America will not 
have to wait much longer! Willow Run is ready to go. The job that 


“‘couldn’t be done in a year”’ will be completed in less than six months, 


Experienced manpower is now flowing into the growing ranks of 
Willow Run workers. Soon these 1947 automobiles—bringing to car 
buyers for the first time the miracles of wartime engineering—will be 
on their way to KAISER and FRAZER showrooms everywhere, far 


sooner than anyone had thought possible. 


KAISER and FRAZER dealers will be the first to sell truly postwar 


cars. It won’t be long now! 
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Canadian Makers 
Seek Price Hikes 
As Profits Drop 


MONTREAL.—Canadian automo- 
bile companies have made repre- 
sentations to the Wartime Prices 
and Trade board for price ceiling 
increases on current production of 
cars on the ground that rising steel 
prices and higher wages in the 
United States have seriously cut 
into their profit margin. 

No decision has been made by 
the Prices Board, it is reported, 
but the companies’ cost figures are 
being examined. Reports say that 
some dealers have been restricting 
their sales of cars in the hope that 
a month from now the ceiling will 
be about $100 a car higher. 

One factor affecting the produc- 
tion cost has been that production 
has not been climbing as fast as 
was originally expected. The steel 
strike and current labor difficulties 
in coal mining fields have hit 
Dominion automobile firms. 





“Please be advised that new truck is 
sold. Thanks a million, will use your serv- 
ice again if necessary.’’ L. G. Steiner, 
Pandora Garage, Pandora, Ohio. 
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THIS 1902 RAMBLER, the grandfather of the present Nash, was manufactured in 
Kenosha, Wis., by the Thomas B. Jeffery Co., which became Nash Motors in 1916, with 
its purchase by Charles W. Nash. Although Jeffery built several experimental cars in 
1901, it was not until the following year that his first automobiles—Models C and D— 
were placed on the market. This Model C Rambler runabout, built to sell for $750, was 
the 45th Rambler produced. Seating two passengers, it develops approximately 12 horse- 
power and has a maximum speed of 25 miles per hour. 





Motor Sales, Marion, Ala., has been 
Hudson Names Avery appointed Hudson dealer in that 


H. G. Avery, owner of Marion’ city. 
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‘Gestapo Methods’ Bared 


Mallon Says OPA Abused Powers in Policing Drive; 
30,000 NADA Members Seen by ’47 


WASHINGTON.—OPA employed 
“Gestapo methods” in its drive 
early this year to unearth dealer 
violations of motor vehicle regula- 
tions, President William L. Mallon 
of NADA asserted last week in his 
quarterly report to members. 

“All reports indicate a disregard 
of existing regulations and direc- 
tives and abuse of the enforcement 
powers of OPA,” Mallon said. “NA 
DA has always stood for fair and 
efficient enforcement, and that con- 
tinues to be our policy.” 

Mallon reported that NADA 
membership now exceeds 22,000. 
He added the association “should 
have at least 30,000 members by 
the end of the year.” 


Mallon’s report dwelt at length 
on the battle to prevent additional 
reductions in discounts and han- 
dling charges. Pledging that NADA 
will continue to fight for the res- 
toration and maintenance of the 
new-car margin, he pointed out: 

“With the new 2 percent cut in 
the making, there will have been 
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transparent. 


Write for booklet Heat-Resistant ‘‘Lucite.”’ 
Address E. I. du Pont de Nemours & Co. 
(Inc.), Plastics Dept., Room 214, Arlington, 





N. J. 





Many of these 


on the FORD, the MERCURY, 
the LINCOLN are made of 


DU PONT 


“LUCITE” 


THERE ARE almost as many reasons for the 
wide and growing use of acrylic resin on the 
new cars as there are applications of this 
sparkling, transparent plastic. It’s natural 
that the alert design engineers of The Ford 
Motor Company have been quick to utilize 
these advantages—with the results shown on 


The beauty of ‘‘Lucite’’ acrylic resin is ap- 
parent at a glance. It has other qualities not 
so obvious which make that beauty last. 
For “Lucite” has remarkable resistance to 
sunlight and weathering. “Lucite” has good 
shatter-resistance, good tensile and flexural 
strength. Of especial value on the dashboard 
of the modern automobile is the remarkable 
ability of “Lucite”’ to “‘edge-light.” 


Taken together, these properties add the 
distinction that makes any car more salable. 
The ease of molding “Lucite” gives high 
economy of production, too. Available in 
your choice of colors as well as in colorless 
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three distinct bites taken from 
dealers’ new-car gross margin. The 
first was the 2% percent in the 
traditional dealer discount; second, 
was the 3 percent reduction in the 
traditional dealer handling charge 
and third, is the additional 2 per- 
cent reduction in the traditional 
dealer discount to cover the in- 
crease in wages granted to factory 
employes. This makes a total re- 
duction of 7% percent in the 
average.” 


Malion urged any member who 
“feels that he has been unjustly 
treated by the enforcement au- 
thorities of OPA” to send a com- 
plete statement of the facts in 
affidavit form to national head- 
quarters. NADA will then en- 
deavor to correct tnequities, he 
said. 


The NADA president summarized 
the history of the continuing bat- 
tle with OPA over dealer margins. 
He expressed hope that Paul Port- 
er’s appointment as OPA adminis- 
trator would bring “more success- 
ful” conferences over the matter. 


Porter has promised an early 
decision on the association’s plea 
for restoration of the full 5 percent 
handling charge, Mallon reported. 
NADA has submitted additional 
data to OPA, as requested, protest- 
ing the 3 percent slash in the han- 
dling charge allowance. 

NADA is trying to obtain amend- 
ments to the minimum wage bill 
now before the Senate, Mallon told 
members, explaining that the pro- 
posed amendments “will more 
clearly define the retail automobile 
dealers exemption.” 

Dealers will be advised of any 
new interpretations of the Wage 
and Hour act as a result of re- 
cent Supreme court rulings, Mal- 
lon stated. He warned dealers to 
operate under the present inter- 
pretations pending action by the 
Wage and Hour division. 

“I greatly appreciate the coopera- 
tion accorded NADA by its direc- 
tors, all association officers and 
managers, and each of you, and 
feel that I can count on your 
continued support in the present 
fight,” Mallon said. 


Butkiewicz Made 
Sales Manager 


For ABC Plan 


NEW YORK. — Appointment of 
Harry C. Butkiewicz as vice-presi- 
dent and national sales manager 
tet 2 


of American In- 
stallment Credit 
Corp. has been 
announced by R. 
F. Given, vice- 
president and 
general manager. 

Butkiewicz will 
devote his activi- 
ties to building a 
nationwide sales 
organization for 
the American 
Bank Credit plan 
to cooperate with 
the local commercial banks work- 
ing exclusively with auto dealers 
throughout the country. 

Butkiewicz has been identified 
with the automotive industry for 
over 25 years. In 1923 he joined 
General Motors as a member of 
the Pittsburgh office of General 
Motors Acceptance Corp., trans- 
ferring after two years to a sales 
post with the Oakland Motor Co. 
in that area. 


Butkiewicz assumed full charge 
of all sales activities in the Ford 
finance field when the Universal 
Credit Co. was organized by Ford 
Motor Co. in 1928. When the war 
started, Butkiewicz joined OPA 
and then transferred to RFC, 
where he has been a member of 
the Review Committee on Renego- 
tiations for the Price Adjustment 
board. 


Adds Branch in N. J. 


Opening of a Montclair (N. J.) 
branch has been announced by Clar- 
ence L. Fisher, president of Fisher 
Cadillac, Newark, N. J. K. A. Tower 
is sales manager of the branch, with 
Walter Fischer in charge of its 
service department. 





Butkiewicz 
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OWE UE A TIRE 
THAT CAN REALLY 
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py’ It’s a Split Decision! 


gp 
GENERAL) If you think the vow to “love, honor and cherish” 
TIRE Excludes different viewpoints, then let the thought perish! 


He may require that a tire give long wear, 
While sporty appearance may be her major care. 


(Don’t overlook women—for due to the war, 
They’ve become quite a sizable tire-conscious corps.) 


We 
Metall 
Magazine 


DOUBLE-EXPOSES 
AUTOMOTIVE ADS 
TO BOTH SEXES 


To all staunch defenders of free enterprise, 
Here’s free advice that will make your sales rise: 
It pays to tell both of the sexes your story, 
Take General Tire’s tip and you'll be hunky-dory— 





The American Magazine double-exposes 
Their ads to both sexes, it’s under both noses. 


Double exposure, the singular buy, Sa 
Makes certain both sexes will give you the @» 





BUD SCHIRMER e H. A. PATTERSON e WILLIAM M. CAGNEY 
General Motors Building, Detroit 2, Michigan 


THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17, N. Y. 
PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER’S, WOMAN’S HOME COMPANION 
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AUTOMOTIVE WASHINGTON 


NAM Hits OPA Claims 


Of Wolcott Bill 


By William Ullman 


OPA PROPAGANDISTS, according to NAM, are errone- 
ously insisting that the Wolcott pricing amendment to the 
OPA extension bill guarantees profits to every manufacturer 
and distributor on every article produced and sold. The 
amendment, NAM insists, does not guarantee a profit to 

—_—_—_—_——_—_—————— 


every producer and distrib- 
utor; it simply requires OPA 
to set ceiling prices on com- 
modities so that the majority of 
the producers and distributors of 
such commodities have an oppor- 
tunity to make a profit. 

The Wolcott amendment, it is 
pointed out, will: 

1. Permit price ceilings on a rea- 
sonable basis. 

2. Restore to business the right 
to earn a profit if it can, in a com- 
petitive market. 

3. Require OPA to recognize cur- 








Ullman 


rent costs. 

4. Require that 
ceilings permit an 
industry to re- 
cover costs, plus a 
reasonable profit 
on each commod- 
ity. 

5. Leave toOPA 


The amendment will not: 
1, Permit “floors” under prices. 


2. Guarantee a profit to any pro- 
ducer. 


8. Guarantee that any producer 
will earn his costs. 

4. Require OPA to permit costs 
or a reasonable profit to each man- 
ufacturer. 


5. Provide for self-pricing by in- 
dustry. 

6. Prevent any competitor from 
setting a price below ceiling. 


The amendment reads as follows: 


“SEC. 2. Notwithstanding the 
provisions of this act, the Stabiliza- 
tion Act of 1942 or the Emergency 
Price Control Act, as amended, no 
maximum price shall be established 
or maintained for any commodity 
below a price which will reflect to 
the producers and processors and 
distributors (including retailers) of 
such commodity the sum of (1) the 
current cost of producing and proc- 
essing and distributing such com- 
modity as determined by the estab- 


the determination ' lished commercial accounting prac- 


of costs and of 


the reasonable-. 


ness of profits 
6. Restore com- 
petitive business. 


tices of the industry, and (2) a rea- 
sonable profit thereon.” 


The amendment would. force 
OPA to discontinue industrywide 
pricing, the policy that asks a mul- 


the best brake 


tiple-product company to produce 
part of its line at a loss provided 
the industry as a whole makes a 
profit. Business representatives 
here feel that the industrywide 
pricing policy of OPA is the great- 
est single production stumbling 
block OPA has invented. 

Many Congressmen are critical 
of the Wolcott amendment as not 
going far enough in curbing OPA 
power. These members empha- 
size that OPA can continue to 
use the 1936-39 base period it now 
insists upon, a period when six 
out of every 10 corporations in 
this country had no profit. 

They emphasize the likelihood 
that OPA will continue to try to 
hold all corporate profits to the 
1936-39 level in dollars and cents, 
although the current volume of 
business is more than doubled. 
They fear OPA’s definition of “a 
reasonable profit” will appear rea- 
sonable to no one outside that 
agency. 


* + 
Bright Budget Picture 
Spurs Tax Cut Clamor 
ARGUMENTS for further. light- 
ening of the tax burden, effective 


next year, continue to be advanced 
despite efforts to sidetrack revenue 


* 











. Sure the Best Brake is AIR—and the best Air Brakes 
are made by Bendix-Westinghouse! I can prove it by my 
drivers— they want Bendix-Westinghouse Air Brakes, 
not only for safety, but because they make their jobs 
easier. And I can prove it by my cost records too—and 
that’s what counts with me. My service lay-ups are 
mighty few and far between—Air Brakes keep my 
trucks where they belong, on the road making mone}. 


That’s the kind of story you can get from almost 
any user of Bendix-Westinghouse Air Brakes. They 





know that they not only give their cargoes and 
drivers the safety of the world’s safest power-to- 
stop, but at the same time make a saving in oper- 
ating costs that’s the same as money in their pockets. 
Get in touch with your Bendix-Westinghouse Dis- 
tributor—he can show you how inexpensive it is 
to modernize your present equipment—or he will 
assist you in selecting, for new equipment, the right 
type of Air Brake for the specific job. 


BENDIX-WESTINGHOUSE AUTOMOTIVE AIR BRAKE COMPANY e ELYRIA, OHIO 


% 


AUTOMOTIVE© AIR BRAKES 





WORLD STANDARD 
OF SAFETY 





M. D. MEHTA, managing director of 
Motor House (Gujarat), Ltd., of Ahmeda- 
bad, India, signs a franchise for distribu- 
tion of Kaiser and Frazer automobiles in 
the India-Burma-Ceylon area, as Harry D. 
Dodge, director of foreign sales of Kaiser- 
Frazer Corp. and Graham-Paige, looks on. 
The Indian company plans assembly and, 
later, manufacture of the 1947 cars in the 
Ahmedabad plant near Bombay. 


legislation originally scheduled for 
this session of Congress. 

In support of new tax cuts it 
is being contended that repeal of 
the excess profits tax and other 
reductions made last fall already 
have contributed to a level of 
production and national income 
above earlier estimates. A further 
elimination or scaling down of 
oppressive levies, it is asserted, 
would give an added stimulus to 
business. Increased production is 
recognized as the most effective 
antidote for inflation. 

A question is raised as to the ex- 
tent that mere continuance of ex- 
isting tax rates could affect this 
year’s inflationary price pressures. 
Any legislation changing corporate 
or individual tax rates which might 
be enacted at the present session 
would not be effective until the cal- 
endar year 1947, by which time in- 
flationary pressures should be les- 
sened. Any repeal of wartime ex- 
cise taxes also probably would not 
be made immediately effective. 

On the other hand, advance as- 
surance of lower taxes might speed 
up production and at the same time 
check inflation. Failure to enact 
legislation this year would put off 
tax relief until 1948 and the con- 
tinuance of uncertainties might 
slow up production and contribute 
to inflation. 

As against the optimistic argu- 
ments by advocates of further tax 
reductions, President Truman, Sec- 
retary of the Treasury Vinson, and 
other high administration officials 
hold that maintenance of the pres- 
ent tax structure is a necessary 
element in the fight against infla- 
tion. In their view lower taxes 
would add to liquid funds exerting 
inflationary pressure on prices. of 
scarce goods. 

While President Truman’s new 
budget statement relates only to 
the current 1946 fiscal year, his 
declaration that “it is the aim of 
our fiscal policy to balance the 
budget for 1947 and to retire na- 
tional debt in the boom times 
such as these” reflects an opin- 
ion that revenues will continue 
during the fiscal year 1947 to be 
considerably above estimates. 

Business groups even prior to the 
President’s statement were com- 
mitted to efforts to obtain a bal- 
anced budget without debt reduc- 
tion from current revenues for the 
fiscal year 1947 and a completely 
balanced budget, including a reduc- 
tion in the debt, for the fiscal year 
1948. The administration apparent- 
ly is in accord with these goals. 

x + * 


Aid Refused Employers 
On Wage-Hour Abuses 


THUS FAR, relatively little at- 
tention has been given to the Sen- 
ate action rejecting proposals to 
amend the Wage-Hour law, which 
would have furnished vitally-need- 
ed protection to employers by (a) 
limiting the time within which em- 
ployee suits for “underpayments” 
and double “damages” could be 
brought, and (b) providing that no 
liability would attach against any 
employer whose operations have 
conformed with administrative 
rules, interpretations, regulations 
or practices. 


Watson Appointed 
James C. Watson has been named 
Kaiser-Frazer dealer at Montezuma, 





HAT is your idea of Boston? A city of tradition? 


A town of famous names like Beacon Street, 
Brookline, Symphony Hall? Of historic places like 
Bunker Hill, Faneuil Hall, Old South Church? 


Or do you know Boston as it really is today—the 


earning, spending, consuming hub of 
New England ? Here ina tightly packed 
mosaic of communities live nearly three 
million people constituting the richest 
market for its size in America—a 
profit region for those who understand 


its people and its potential. 


It’s in situations like this that the 
Hearst Advertising Service can be of 


CALL THE H-A-S MAN 








Just drop us a note 
Saying, ‘I’m inter- 
ested in your market 
information on (name 


your type of product).’’ 
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most help to sales and advertising executives. For 
the H-A-S man is primarily a newspaperman with 
a knowledge of local habits and local thinking that 


only a newspaperman can have. 


Behind him is a vast storehouse of marketing infor- 


mation constantly being added to by 
“reporters with a nose for sales’ — 
men whose meat and drink are the 
facts underlying buying power—the 
habits and reactions of a great and 
teeming market —the intimate, local 
angles so hard to dig out, but so very 


important in effective sales planning. 


Why not call in the H-A-S man now? 


Hearst ADVERTISING SERVICE 


HERBERT W. BEYEA, Manager 


959 — 8th Ave., New York 19, N.Y.— Offices in principal cities 


New York Journal-American 


Baltimore News-Post-American - 


San Francisco Examiner 





Representing: 


Pittsburgh Sun-Telegraph 
Boston Record-American-Advertiser 


Los Angeles Examiner 


Detroit Times - 


Chicago Herald-American 
Albany Times-Union 


Seattle Post-Intelligencer 
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Production First Target . . . 


UAW Sets Out to Win 
Equal Managerial Role 


By Mac Gordon 
Staff Writer 

DETROIT. — The UAW-CIO has 
formally embarked on a campaign 
to gain a greater voice in the func- 
tions of manage- 
ment, particular- 
ly in the time- 
honored preroga- 
tive of setting 
standards of pro- 
duction. 
¢ Over the oppo- 
sition of the 
union’s new pres- 
ident, Walter P. 
Reuther, the 
UAW Interna- 
tional Executive 
board has ap- 
proved by a 14-7 vote a platform of 
policies and goals drawn up by the 
left-wing leadership. The drive for 
a co-starring role in management 
is a highlight of the new charter. 


The statement pokes several jibes 
at Reuther for his direction of the 
General Motors strike and strike 
settlement, but basically, the left- 
wingers haxe expressed support for 
most of the major goals which 
Reuther is seeking to advance. 


Thus, as far as the industry is 
concerned, the new platform can 
only be taken as a proclamation 
which will guide the UAW on its 
future course. It is a declaration 
of means and ends which the 
union is bound to follow, now 
that it has been adopted by the 
Executive board. 


Because the opposition, led by 
Secretary-Treasurer Georges Addes, 
enjoyed superior numbers, Reuther 
has sustained a significant defeat 
in his first test as president. This 
means that in the future Reuther 
may be leader in name only and 
that any program of Reuther’s 
which meets with Addes’ opposi- 
tion will face certain rejection at 
the hands of the executive board. 

Reuther’s Hands Tied 

An indication of how Reuther 
was rebuffed is contained in the 
opening sentences of the platform. 
Taking issue with a favorite Reu- 
ther idea, the statement asserts: 

“. . . while profits must be con- 
sidered as a factor in asking for 

wage increases, they must not be 
the deciding factor in determining 
our wage demands. We affirm our 
historic position that capital is en- 
titled to a fair return on its invest- 
ment, but that the worker need not 
be penalized because of technical 
production, inefficiency, faulty mer- 
chandising policies or other short- 
comings of management.” 

This clause deals a blow to the 
“ability-to-pay” theory, promoted 
by Reuther in the early stages of 
the GM strike. If it can be re- 
garded as a pledge, then the 
union has turned away from the 

e of peeking into manage- 

nt’s books and using profits 
as a yardstick to fix wage rates. 

Reuther admitted at the Atlantic 
City convention that insistence 
upon “ability to pay” was merely 
a bid for publicity and public sym- 
pathy, but declared that he would 
press the theory in future wage 
negotiations. The rebuff adminis- 
tered by the Executive board ap- 
pears to spell doom for his hope. 

Eye-to-Eye on Output 

In the matter of production, how- 
ever, the principles set forth in the 
platform dovetail with those back- 
ed by Reuther. Here is a summary 
of the union’s pronouncements in 
this regard: 

1 Piecework plans and programs 

tying wage increases to in- 
creased manual productivity are 
repudiated. The union will fight 
for the elimination of such sys- 
tems. 

The industry, consequently, will 
receive no help from the union in 
the effort to boost lagging produc- 





W. P. Reuther 


Now Avaliable! 


CHROME SHOWROOM FURNITURE 
“The Chromaster Line’’ 


Chairs - Settees - Tables - Smoking Stands 
Literature on Request 
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tivity. Incentive pay systems on an 
individual worker basis, which pre- 
vail in Russia, paradoxically 
enough, will only incur opposition 
from the UAW. 

On the other hand, the union 
seems to endorse the “bonus” 
plan which has been instituted 
at Kaiser-Frazer. Under this 
project, K-F will set aside the 
sum of $5 for every car produced, 
with the resultant pool to be pro- 
rated among the workers at the 
end of the year. 

Mass-incentive systems, there- 
fore, are likely to find UAW fa- 
vor if the occasion for bolstering 
productivity arises at a motor 
company. 

In two related clauses, the union 

has indicated that it will seek 
more of a say in the determination 

of production rates and indirectly, 
of prices. These planks follow: 
“In order to eliminate as much 
as possible the seasonal rise and 
fall of production of automobiles 
due to merchan- 
dising and mech- 
anical problems, 
it shall be the re- 
sponsibility of the 
interna: 
tional wage and 
contract commit- 
tee to work to- 
ward more equal- 
ized production, 
thus eliminating 
the seasonal lay- 
offs as a result 
of model changes, 





G. F. Addes 


etc. 

“We oppose in principle any plan 
to raise prices for corporation 
products during certain periods 
and lowering them during other 
periods of the year under the 
false theory that thereby employ- 
ment will be evenly spread 
throughout the year, for the reason 
that this theory must inevitably 
lead to correlated proposals to re- 
duce wages as prices are cut.” 

Dealer Affected, Too 

Both the above proposals pack a 
vast amount of significance, not 
only to the manufacturer, but to 
the dealer as well. For the union, 
by projecting a goal which to all 
appearances is harmless, that of 
evening out production and fore- 
stalling seasonal layoffs, is actu- 
ally planning to win an equal voice 
with management in deciding how 
much output, and at what price. 
This is all the more obvious when 
coupled with the anti-incentive-pay 
declaration. 

Eventually, after establishing 
the beachhead outlined above, 
the union would be able to ex- 
ercise wide control over the op- 
erations on the assembly lines 
and in the sales offices. Sales 
and production would have to be 
charted to suit the unionists— 
or else. 

When the union will begin to 
beat the drums for the production 
role is still too early to say. Cer- 
tainly not for some time, what 
with the uncertain production pic- 
ture. But manufacturers are warn- 
ed to keep in mind that the UAW 
has started what will be a method- 
ical campaign for those ends and 
that the full leadership of the auto 
union is behind the drive. 

The ultimate goal, of course, the 
superb triumph for the union, is 
establishment of labor - manage- 
ment committees to run the busi- 
ness. Reuther proposed these dur- 
ing the war to administer war 
production. He drew blunt rejec- 
tions from all manufacturers, but 
the chorus of “No’s” did not kill 
the issue in Reuther’s mind. Of 
that, the industry can be sure. 

Wage-Pact Committee OK’d 

In adopting the leftwing pro- 
gram, the International Executive 
board agreed to set up, for the first 
time, a wage and contract commit- 
tee to supervise all working agree- 
ments. This group will have the 
final authority to approve or turn 
down all contracts made within 
the industry. It will frame mini- 
mum wage and contract standards 
for all UAW plants. 

The platform also _ reaffirmed 


union postwar goals which were 
(See UAW, Page 20, Col. 5) 





ss 





At Oregonian Lunch. . . 


PORTLAND OREGONIAN resumed its annual Motor City luncheons last week, with 
an outpouring of auto brasshats. There were the usual gifts for everybody, as well as 
prizes (as shown above), in addition to the all-Oregon-produced food. Lined up in front 
of the main display are, left to right, Perce Beatty of Maxon, Inc.; Ross Corbit of Jas. 
Barclay & Co.; Frank Riley of Portiand, Ore.; Blount Slade of Brooke, Smith, French 
& Dorrance; Harold Hastings of Detroit Adcraft Club; M. J. (Mike) Frey, general man- 
ager of the Oregonian; Norman Strouse of J. Walter Thompson; Frank Townsend of 
McCann-Erickson, and R. J. Jones of the Oregonian. Seated in the boat, first prize at 
the luncheon, are Fred Black of Nash-Kelvinator, and Harriet McKenzie (Miss Oregon). 





OTHER ATTENDEES at the Oregonian luncheon were, clockwise, starting at ex- 
treme left, Jack Weed, of Automotive News; Frank Riley of Portland; M. J. Frey, 
general manager of the Oregonian; W. A. Lewellen, vice-president of General Motors; 
J. R. Davis, general sales manager of Ford; William Denman of Young & Rubicam; 
Roy Barbier of MacManus, John & Adams, and B. B. Kimball of Pontiac. 





LEFT TO RIGHT, clockwise, Storrs Case of Grant agency; D. M. Corson of Paul 
Block; R. L. Underwood of Willys-Overland; G. Harold Bell, general sales manager of 
Willys; E. W. Berger of Chevrolet; James W. Lee of Chrysler Corp.; W. R. Grace of 
Grant agency, and Harry Moock of Chrysler Corp. 





AROUND THE TABLE at the Oregonian luncheon were, left to right, Guy OC. Smith 
of Brooke, Smith, French & Dorrance; W. F. Terry of Hiram Walker; Ross Corbit of 
James Barclay & Co.; George McMurphy of BSF&D; Herb Bayle of BSF&D; Fred Black 
of Nash-Kelvinator; Pete Wembhoff, editor of Automotive News; Blount Slade of BSF&D. 





ALSO ATTENDING the Oregonian luncheon were, left to right, Carl Georgi of D. P. 
Brother; Les Carlson, advertising manager of Oldsmobile; Clarence Hatch of D. P. 
Brother, and Henry DeHart of GMC truck. 





LEFT TO RIGHT, Wm. H. Larkin of Ruthrauf & Ryan; J. P. Wines of Fisher Body; 
Martin Rice of Arthur Kudner, and Cari Sitta of Paul Block. 








Denver Imposes 
6 Restrictions 


On Sales Lots 


DENVER.—The Denver city 
council has enacted a new ordi- 
nance relating “to the business of 
buying, trading, selling, consigning 
or dealing in motor vehicles.” The 
new law reads: 


“Any automobile dealer or li- 
censee desiring to maintain or op- 
erate any out-of-door or open air 
show and sales lot or lots for new 
or used motor vehicles shall: 


A. Lay and maintain a hard sur- 
face on said lot or lots of black top, 
concrete or other approved suitable 
material. 

B. Build and maintain a brick, 
concrete or cinder block wall, or 
wooden barricade on the street side 
or sides of said lot or lots not less 
than three feet from the inner side- 
walk line and not less than 12 
inches high and may maintain such 
ways of ingress and egress per- 
mitted by the ordinances of the 
city and county of Denver. 

C. Not permit the wrecking, dis- 
mantling or repairing of any motor 
vehicles; not permit the storage of 
salvage parts on said lot or lots. 

D. Not erect nor maintain any 
signs on said lot or lots not per- 
mitted by the city ordinances. 

E. Not erect nor maintain any 
office or caretaker’s building on 
said lot or lots not permitted by 
the city ordinances. 

F. Keep said lot or lots neat, or- 
derly and sanitary at all times.” 

The ordinance goes into effect in 
six months. It is a compromise for 
an original ordinance which would 
have banned used-car lots here. 


Goodrich Boosts 


Two Executives 


AKRON.—M. G. Huntington has 
been named assistant general man- 
ager of Associated Tire line sales 
division of B. F. 
Goodrich, James 
J. Newman, vice- 
president, an- 
nounced last 
week. Huntington 
takes the _ post 
formerly held by 


Huntington 


Chester E. Car- 
roll, promoted to 
division general 
manager, follow- 
ing the recent re- 
tirement of Harry 
E. Keller. The di- 
vision merchan- 
dises Brunswick, Diamond, Hood 
and Miller tires, tubes and acces- 
sories. 

W. D. Jones has been appointed 
manager of the industrial tire and 
track division, according to G. E. 
Brunner, general manager of the 
automotive, aviation and govern- 
ment sales divisions. 


W. D. Jones 


Shining Example 
Gas Stations Cooperate 


In Cleanup Drive 


MILWAUKEE. — Retail Gasoline 
Dealers Assn. last week expressed 
its willingness to cooperate with a 
planning committee to spruce up 
filling stations of this area, for the 
city’s centennial year. Executive 
Secretary Louis M. Faber said: 

“We know that most stations on 
corner locations are viewed from 
four directions, so we believe that 
our stations must be kept attrac- 
tive to add to the tone of the 
neighborhood. We are asking our 
dealers to keep the rear of their 
stations tidy, too. We hope that we 
can encourage entire neighbor- 
hoods to beautify homes and busi- 
ness buildings.” 

Entry blanks for a contest in im- 
proving the looks of property have 
been distributed by the association 
secretary to station operators. 


i\-F Picks Robinson 


John C. Robinson Sales and Serv- 
ice has been awarded the dealership 
for Kaiser and Frazer in York, Pa. 
Robinson has purchased a plot of 
ground 225 by 275 feet at 1000 S. 
George St. 
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On Wall Street... 





Stocks Touched Little 
By OPA Battle 


By Dana Stuart 
Staff Correspondent 

NEW YORK.—The struggle in 
Congress over price control has, 
of course, been watched with in- 
tense interest in Wall Street. The 
battle, however, has had less actual] 
effect on the movement of stock 
prices than might have been ex- 
pected. 

The stock market for the most 
part takes a hard-boiled, realistic 
view of the current scene. Little 
has happened in the congressional 
battle over the OPA which has not 
already been pretty well discount- 
ed. Price control and the price ad- 
ministration, as Wall Street sees 
them, are highly complex mecha- 
nisms. 


Price control is so complex, in 
fact, that applied to one article 
it may prevent inflation and ap- 
plied to another may cause in- 
flation. The fact that stock mar- 
ket price movements following 
the drastic curbs placed on the 
OPA in the House of Representa- 
tives were widely mixed was a 
demonstration of this contention. 

Inflation has been a major influ- 
ence in the rise in stock prices in 
recent months and investors feel 
that shortages of some _ goods 
brought about by price controls 
have contributed to inflation. An 
end to the shortages, they believe, 
will ease the inflationary pressure. 

The elimination or easing of in- 
flationary pressures by increased 
production, however, may in itself 
result in higher prices of the se- 
curities of companies directly af- 
fected. But in such cases prices 
may advance or hold steady be- 
cause of increased earnings. 


In markets where only normal 
influences are brought to bear on 
prices, stocks rise and fall almost 
exactly in line with earnings. 

It is hard to see, according to 
Wall Street sources, how the re- 
moval of price controls from the 
automotive industry could be in- 
flationary. The only realistic view 
is that prices soon would stabilize 
at a level little above present and 
within a few months competition 
would begin to force prices down, 
as in the past. 

What irks the business world 
most is the tendency of the Federal 
bureaus to use price controls to 
regulate, or try to regulate profits, 
and bring about “reforms?” 

It is this tendency, along with 
general ineptness in administra- 
tion, rather than opposition to 
genuine price control on cost-of- 
living items, that aroused so 
much antagonism to the whole 
price control setup. 

Reports of earnings of automo- 
tive companies in the first quarter 
of the year will start coming in 
volume shortly. Thus far, the show- 
ing is certainly no worse than had 
been anticipated. Also, there have 
been fewer dividend reductions or 
omissions than might have been 


Federal Officers 
Reelected; Boost 


In Facilities Near 


DETROIT.—Thomas R. Lippard 
has been reelected president of 
Federal Motor Truck Co. by the 
board of directors following the 
annual meeting of stockholders. 

Also reelected were Ferdinand L. 
Ruddon, vice-president; Chandler 
A. Rogers, secretary and treasurer; 
Otto J. Koski, assistant secretary, 
and Edmund C. Dickerson, auditor. 

In his annual report to stock- 
holders, Lippard stated the com- 
pany expected within a few days 
to take possession of a government 
plant adjoining the firm’s main 
plant which will considerably in- 
crease present production facilities. 

With a dealer organization sev- 
eral times larger than in any pre- 
vious period, and the largest back- 
log of orders since the establish- 
ment of the company in 1910, Lip- 
pard said the added facilities would 
substantially aid in the expansion 
of Federal’s future production ac- 
tivities to meet the postwar de- 
mand for new trucks. 








Stock Price Averages 
Latest Preced’g Year 
Week Week Ago 
10 cars and trucks. 47.05 45.60 37.00 
10 parts and acces. 48.25 45.10 36.10 
5 tires and rubber 75.10 70.70 54.09 


25 automotives ... 53.00 50.62 40.00 





expected on the basis of the out- 
look at the start of the year. 

Undoubtedly the prospect of full 
scale production in the last half of 
this year has caused companies to 
maintain their dividends where 
they would have reduced had the 
improved second half outlook not 
existed. 





of farm equipment. 


electricity in their homes because 
they are in a habit of using plenty 
of electricity on their farms... to operate water systems, 
water heaters, milking machines, cream separators, 
grinding wheels, churns, milk coolers, incubators, hay 
hoists, hog and poultry brooders and many other pieces 


As compared to average farmers, 93% more Hoard’s 
\ Dairyman subscribers use highline electricity. As com- 
pared to nearest neighbor farmers, 15% more Hoard’s 
Dairyman subscribers use highline electricity. Ask your 
Hoard’s Dairyman representative to show you a U. S. 
Bureau of the Census study which proves that Hoard’s 





H. A. REED (right), resident manager of Hudson Motors, Ltd., of London, England, 
tells Chester Lamy, Allen C. Germann, Hudson export manager, and Albert Lamy how, 
despite the Blitz, the London Hudson plant kept producing for Britain’s war effort. The 
Lamy brothers, who with their father own the 0.C.E.A.F. Hudson distributorship at 


FINANCIAL 


American Bantam 
Sells Out Issue 


Francis H. Fenn, president and 
chairman of American Bantam Car 
Co., Butler, Pa., announces that the 
company has_ successfully com- 
pleted its financing program. 

Of a total proposed offering of 
279,963 shares of common stock, 
the stockholders subscribed for 
264,475 shares upon the exercise of 
subscription warrants. The balance 
of 15,488 shares was purchased by 
underwriters. The total amount re- 
ceived by the company for the 
shares of common stock sold, after 
allowing for estimated expenses, is 
about $1,525,000, Fenn said. 





It takes a strong fish to swim against 
the current and a good dealer to stay in 


Algiers, were the first men in North Africa to be inducted into the American Army. business now! 








OARD’S DAIRYMAN sub- 


scribers are bigger users of everything farm families buy. 


the be$t farm families. 


EDWARD S. TOWNSEND CO., SAN 


Dairyman subscribers are better customers for just about 


Hoard’s Dairyman’s leadership in reader interest 
among the more prosperous farm families can help you 
produce more sales per advertising dollar. Put the creafn 
of the market at the top of your list . . . Start your farm 
schedule with Hoard’s Dairyman—the »uying guide of 


}{OARDS SIAIRYMAN 


FORT ATKINSON, WISCONSIN + 250 PARK AVENUE, NEW YORK 


FRANCISCO, LOS ANGELES 


. 
. 
; 





AUTOMOTIVE NEWS, APRIL 29, 1946 


The Nash Convertible Double Bed is easy to handle 
--. easy to make up. Just lift the back of the rear 
seat and roll the seat cushion forward on its 
tracks. A “‘false’’ back, with mattress attached, 
folds down into the space previously occupied 
by the cushion. Place the mattress pad over the 
platform in the trunk, arrange sheets and blankets 
e+. and you’re set for luxurious sleeping. Special 
snug fitting screens for window openings protect 
you against insects and mosquitoes. 


eededyrat 


na 


pes 
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SOU Stl / 


“No record of your reservation.” To weekend vacationers or cross-country travelers it 





















“Sorry . . , not ah empty rooin iif thie louse.” opens a new world of motoring enjoyment. . . exploring 


remote beauty spots... triple savings of time, trouble — 


To millions these words are reminders of today’s travel and money. 


discomfort . . . of jam-packed hotels and scouring strange 


towns for dubious accommodations. To fishermen, hunters and campers the bed gives home- 


like rest even in the wilderness . . . means being on the 
But today’s room shortage presents no problem. . . to 


Nash owners with Convertible Double Beds. 


spot at dawn ready to go. 


Keenly aware of customer enthusiasm for this new way 
_to travel, Nash Dealers know the convertible double bed 


They go when and where vacation or business need dic- —offered in both the “600” and the Ambassador—is 


tates. They stop overnight in luxurious comfort when 


They own a Nash Sleeper Sedan! 


another example of farsighted, market-wise Nash 


and where they wish . . . because the sensational Nash engineering . . . of the way Nash has today what the 


Convertible Double Bed can be built right into their car. customer needs today! 


As these enthusiastic thousands testify, no other single 
‘ . They know the Nash Sleeper Sedan is typical of Nash 
automotive feature has ever broadened motoring conven- 
leadership in design and convenience and comfort .. . 
ience and comfort so much. 
another reason why they’re ahead with Nash. 


To salesmen and traveling executives the Nash Convert- 


ible Double Bed means freedom from timetables and 


hotel reservations . . . covering more territory .. . all at N A S H MOTO R S 


less expense. Division of Nash-Kelvinator Corporation, Detroit 32, Michigan 






| ous bt Abed WITH 


Tune in the Nash-Kelvinator Musical Hit— David 
Rose and his Orchestra with Curt Massey. Wednesdays 
10:30 p. m., Eastern Daylight Time. Columbia 
Broadcasting System. 
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Dealer 


Tom Brown Motor Moves 
To New Dothan Home 


Tom Brown Motor Co. (De Soto- 
Plymouth) has moved his business 
to a new location on Oates street 
in Dothan, Ala. A new brick build- 
ing will house the firm. 


Brown stated that his company 
will now re-bore and rebuild mo- 
tors. Alford Brown, veteran repair 
expert, will head the shop as fore- 
man. 





Distributor Uses Plane 


To Cover Territory 


Mueller-Harkins (Buick distribu- 
tor), Tacoma, Wash., for the first 
time used an airplane to call on 
dealers in its territory the other 
day. 

R. A. Mueller, head and organ- 
izer, and Ray Renwick, zone serv- 
ice manager for the nine counties 
included in the Mueller-Harkins 
domain, flew in their Ercoupe plane 
from Tacoma to Chehalis, making 
the 60 miles in 30 minutes, instead 
of well over an hour by car. Ren- 
wick was pilot. Mueller and Ren- 
wick plan using both auto and 


plane to cover the territory. 
* * * 


Jensen & Raupe to Handle 


Chryslers in Dallas 


E. J. Jensen and F. D. Raupe 
have formed a firm known as Jen- 
sen & Raupe Motor Co. (Chrysler- 
Plymouth), Dallas, Tex. 


The announcement was made by 
C. S. Hamilton Motor Co., distribu- 
tors. A two-story building at 2114 
N. Harwood is being extensively 
remodeled for this dealership, which 
will open about Apr. 15. Jensen 
has been connected with Chrysler 
distributorships in Minneapolis and 
Oklahoma City and with Chevrolet 
in Dallas. Raupe, a veteran of the 
two world wars, has been connected 
with Dodge and Chrysler dealer- 
ships for 25 years. He came here 
from Oklahoma City. 

OK 


Ala Colossal 


Hollywood Ad Slogan 


Adapted by Dealer 

George Broyles, Hudson distribu- 
tor, Oklahoma City, believes in bor- 
rowing a line from the movie ad- 
vertising when he sees something 
particularly effective. 

Taking his cue from “Gable’s 
Back and Garson’s Got Him,” 
Broyles announced the return of 
Ovie Wells, assistant service man- 
ager, with an ad containing Wells’ 
picture and the line, “Ovie Wells 
Is Back—And Broyles Has Got 
Him.” 

He was in the service shop for 
four years prior to the war. After 
spending 26 months overseas, he re- 
turned as assistant service man- 
ager. 

ae * * 


Three New Dealers Named 
For Kaiser-Frazer 


Appointment of three new Kaiser- 
Frazer dealers was announced last 
week by W. A. MacDonald, vice- 
president in charge of sales for the 


125,000 
top-income 
men read 


The Elks 
Magazine 
every 
month! 





Doings 


corporation. The new dealers are 
as follows: 

Western Motors, headed by F. C. 
R. Schultze, 1701 K St., Sacra- 
mento, Calif. The firm will be 
Frazer distributor in nine Cali- 
fornia counties and Kaiser dealer 
in Sacramento and vicinity. 

Klein Motors, Inc., 832 St. Charles 
St., New Orleans, owned by Albert 
A. Klein. The firm will be Frazer 
distributor in 45 Louisiana counties 
and Kaiser dealer in New Orleans 
and vicinity. 

Montana Motors, 114 S. Montana 
St., Butte, Mont. The dealership is 
headed by Ray Barker, Dean A. 
Doak and Williams R. Doak. The 
company will be Frazer distributor 
in 17 Montana counties and Kaiser 


dealer in Butte and vicinity. 
* ad + 


Rock County Buick Opening 
Given Wide Publicity 


If any townsman or farmer in 
the Janesville (Wis.) area does not 
know about the new Buick dealer- 
ship opened recently, they prob- 
ably do not read the local news- 
papers or were not listening to the 
radio on the day and night when 
the Rock County Buick Co. opened 
its new quarters to the public. 


The new building is 100 x 125 
with an adjoining wing housing the 
heating plant in a separate fire- 
proof unit. On one wall the offices 
for officers and salesmen .are lo- 
cated, with a parts department 


opening off the sales room. 
* * * 


Return of Jackson, Neer, 
Announced by Brogan 


Thomas J. Brogan, president, 
Brogan Cadillac- Oldsmobile Co., 
Paterson, N. J., announced the re- 
turn of Donald Jackson and David 
Neer, affer having served in re- 
sponsible positions with Curtis- 
Wright and Bendix Aviation re- 
spectively. Both men had been 
members of the dealership’s sales 
staff for many years prior to the 
war. 

The organization is preparing for 
its return to the spacious quarters 
on Ellison St., Paterson, which 
were occupied by Wright Aero- 
nautical as a theatre and training 
school. J. F. Benedetti, after serv- 
ing 3% years in the Air Forces, is 
again in charge of the Passaic, 
N. J., branch in its new and larger 
quarters at 820 Main Ave. 

= 


2 Denver Firms 


Get Building Nod 


Building permits to erect two 
sales and showroom buildings cost- 
ing more than $100,000 at E. 20th 
Ave. and Ogden St., Denver,- have 
been granted to two Denver new- 
car dealerships. 

The Thomas-Hickerson Motor Co. 
(Dodge-Plymouth) will erect a $70,- 
000 masonry and steel building at 
1933-63 Ogden St. At 1944-62 Ogden, 
Holt Chew Motor Co. (Plymouth- 
De Soto) will put up a $40,000 ma- 


sonry building. 
* * oa 


RCF Willys Distributorship 
Opens in South Bend 


RCF Motors, Inc., 521 E. Jefferson 
Blvd., South Bend, has been named 
distributor for Willys in South Bend 
and northwestern Indiana, with the 
exception of Lake county. The new 
organization is headed by Fred J. 
Sumption. J. C. Miller will be sales 


manager. 
* = * 


Edwards Buys Property 
At Springfield Corner 


Edwards Motor Sales (Kaiser- 
Frazer), Springfield, Ill., has pur- 
chased a 160 by 157-foot piece of 
property at Ninth and Jefferson 
streets. Owner of the firm is Paul 
C. Edwards. 


* * 


Jones Pontiac Dealership 


Opens in Huntsville 

Formal opening of Jack Jones 
Motor Co. (Pontiac) new show- 
room and service department, 210 
Meridian St., Huntsville, Ala., was 
held last week. The building 66 by 
220 feet, contains a three-car show 
room. 

Radiant heating has been in- 
stalled, making the plant one of 
the largest buildings to use this 





Rock County Buick Opens . . . 





NIGHT VIEW of the new showroom recently erected by Rock County Buick Co., 
Janesville, Wis. The building is said to be the ‘‘last word in salesroom and service sta- 
tion construction.’’ The exterior is not yet completed because of material shortages. 





HERE IS the parts department at Rock County Buick Co., Janesville, Wis. 





feet, costing about $25,000. The 
structure is heated by steam pipes 


under the floor and along the sides” 


of the wall. 

Under construction now is a 
building that will house Stavely 
Home and Auto Supply Co. and 
Austin Motor Co. The Stavley 
(Kaiser-Frazer) building 95 x 50 
will be of steel and concrete and 
cost $20,000. It will have a rounded 
glass corner. The Austin building 
will be of concrete blocks. Edward 
Austin is owner. 

* * + 


New Structure Completed 


By Morgan in Chattanooga 


Morgan Motor Co. announced 
last week the completion of its 
new building, with showroom, office 
and shop facilities at 4509 Rossville 
Blvd., Chattanooga, Tenn. It also 
has a used car lot. H. B. Morgan is 
owner and H. Harris, manager. 

. = 


Jourdan Motor Building 


Granted CPA Approval 


Among the first building applica- 
tions approved by CPA were Jour- 
dan Motor, Inc., 5207 N. 30th St., 
Omaha, and Interstate Transit 
Lines. 

The dealership will spend $35,000 
and the carrier firm $450,000 for a 
terminal at Eighteenth and Far- 
nam Sts. 

. « 7 


Cobain Plans to Build 
Stewart Cobain, of Cobain Bros. 
(Hudson), Pendleton, Ore., an- 
nounces plans for erecting a garage 
building at a cost of $25,000 at First 
Street and Emigrant Ave. 
+ * * 


Tower Sells Half to Day 
I. R. Tower, dealer since 1914, has 


~ |sold a half interest in the I. R. 


Expansion Plans Pushed 


By Willys Dealers 


TOLEDO. — Extensive improve- 
ments including new construction 
and remodeling of showrooms and 
service departments were an- 
nounced last week by numerous 
distributors and dealers of Willys- 
Overland. 

Approximately 40 new buildings 
are being constructed this year on 
the west coast by Willys dealers in 
California at a cost of between 
three and four million dollars, ac- 
cording to August Johnson, gen- 
eral manager of Transport Motor 
Co., distributors. 

The new buildings, Johnson said, 
will utilize standardized color com- 
binations in all service depart- 
ments. Transport Motor distribut- 
ing headquarters has five branches 
in San Francisco, Oakland, Los 
Angeles, and Sacramento with a 
total floor space of 300,000 square 
feet. 

The San Francisco branch 
alone has 72,500. square feet of 
floor space is on one of the 
city’s most prominent corners, at 
Golden Gate and Hyde. 

The Los Angeles building which 
is now under construction extends 


method of heating and is said to 
be the first of its kind in the 
south. It contains 15,540 square 
feet of space, and required 46 tons 
of steel in construction. Jones 
stated that his dealership will em- 
ploy a staff of 27 and will enter 
into the used car field. An office 
for this department has been built 
on a lot adjacent to the new build- 


ing. 
* * * 


Dale Elected President 


Of Waukesha C of C 


E. O. Dale was elected president 
of Waukesha, Wis., Assn. of Com- 
merce. Dale has been active in 
civic and social affairs since his 
coming to Waukesha in October, 
1940, when he acquired the Dale 
Chevrolet Co. 

Since that time, he has become 
associated with other local business 
enterprises, one of which is 
National Truck Equipment Co. The 
firm recently purchased a building 
with 35,000 square feet of floor 


space for an expansion program. 
* * * 


Chrysler Firm in Stamford 

Spends $80,000 on Facilities 
Mohawk Auto Sales (Chrysler), 

Stamford, Conn., is established in 


new facilities cost of which is esti- 
mated to exceed $80,000. 


on 1ith St. from Figueroa to Flow- 
er St. with new car showrooms on 
both corners. Modern design will 
be utilized by Mike Needham jr., 
and Teodosio Guiterrez in their 
identical Corpus Christi and Lare- 
do, Tex., buildings. Cost of con- 
struction is estimated at $45,000. 


Baker Motor Co., 19 Pendleton 
St., Greenville, S. C., distributor 
for the upper part of the state, is 
constructing a new showroom and 
service quarters on Pendleton St. 
at a cost of $50,000. W. S. Baker, 
general manager, said the building 
will be 60 by 147 feet. 


Charles R. Bowman, of Bow- 
man & Co., Grand Rapids, Mich., 
announces that 12 of his dealers 
are constructing new buildings 
which, when completed, will pro- 
vide attractive display and serv- 
ice facilities. 

The following dealers are in- 
cluded in the program: Whitehead 
& Smith, Evart; United Motor 
Sales, Holland; Stack & Lennon 
Motor Sales, Mt. Pleasant; Pock- 
randt Sales & Service, Saginaw; 
Perrin’s Body Shop & Garage, 
Grandville; James H. Leslie, Tawas 
City; Hoffman Motor Sales, Mus- 
kegon; Robert E. Gravelle, Green- 
ville; Creston Willys Sales, Grand 
Rapids; Betten & Darson, Cadillac; 
O. C. Hall, Aero Motors, Inc., 
Grand Rapids, and Parkdale Gar- 


age, Manistee. 
* * * 


Christopher Motor Completes 
Building at Ft. Payne, Ala. 


Christopher Motors (Ford), head- 
ed by Henry C. Christopher, has 





Tower Motor Co., Ross Bay, Ore., 
to his nephew, L. T. Day. They plan 
to renovate the present quarters to 
provide for an enlarged showroom 


and parts department. 
* * * 


Ritz Named Sales Chief 


Dudley Ritz has been appointed 
sales manager in charge of Olds- 
mobile sales for Capitol Automobile 
Co., 796 W. Peachtree St., Atlanta, 
Ga. Ritz was associated with the 
Oldsmobile division of GM for 18 
years and has been in Atlanta for 


11 years. 
*« * * 


Dealer Shuler Builds 


Construction is nearing comple- 
tion on a cement block building for 
Shuler Motor Co (Chevrolet), El- 
loree, S. C. Principals are Harry S. 
Shuler and his son, Harry jr. 

- + * 


Downtown Buys Building 


Downtown Chevrolet Sales, Inc., 
bought a three-story building, 18 
S. Ninth St., Terre Haute, Ind., last 
week, for future use, according to 
Harvey G. Froderman, president. 
It is understood the building will 
be used for new and used car stor- 
age, and that it may eventually be 
used for the Cadillac dealership. 


s 7 o 

Stanley G. Collier, president and 
general manager of Stonehouse 
Motors, Ltd. (Chevrolet-Oldsmo- 
bile}, Vancouver, B. C., announces 
that in future the company will 
operate under the name of Collier’s, 
Ltd. 

Appointment of Dudley Ritz as 
sales manager at the Capitol Auto- 
mobile Co. (Oldsmobile), Atlanta, 
has been announced. Ritz has been 
associated with the Oldsmobile Di- 
vision of General Motors for 18 
years. 


You get the best results in our Classified 


completed a new building 142 x 108 | section, inside back cover. 





i “i os 
Le 
rie 


HERE IS an architect’s sketch of the new Packard sales and service building now 
nearing completion at 16th and Sherman Sts: in Coeur d’Alene, Id., for’ Rossman & 


Christopherson. The 


three-car showroom features one car at the base of the rotunda 


revolving slowly on a turntable. Incoming service customers enjoy the novelty of con- 
trolling 20-foot lubritorium entrance-door through automatic electric-eye device. An- 
ticipated cost of building and equipment approximates $30,000. Gene W. Rossman, presi- 
dent, sayg: ‘‘We are very enthusiastic about our location, building and facilities, and 
we are planning to match these advantages with the best brand of customer service we 
are capable of rendering. We don’t pretend to compete withe sizable metropolitan 
spreads, but for a community of some 15,000 population, we think we’ve really got 


something. 
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Dealer 


New Ford Dealership 


Established by Allans 


A new Ford dealership, Allan 
Motor Sales, has been established 
at Huron, O., by Allan Bros. Motor 
Sales, Port Clinton, O. The word 
“Bros.” is left out of the name of 
the new firm to avoid confusion 
with the Port Clinton firm. The 
Huron dealership consists of a 
super service station, shop and 
used-car lot, according to William 
Allan. 





* *+ 8 
Ballard of Louisville Plans 


Large Shop for Trucks 


G. Breaux Ballard, president of 
Breaux Ballard Co., Dodge dis- 
tributor, 115 West Broadway, Louis- 
ville, has announced plans for es- 
tablishing a large truck service 
shop at Preston and River road, 
where he has acquired a 220 by 
130-foot building at a cost of $50,- 
000. Ballard plans to spend $10,000 
for repairs to the building. 

* * * 


Herrold-Phillipi Organizes 
And Builds at Stayton 


Roy Phillipi and Orville Herrold 
have formed the Herrold-Phillipi 
Motor Co. (Ford), Stayton, Ore. 

The new firm is building an 80 by 
172-foot sales and service home, 
together with a body and fender 
shop. A small kitchen for the shop 
personnel will be built as an added 


feature. 
* ¢ 


$45,000 Building Planned 
By Adams-Neal in Ala. 


Cameron M. Neal, co-owner with 
J. Festes Adams of Adams-Neal 
Motor Co., Montgomery, Ala., has 
announced plans for construction 
of a new $45,000 building on its 
present location. 

To be built of brick and steel, 
the new building will occupy an 
area of 18,000 square feet. The 
showroom will be 48 by 48 feet. 

* * * 


Ferman Motor Erecting 
$120,000 Home in Tampa 


Ferman Motor Co. is erecting a 
garage and salesroom at 403-07 
Washington St., Tampa, Fla., at a 
cost of $120,000. 


* * # 
New Showroom Rising 
For Abbott in Pittsburgh 


Under construction in  Pitts- 
burgh is a 100 by 150-foot, one- 
story, yellow brick showroom of 
Abbott Sales & Service Co. at 
North Ave. and Galveston St. 

Corner showroom with modern- 
istic front will have a capacity of 
300 new cars. Service department 
will have floor-flush hoists for 
every two mechanics and overhead 
gas-blower heat. Manager is Earl 


Clement. 
+ a * 


Chrysler-Plymouth Firm in Ia. 


Purchased by Rubendall 


Rubendall Motors, Fonda, Ia., has 
purchased the Chrysler-Plymouth 
dealership owned by Harley Hogan 
and Ben Schenkelberg. Merle Ru- 
bendall will manage the new firm, 
which will continue to handle 
Chrysler-Plymouth and a complete 
line of repairs and parts. 

* z * 


Tindell of Hartford, Ala., 


Opens in New Dealership 

Tom Tindell, owner of Hartford 
(Ala.) Tindell Motor Co., announces 
that he is now open as an author- 
ized Ford dealer. 

Tindell has moved into his new 
building on East Main St. His orig- 
inal showroom and service depart- 


Doings 


ments were destroyed by fire in 
1941, and scarcity of materials pre- 
vented rebuilding until after the 
war. Heading his mechanical and 
parts department is J. B. Taylor, a 
veteran of 25 years’ experience in 
repair work. 
. s om 
Hayes-Price, Willys Firm, 
Opens in Lafayette, Ala. 


A new Willys-Overland dealer- 
ship, the Hayes-Price Motor Co., 
has opened in Lafayette, Ala. The 
new firm is owned by H. C. Hayes 
and V. H. Price, and, in addition 
to selling new cars, will buy and 
sell used cars and will operate a 


service department. 
+ + * 


Red River Motors Named 


For 39 Counties by K-F 


Red River Motors, Inc., Fargo, 
N. D., has been appointed distribu- 
tor for 39 counties in eastern North 
Dakota and western Minnesota by 
Kaiser-Frazer, T. J. Skrei, Moor- 
head, president, announced last 
week. Temporary offices are at 611 
N.P. Ave. 

Other officers of the dealership 
are John Meland, Hawley, Minn., 
vice-president; W. A. McDunn, 
Barnesville, Minn., treasurer and 
H. W. Taylor, Fargo, secretary and 
general manager. 

. 


Owhbus Road 


Care, Feeding of Highway 
Learned by Ky. Dealer 


LOUISVILLE.—J. C. Theobald, 
Leyman Motor Co. (Buick), ap- 
peared in a new role, when on a 
recent Sunday he and his neigh- 
bors on Lando Ave., rolled up their 
sleeves, and repaired a short sub- 
division road. 

Responsibility for it is neither 
the state’s nor county’s. Theobald 
supplied a pick-up truck and per- 
sonal labor. The neighbors bought 
pitch, cement, sand, crushed rock. 
Small boys aided with their wag- 
ons, and wheelbarrows. By night 
the street, which was in danger of 
going completely to pieces, had 
been hand hemstitched, and was in 
good shape. 

Theobald became one of the lead- 
ing officials in the U. S. Coast 
Guard Temporary Reserve and 
Coast Guard Auxiliary at Louis- 
ville during the war. ‘ 


$120,000 Plant Going Up 


For Ferman in Tampa 


Work has begun on a new two- 
story building for Ferman Motor 
Co. on Washington St. in Tampa, 
Fla. Construction cost is placed at 
$120,000. 

The building, which will be 120 
by 105 feet, will be built of con- 
crete and steel, with a flat roof 
which will be used as a parking 
area. The west half of the new 
structure will be used by Tampa 
Motors (Oldsmobile). 

on aa a 


14 Ohio Dealerships 


Become Corporations 


Many new dealerships have been 
formed and a large number of 
partnerships incorporated in Ohio. 
Incorporation papers have been 
issued by the secretary of state to 
the following: 

Richland Motor Co., Inc., $50,- 
000, St. Cliairville; Leahy Motors, 
Inc., $25,000, Ashtabula; Trautman- 
McCann Motors, Inc., $60,000 pre- 
ferred, Lakewood; British Motor 
Mart, Inc., Columbus; Don Penny 
Motor Sales, Inc., Dayton; Perry 
Auto Exchange, Inc., Dayton; 
Bellevue Motor Sales, Inc., Belle- 
vue. 

Newman Motors, Inc., Cleveland; 





THIS NEW BUILDING serves as the showroom for Bissinger & Welch (Ford), Van 
Ness Ave. and Clay, San Francisco. The showroom proper has 9,000 square feet of 
obstruction. 


space without 


The rear portion of the building has 7,500 square feet of 


space for new-car servicing and delivery. The service building is at 1580 Pacific Ave. 





ATTRACTIVE MURALS add much to the modern showroom of the Verkler-Peyer 
Co. (Nash), Peoria, Ill. The new building has 20,250 square feet of floor space, accord- 
ing to Charlies W. Verkler, general manager. 


No Risk Auto Sales, Inc., Colum- 
bus; Delpha Chevrolet Co., Inc., 
$46,200, Delphos; Harken Chevro- 
let Co., Inc., $65,000, Kenton; Jim 
White Chevrolet Co., Inc., Toledo; 
Wapa Chevrolet Co., Inc., $46,200, 
Wapakoneta; Passarelli Bros. 
Automotive Service, Inc., Youngs- 


town. 
+ * ok 


Satterlee in Tacoma 


Remodels Dealership 


The new Packard dealer in Ta- 
coma, Wash., the Herb Satterlee 
Motors, is remodeling its dealer- 
ship in the former Commercial 
Garage location, 925 Market St. 
The parts department will be 
moved from the second floor to 
a front location on the main floor. 
John Orthund has been appointed 
parts department manager. 

Offices and show room are being 
fitted up. K. H. Loiland has been 
named sales manager. Earl Jansen 
has just been selected as service 
manager. A new body and paint 
shop has been installed on the sec- 


ond floor. 
* * * 


Harrison and Son Finishes 


One Building, Plans Second 


H. G. Harrison and Son (Chrys- 
ler), Sandersville, Ga., has com- 
pleted construction of one _ build- 
ing, 50 by 90 feet, and plans to 
erect another, 90 by 125 feet, when 


conditions permit. 
* cd * 


$25,000 Building Planned 
By Donovan in Homestead 


A $25,000 building of reinforced 
concrete and steel will be con- 
structed by Donovan Motors 
(Dodge-Plymouth), Homestead, 
Fla., to house its display room, 
garage and repair shop. 

The show room, with a 60-foot 
frontage on Flagler, will have an 
open front without glass, but with 
latticework gates for closing at 
night. 


* * * 
Company-Designed Building 
Houses Walker in Rushville 


Joseph B. Walker Co., Rushville, 
Ind., is proud of its new home for 
Ford sales and service, which is one 
of the first of the Ford designed 
buildings to be completed. 

The new building costs approxi- 
mately $45,000 and includes a 
streamlined display room with a 
three-car capacity. Approximately 
340 square feet of plate glass is 
used in the showroom. 

ca * * 


Nash Dealer in Greenville 


Begins Construction 


Leslie Motor Co. (Nash) Green- 
ville, S. C., has started construction 
of a building which will contain 
10,000 square feet of floor space 
with display rooms, shop and other 
facilities. 

W. N. Leslie, general manager 
of the firm, said the structure will 
be of concrete block and steel con- 


struction. 
x * * 


Warn Named by Wiitilys 
As New Building Rises 


Warn Motors, Seattle, has been 
named a Willys dealer. He is erect- 
ing a new motor service and sales 
building at First Ave. and Mar- 
ginal Way. 

* ” + 


Hunts to Start Building 


Of K-F Distributorship 


Permit has been granted by the 
Twin Falls (Ida.) city council for 
the erection of the first buildings 
at “Mitchville,” six-acre tract re- 
cently purchased and platted for 
Mitchell W. Hunt and his son Lt. 
(j.g.) Mitchell W. Hunt jr., dis- 


tributors for Kaiser-Frazer. 

The initial building, to house a 
showroom and service station, will 
cost more than $15,000 and will be 
built of the new mortarless mason- 
ry building blocks. 

* ok a 
Begg Building 

Begg Motors Co. Ltd. Van- 
couver, B. C., has started con- 
struction of a new building to cost 
$100,000. The building will be in 
the 800 block on Terminal Ave., 
and will provide accommodations 
for service and sales operations of 
the Dodge division of the company. 
A portion of the new building will 
also be used for headquarters in 
the Chrysler industrial engine di- 
vision, and facilities will be made 
for the installation of a Chrysler 
engine manufacturing plant, which 
will be one of the most modern of 
its type in Canada. The Dodge 
passenger car division headquarters 
will be at 1190 W. Georgia, where 
extensive alterations are being 
completed to provide Dodge and 


De Soto service. 
* ES * 


Gladwell Named 


Gladwell Motors has been estab- 
lished in Victoria, B. C. and ap- 
pointed Mercury and Lincoln deal- 
er. Until recently, Harry W. Glad- 
well, owner and manager of the 
business, was Ford dealer and dis- 
tributor in the North Battleford 
district. J. MacCormac, formerly 
of the RAF, has been appointed 


sales manager. 
* * * 


Huntsville U.C. Firm 


J. E. Roberts and C. I. Bradford 
announced coownership last week 
of a new used car firm in Hunts- 
ville, Ala., Roberts-Bradford Mo- 
tor Co. Roberts comes to the new 
firm from Roberts Motor Co., and 
Bradford was formerly connected 
with Jack Jones Motor Co. 

Buster Burger operates the re- 
pair shop. 


* ¢ 


Edmondson Joins White 


E. M. Edmondson recently joined 
the staff of White Motor Sales Co., 
Athens, Ala. Edmondson is a vet- 
eran of 28 years’ service experience 


in north Alabama. 
* * oe 


McCoy to Retire 


Leo Myers and Jack Williams of 
Eugene, Ore., have purchased a 
half interest in the McCoy Motors. 
L. J. MeCoy, who established the 
dealership, will retire. 

* * * 


Nelson Joins Severns 


Hal Nelson, long-time auto edi- 
tor of the Tacoma Times, has re- 
signed his newspaper post to ac- 
cept a position with Severns Mo- 
tor Co., Chehalis, Wash., where he 
is on sales and public relations. 
Ray Severns, who established his 
firm in Chehalis in 1940, now has 


19 


on 
the roof on his new dealership, 
which he expects will be ready for 
occupancy by June 1. 

+ * + 


Baisch to Remodel 


Baisch Motor Co. (Plymouth) 
will remodel its present structure 
and adding a 100 by 110-foot build- 
ing. Harry Baisch is owner and 
manager of the concern in Twin 
Falls, Ida. 


Warzyn Open in Medford 


Frank Warzyn Motor Co. (Kaiser- 
Frazer) has opened for business in 
a new building in Medford, Okla., 
with Fred Anderson, discharged 


war veteran, as manager. 
* * * 


Carroll Builds 


Carroll Motor Sales, Inc. (Ford), 
East Liverpool, O., has announced 
plans for a $75,000 sales and ‘serv- 
ice building, which will be erected 
at Dresden Ave. and West Eighth 
St. The structure will be two-story, 
and 70 x 150 feet. The company 
expects to occupy the building this 
year. Officers are Jerry Carroll, 
president; Tom Carroll, vice-presi- 
dent; Charles Carroll, treasurer, 


and Mrs. Marie Carroll, secretary. 
* # * 


Leavenworth O.K.’d 


Leavenworth Motor Co., Inc., has 
been issued a $3,000 capital stock 
authorization to engage in the auto 
sales business in Leavenworth, 
Kan., with Lee Harmon heading the 
list of incorporators. 

* oo * 


Wilson’s Formed in S.C. 


Wilson’s, Inc., Lancaster, S. C., 
has been chartered with authorized 
capital stock of $10,000 to deal in 
autos, trucks, accessories. J. S. 
Wilson is president; E. Clyburn 


Wilson, secretary and treasurer. 
* * * 


Keith Motor at Sumter 


Keith Motor Co., Inc., Sumter, 
S. C., has been organized with 
authorized capital stock of $10,000. 
D. K. Keith is president; Mary B. 


Keith, secretary-treasurer. 
* * * 


New McCarter Home 


A. A. McCarter is completing a 
concrete block building on W. 
Second St., Blue Ridge, Ga., to be 
occupied by the McCarter Auto Co. 

* * * 


Edward A. Stanton, Inc., has been 
incorporated to deal in Packard 
cars in Painesville, O., and Lake 
County. Stanton is president of the 
company, while Russell I. Cunning- 
ham, president of the investment 
firm of Cunningham & Co., Cleve- 
land, is a director. Andrew F. 
Fussner also is an associate. 

oe * * 


Flag Preston has been named 


peremeeaaeuemnnreconate spares: naar asese Sessa at 


pare teaser apenas 0 


service manager of Cecil Furger- . | 


son Motor Co. (Federal) Oklahoma 
City. 
2° 2 
Joe H. Heffler, recently dis- 
charged from the Army, has joined 
his father in operation of Heffler 
Motor Co., Houston, .Tex. 
x oo * 
Frank Bitter, general manager 
for Herpel-Gillespie (Ford), San 


Antonio, Tex., has been elected an | 


elder of the Madison Square Pres- 
byterian church of that city. 
cS * * 


Stewart Motor Co. (Nash), 
Greensboro, N. C., announces the 
appointment of R. P. Gorrell as 
sales manager. 

* * * 

M. L. Colley has been appointed 
service manager of Wright Motor 
Co., 395 Union Ave., Memphis, 
Tenn. 





er 





CLOHSET & McCUTCHEON, 
building in Birmingham, Mich. 


recently-appointed Hudson 


dealer, has acquired this 
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500 Trailers a Month Planned 


Soon by American Bantam 


BUTLER, Pa. — American Ban- 
tam Car Co. has completely con- 
verted its plants to the manufac- 
ture of Supercar- 
go truck trailers, 
Francis H. Fenn, 
president an- 
nounced last 
week. 

‘‘The original 
goal of 500 units 
a month by next 
September will be 
reached far ahead 
of that schedule,” 
Fenn stated. “The 
main buildings of 
the Bantam plant 
have been converted exclusively to 
the manufacture of Supercargo 
trailers, which embody the most 
advanced features created by Ban- 
tam engineers. 





F. H. Fenn 


In designing the Supercargo 
line of truck trailers, Bantam 
engineers kept foremost in mind 
the peacetime requirements of 
the over-worked and _  under- 


You go first-—but depend on it, 
we’re only a step behind you! 


equipped trucking industry, as 
determined by extensive field sur- 
veys and questionnaires sent to 
large fleet operators and haulers, 
he said. 


The company is entering into 
contracts with distributors and 
dealers throughout the United 
States, to handle the distribution 
of heavy cargo units. In addition, 
it will continue to manufacture 
and distribute its light, all-purpose 
utility units, through several thou- 
sand direct dealers in the United 
States and in Canada, Cuba, South 
and Central America and other 
foreign markets. 

The following features of the 
standardized Supercargo Van are 
stressed by the firm. 

A quadri-point spring suspension 
assures an equalized load at all 
times. This stabilized suspension 
provides an entirely new trailer 
spring action. Both fore and aft 
spring suspension points are al- 
ways equally loaded regardless of 
whether the load results from road 








THIS IS the supercargo truck trailer built by the American Bantam Co., which is 
now in full production of trailers. 





shock, braking torque or from un- 
even loading, it is claimed. 

The tubular-type axle, evolved 
from war experience, is trunnion 
mounted and made to carry the 
full rated load. The full size 
bearings are standard stock 
sizes, easily obtainable and easy- 
rolling. 


designed and manufactured at the 
American Bantam plant to fit 
Supercargos. A ground contact sur- 
face of 16 inches is provided by 
four large-diameter wheels. 


Lone Star Motor in N. Y. 


A business name has been filed for 
Lone Star Motor Service, Eden, N. 


Four wheel vertical supports are} Y., by Allen J. Johnson. 
























When the automotive 
industry made spread- 
out suburban living 
possible, we made 

a magazine written 
entirely for those 
spread—out 
suburban homes: 
Better Homes 

& Gardens. 


Your cars put these people where they 
are——and they must continue to have 
your cars because you’ve moved 

them far from buses and streetcars. 


Do you know any other place that can give 
you 2,650,000 of your own customers—— 

or any magazine that can give you a 
higher percentage of fruitful 

prospects than you’ll find in these 
2,650,000 car—dependent families? 


(P.S. Average age of BH&G cars in 
1940 was 2.8 years——BH&G families 


like new cars often.) 
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and no place like Better Homes & Gardens 





to sell everything that goes into homes 


| started with GM 


UAW 


(Continued from Page 14) 


enunciated by Reuther after his 
election victory at the interna- 
tional convention. 

One new principle stressed in 
the charter declares that the 
union will not sign any agree- 
ment to reduce wages if liv- 
ing costs drop by a certain per- 
centage. The platform under- 
scored Reuther’s warning that if 
prices rise further, contingent 
upon the OPA extension action 
in Congress, the UAW will de- 
mand additional pay increases. 

Other Reuther goals adopted by 
the board include: 

Industrywide bargaining; aboli- 
tion of wage inequities within 
plants and in the industry; equal 
pay for women; guaranteed annual 
wage (Reuther intends to achieve 
this by spacing out production to 
avoid stoppages); 30-hour week 
with 40 hours’ pay; an old-age 
retirement plan, funds to be pro- 
vided by employers. 

Also, no extended wage freeze, 
such as that in the GM contract; 
separation of wages from contract 
issues in collective bargaining; 
union security clauses (union shop 
and checkoff) in all contracts; no 
“company security” clauses, but 
union responsibility from within 
the rank-and-file; a unified CIO 
wage strategy, and a ban on peace- 
time “no strike” pledges. 


In an undisguised jab at Reuther, 
the platform asserted that the 
UAW “cannot be united on an 
orientation toward the AFL.” Reu- 
ther has frequently been mentioned 
in reports forecasting a UAW bolt 
from the CIO into the AFL. These 
rumors cite his rightwing tenden- 
cies and recurring political clashes 
with CIO President Philip Murray. 


Otis Reappointed 
To Pontiac Post 


PONTIAC, Mich.—The reappoint- 
ment of J. Hawley Otis as acces- 
sory sales manager of Pontiac is 
announced by D. 
U. Bathrick, Pon- 
tiac general sales 
manager. Otis 


in 1922 as techni- 
cal member of 
the service de- 
partment in the 
central office of 
Oakland Motor 
Car Co. In 1926, 
he became assist- 
ant service man- 
ager and contin- 
ued ifi this capacity until the for- 
mation of the BOP sales division 
in 1930. 

He served as assistant service 
promotion manager with BOP sales 
division until it was dissolved in 
1933. In March, 1942, Otis trans- 
ferred to the purchasing depart- 
ment where he filled a_ special 
assignment on war work until he 
returned to his present position in 
the sales department. 


Schifter Sets May Goal 
George Schifter, president of 
Schifter Motors (Chrysler), Nutley, 
N. J., hopes to have his new build- 
ing completed in May. 





J. H. Otis 





CLASS 


CIRCULATION 


MASS 


PAGE RATE! 


Nowhere else can you buy 
725,000 class circulation at 
the mass page rate of only 
$1400! It's a “natural.” 





AUTOMOTIVE NEWS, APRIL 29, 1946 : 


In the Hopper 


50 MPH Speed Limit 


Becomes Law in N.Y. 

A bill fixing a maximum speed 
limit of 50 mph on New York 
state highways has been signed 
into law by Gov. Thomas E. 
Dewey. Local communities are 
left the authority to fix lower 
limits. 

The new 50-mile maximum re- 
places the 35-mile wartime lim- 
it, and the state’s normal peace- 
time provision under which a 
speed in excess of 40 mph was 
presumptive evidence of reck- 
less driving. Strict penalties are 
provided for violators. 

* * + 
New Automotive Taxes 


Urged for Ark. Roads 


New automotive taxes to pro- 
vide additional revenue to meet 
Arkansas highway needs -have 
been proposed by subcommittees 
of Governor Laney’s Highway 
Advisory committee. 

Action was deferred until May 
7 on proposals that the commit- 
tee recommend a special state 
legislative session or invoke in- 
itiative procedure to obtain more 
highway funds. 

Urging a special legislative ses- 
sion, the county roads subcom- 
mittee recommended a %-cent 
increase in the state gasoline 
tax and a $5 motor vehicle 
“sticker tax” to provide revenue 
for county road operations. An 
“adequate tax against trucks, 
buses and all other types of high- 
way transportation” was advo- 


cated. 
* * + 


R. I. Revises Controls 
Over For-Hire Haulers 


A bill substantially revising the 
1934 Rhode Island law regulating 
motor trucks operated for hire has 
been passed by the state legisla- 
ture. 

Purpose of the revision was to 
bring the statute up to date and 
in line with regulations prevailing 
in Massachusetts and Connecticut, 
as well as the Federal Motor Car- 
rier act. All common carriers will 
have to file tariffs with the state 
public utility administrator, and 
keep them open for public inspec- 
tion at their places of business. 

* 


License Tax Boost of $5 
Studied by Louisiana 

Increase of the state automobile 
license tax from $3 to $8 will be 
proposed to the Louisiana legisla- 
ture. Representatives Numa De- 
lough and Sylvan Friedman said 
the estimated receipts will be 
$3,000,000. 


* * * 


Three Traffic Safety Bills 
Signed by Gov. Dewey 


A bill providing for establish- 
ment of a State Safety division, to 
be headed by a director appointed 
by the governor, was signed last 
week by Gov. Thomas E. Dewey. 
The new division, for which $75,000 
has been appropriated, is charged 
with the duty of coordinating and 
conducting safety compaigns, sup- 
ervising their execution and devel- 
oping plans for utilization of the 
resourées of the state to curb acci- 
dents. 

He also signed a bill requiring 
larger speed signs to be placed on 
highways by cities and villages, 
and requiring the use of reflecting 
material in all such signs. This 
new law applies only to signs 
posted after May 1 of this year. 
Another bill signed by the gover- 


Auto Exporters 
7 = 2 

Unite in Chicago 

CHICAGO. — Organized for the 
purpose of exchanging information 
on foreign shipments of automo- 
tive products and discussions of 
world markets, Automotive Export- 
ers, restricted to Chicago area 
firms, was announced last week. 

The group plans to hold monthly 
meetings, at which such subjects 
as distribution, sales and credits 
in particular overseas areas will be 
explored. The May 15 meeting will 
be devoted to liberated European 
countries. 


nor empowers the legislative 
bodies of cities, villages and towns, 
by ordinance or local law, to regu- 
late the crossing by pedestrians of 
public highways, except state high- 


ways. 
s* ¢ # 


La. Safety Chief, Truckers 
Ask Drivers’ License Law 


Enactment of a state driver's 
license law by the Louisiana legis- 
lature, scheduled to convene in reg- 
ular session May 13, has been ad- 
vocated by H. H. Huckaby, direc- 
tor of the State Department of Pub- 
lic Safety. 

A proposed driver’s license law 
also was recently approved by the 
Louisiana Motor Transport Assn. 
Louisiana now is one of three states 
without such legislation, the other 
two being South Dakota and Wy- 
oming. 


Gets D-P Franchise 
Hunters-Sedar Motor Co. has re- 
ceived a De Soto-Plymouth fran- 
chise in Mason City, Ia. Owners are 
O. R. Sedars and W. O. Hunter. 








U-BOLT ESNA elastic stop nuts are said 
to be the first self-locking nuts designed 
especially to meet the severe service con- 
ditions on truck, bus and car leaf spring 
fastenings without loosening. These nuts, 
Elastic Stop Nut Corp. says, make it a 
certainty that all four bolt legs will always 
carry an equal share of the load once they 
have been properly installed. Loose or un- 
equally loaded fastenings are reported to be 
the most frequent causes of leaf spring 
breakage and are responsible for a major 
share of the more than 4,706,000 spring re- 
pair jobs handled annually in automotive 
service shops. 


Woodward Heads Firm 


Jack Woodward heads the new 
Jack Woodward Motors, Inc., 
(Chrysler-Plymouth), in Muskogee, 
Okla., with Blunt Martin as vice- 
president, Ollie D. Pruitt, secretary- 
treasurer and Carl K. Bates, A. W. 
Hays and W. H. Gilder, directors. 


Willys Appoints 
3 Managers for 
Midwest Regions 


TOLEDO. — Appointment of re- 
gional managers for Willys-Over- 
land Motors, Inc., in the Chicago 
area, in the Min- 
neapolis area and 
in a district com- 
prising parts of 
Ohio, Indiana and 
Kentucky, has 
been announced 
by George Harold 
Bell, sales man- 
ager. 

Michael E. Far- 
rell has been ap- 
pointed regional 
manager in the 
Chicago area, 
Charles Vance becomes regional 
manager with headquarters. in 
Minneapolis, and Marion W. Briggs 
assumes regional managership for 
parts of Ohio, Indiana and Ken- 
tucky. 

Farrell succeeds Edward J. De- 
rum, transferred to the Detroit 
regional managership. He will su- 
pervise sales and distribution of 





3 


M. E. Farrell 





a 


Willys-Overland products in Iilli- 
nois, Wisconsin and Missouri. 
Vance, former regional manager 
for Chrysler Corp., will supervise 
sales and distribution of Willys- 





M. W. Briggs Charles Vance 


Overland products in Minnesota, 
and North and South Dakota. Be- 
fore joining Willys-Overland, Vance 
was northwest regional manager 
for Dodge. 


Briggs’ territory will include Pa- 
ducah, Lexington and Louisville, 
Ky., Cincinnati, and Terre Haute, 
Evansville and Indianapolis, Ind. 
He will make his headquarters in 
Toledo. Briggs has been in the 
automotive field since 1924 when 
he first joined Willys-Overland. 


AN Want Ads cost little—get results— 
why not use.’em? See inside backcover. 


The present line of American Bantam SUPERCARGO Truck Trailers consists 
of the Standardized Closed Van (shown above), the Open-Top Van, a Flatbed, 
and a Chassis—all models with Trade-Approved features built in. 


More and more SUPERCARGO Truck Trailers are 
rolling off the lines at the American Bantam plant! As 
incoming materials are received, we confidently predict 
that a monthly rate of at least 500 units will be attained 


by next September. 
* 


Write or wire us immediately about the profitable 





AMERICAN 





SUPERCARGO truck trailers ready to roll! 


Distributorship which the American Bantam Car 
Company can offer you. New territories and additional 


distributorships and dealerships will be put into effect 


as rapidly as the availability of merchandise is assured. 


Qualified firms with previous truck trailer or automo- 


tive experience are particularly urged to investigate the 


American Bantam proposition. 


< HALF-TON, ALL-PURPOSE BANTAM UTILITY TRAILER — 
with a 30-cubic foot capacity, sturdy all-steel body and frame; that weighs 
only 500 pounds! Complete with specially-designed long springs, rrgged 
tubular axle with Timken bearings, standard tires, steel hitch and lights. 
(Tarpaulins and side racks extra.) Automobile, Farm Implement, or 
House Trailer Dealers are invited to write for further details, 
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BANTAM CAR COMPANY. Butler, Pa. ¢ 


Monufecturers of SUPERCARGO Truck Trailers 
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One of the most extensive adver- 
tising campaigns in the 94-year 
history of Studebaker Corp. will 
be used to intro- 
duce the 1947 
models of Stude- 
baker’s Cham- 
pion and Com- 
mander motor 
cars late this 
spring, K. B. El- 
liott, vice - presi- 
dent in charge of 
sales, announced 
last week. 

The broad in- 
troductory cam- 
paign emphasizes 
Studebaker’s decision to go into 
production of 1947 motor cars with- 


out delay. These are described as 





K. B. Elliott 








PISTON RINGS. Conforming wrap with name embossed 
on aluminum foil gives added trade mark protection. 


REYNOLDS 


ALUMINUM 


—Auto Advertising— 


1947 Studebakers 
To Bow in Style 
By Bob Finlay 


the first postwar cars. The intro- 
ductory campaign is so set up that, 
as new cars reach dealer show- 
rooms, newspapers and radio will 
simultaneously begin local an- 
nouncements. 

Newspaper copy will feature pho- 
tographs of the various body types 
in both the Champion and the 
Commander lines, as well as point- 
ed descriptions of the many engi- 
neering and styling advancements 
that distinguish the new Stude- 
bakers. Supplementing this basic 
campaign, copy in national maga- 
zines will feature color photographs 
of models in both lines. 

In scheduling more than 1,700 
newspapers for its introductory 
campaign, Studebaker is adhering 
to its wartime policy of reaching 


os 


nd moisture conditions, Reynolds perfected a revolutionary new 
method of packaging . . . by wrapping in Reynolds Aluminum Foil. 


. in fact all metal parts .. . 
providing “‘Cathodic Protection” against contact corrosion. 





CROSLEY UNVEILS new model car at Crosley Field, Cincinnati, during pregame 
festivities on the opening day of the baseball season. Mayor James Garfield Stewart 


is seated in the car alongside the driver. 





every market where it has dealer 
representation and where dealers 
carrying the Studebaker line will 
profit from intensified local cov- 
erage. Although most of the news- 
paper insertions will run in black 
and white, two-color ads are sched- 
uled in some cities of 100,000 popu- 


lation or over where color is avail- 
able. Introductory copy will also 
run in the American Weekly and 
the Metropolitan rotogravure group. 

After the newspaper announce- 
ment advertisement has appeared, 
Studebaker will revert to a con- 
tinuous schedule of frequent news- 


HCl ELAS 


ELECTRIC AUTOMOBILE CLOCK. Wrapped in aluminum foil for 
corrosion protection—displayed in embossed foil box for extra sales value. 


.. sparkle on the shelf—proof against corrosion . 


PROTECT METAL PARTS under the severest extremes of climate 


Today this war-tested method of packaging brings greater protection 
than ever before to countless civilian products. The foil is molded 
snugly to conform with the shape of valves, spark plugs, piston rings 
squeezing out moisture-laden air and 


Reynolds Aluminum Foil brightens stock on display . . . adds luster 
to the product that makes for greater sales and faster turnover. What's 
more, the brand name can be embossed or printed on foil giving added 
trade mark protection. 


Some typical examples are shown here. Many others are available. 
For complete data on the many new uses for aluminum foil, write to 


the Reynolds Metals Co., Richmond 19, Virginia. 


REYNOLDS METALS COMPANY 





paper insertions in black and white, 
Elliott said. Roche, Williams & 
Cleary, Inc., Chicago, is the agency. 


Tops in Type 


Winner of the highest recogni- 
tion in the annual exhibition of 
newspaper typography conducted 
by N. W. Ayer: & Son, Inc., was 
the Rochester Post - Bulletin, of 
Rochester, Minn. 


H. A. Batten, president of Ayer, 
announced also that honorable 
mention went to the Courier Jour- 
nal, Louisville, first; Richmond 
Times Dispatch, Richmond, Va., 
second; Christian Science Monitor, 
Boston, third, and New York Her- 
ald Tribune, Los Angeles Times 
and Philadelphia Inquirer, runners- 


Frolic 


Committee chairmen for the 12th 
annual Spring Frolic of the Adcraft 
Club of Detroit, June 12, in the 
Players Club were announced last 
week by Harold M. Hastings, sec- 
retary-manager. 


Hugh Kaumeier, of the American 
Printing Co., and William C. Cart- 
wright, of Edward Petry & Co., 
Inc., are co-chairmen of the gen- 
eral committee. Charles C. Hicks, 
of Music Hall; Donald DeGroot, of 
Radio Station WWJ, and Allison 
G. Crandall, of A. G. Crandall, Inc., 
are co-chairmen of the script com- 
mittee. W. Colburn Standish, of 
Walker & Co., and Clayton Arm- 
itage, of Farm Journal, are co- 
chairmen of the house committee. 
Chairmen of the other committees 
include Charles Shower, of Charles 
M. Gray & Associates, music, and 
Al Nute, of Ross Roy, Inc., pub- 
licity. 


Media Report 


Automotive newspaper linage was 
2,092,233 in February, nearly a half 
million lines over February, 1945, 
but 763,042 lines under January of 
this year, according to Media 
Records. 


Preparing Campaign 

Ross Roy, Inc., which has been 
appointed advertising counsel for 
Truckstell, is preparing a national 
campaign on special equipment for 
trucks, Donald W. Meyer, presi- 
dent of Truckstell, said last week. 


Sun In 


Metropolitan Group announces 
affiliation of the Chicago Sun as an 
alternate member of the group, 
effective with the issue of July 7, 
1946. 


Names 


A. W. Piper has been appointed 
sales promotion manager of Stude- 
baker, K. B. Elliott, vice-president 
in charge of 
sales, announced 
last week. Piper 
entered the auto 
business as a re- 
tail salesman in 
Detroit and later 
served in various 
sales positions 
with an automo- 
bile factory. In 
1939 he joined an 
automotive ex- 
port firm where 
his assignments 
took: him. to India as advertising 
and: sales promotion manager of 
Bombay operations. He returned to 
the New York offices of the com- 
pany in 1942. His experience ih the 
intervening years included execu- 
tive positions in a variety of sales 
and sales promotion activities. 





A. W. Piper 


Roland D. Doane, general sales 
manager of Ingersoll Steel division, 
Borg-Warner Corp., announces the 
withdrawal of T. L. Kennedy, ad- 
vertising manager, from the Inger- 
soll staff in order to establish a 
new manufacturing business and 
the appointment of Lynn A. Saylor 
to succeed him. 


Kenneth A. Westervelt has joined 
Geyer, Cornell & Newell, Inc., as an 
assistant account executive in the 
Detroit office. Westervelt will assist 
Henry Hempstead, vice - president 
in working on the Kelvinator divi- 
sion of the Nash - Kelvinator ac- 
count. 


Bill Callahan, who: has done an 
outstanding job for GM in public 
relations, leaves this week to take 
an editorial assignment for Motor. 
Bill was managing editor of Auto- 
motive News for several years. 
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MASTER SGT. FREDERIC HENSEL, 27-year-old Corbin (Ky.) veteran 
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who lost 


both arms and legs when he stepped on a tank mine on Okinawa, has purchased a 1946 
Ford truck for his 143-acre chicken farm near Birmingham, Ala. David N. Holmes, of 
the Holmes Motor Sales, Inc., Battle Creek, Mich., turns the keys over to Sgt. Hensel, 
while the sergeant’s World War II buddy, Frank Veihle, of Danville, Ky., looks on. 
Sgt. Hensel has passed state police driving tests and now has a license to drive his 
1946 Mercury, which was provided with special equipment, including a knee-operated 
accelerator and power brakes, by the Ford Motor Co. Funds to purchase the farm were 
raised by popular subscription from Detroit and Chicago newspaper readers. 





‘Just a Hose Missing’ 


Congressman Dirkson Questions Ethics of OPA 
In Purported ‘Interview’ Instructions 


WASHINGTON. — Purported in- 
structions from an OPA district 
office to its personnel on “Tech- 
niques of Interviewing” were 
sharply criticized in a recent issue 
of the Congressional Record by 
Congressman Everett M. Dirkson 
of Illinois. 

Sending a copy of the remarks 
to its members and labeling them 
“Only thing missing is a rubber 
hose,” Automobile Dealers Assn. of 
West Virginia comments “It is only 
fair to state that OPA at Wash- 
ington disavowed these _ instruc- 
tions, but only after they appeared 
in the Congressional Record.” It is 
not stated whether the district of- 
fice from which they are said to 
have been issued has denied their 
release. 

“These instructions” the associa- 
tion states,” in our opinion, are de- 
spicable. If it is true that they 
emanated from a _ governmental 
agency, then it is time for a good 
old fashioned house cleaning of 
personnel, policies and practices. 

Using all the widely-accepted 


Gimbels Offers 
3rd Lot: IHC 


Truck-Tractors 


NEW YORK.—Gimbels, the large 
Manhattan department store which 
has entered the business of selling 
trucks, last week offered its third 
lot of heavy-duty models. 

The latest offering consisted of 
International Harvester 5-ton truck 
tractors, described as 1945 models 
and built originally for the Army. 
The truck-tractors were priced at 
$4,945 apiece, and Gimbels promised 
delivery within two weeks in the 
metropolitan area. 


Styling itself as “America’s truck 
specialists,” Gimbels announced the 
truck-tractor sale in %-page adver- 
tisements in New York newspa- 
pers. The ads presented pictures 
of the cabs and a description of 
the truck-tractor’s features. 

Presumably Gimbels acquired the 
THC lot the same way by which it 
got the first offering of Studebaker 
2%-ton trucks and Chevrolet 1%- 
ton trucks. Arthur Price Associates, 
a New York concern in Gimbels’ 
employ, purchased the trucks offer- 
ed in the first two sales from mid- 
western dealers who had bought 
them at government surplus sales. 

No information on the source of 
the IHC lot of truck-tractors was 
immediately available. 





methods in the psychological bag 
of tricks in “breaking down” 
criminals, the real purpose, Dirk- 
son points out, is “for hunting 
down a humble grocer who inad- 
vertently charged 2 cents too 
much for a can of beans or a 
humble dry goods merchant who 
got 13 cents too much for a 
chemise. 

The instructions stress such 
pointers as use of “soft” words 
such as “irregular,” “unorthodox,” 
“unusual,” in contrast to a “harsh” 
phrase like “black market.” 

It orders its minions to avoid 
saying “cash on the side.” Softer 
terms recommended not to antago- 
nize the dealer but to lull him into 
the OPA investigator’s trap include 
such synonyms as “premium,” “ad- 
ditional considerations,” “bonus,” 
or “incentive payment.” 

“Sometimes the factual situation 
is such that you can work a good 
bluff on the witness because of 
your partial knowledge of certain 
matters and thereby obtain full de- 


tails and confirmation,’ the _ in- 
structions advise. 
It follows with the caution 


“Never bluff yourself out on a 
limb.” 

Among suggestions offered to ob- 
tain full cooperation of the probab- 
ly unsuspecting dealers is flattery, 
agreement with the witness, “even 
though it hurts” if he “damns the 
OPA,” capitalizing on known ani- 
mosities where they will further 
the price agency’s end. 


Ethics do get a slight break at 
the close of the procedure on 
grilling. Under the heading, 
“False Statement,” it says “This 
technique should always be the 
last resort on a witness who per- 
sists in falsehoods or fails to 
“break” with the pertinent facts 
you have good reason to believe 
are within his. knowledge. 

“Go along with him in his story 
and write as detailed a statement 
as possible. The statement will 
either have omissions of materi- 
al knowledge or deliberate mis- 
statements of material facts. 

Upon return later, it points out, 
“At this second interview, a stress 
is placed on your knowledge of the 
deal and strong inference conveyed 
to the witness as to falsehoods or 
discrepancies in the _ statement 
made to the government. He is 
given the opportunity to reconsider 
and submit a new statement in 
accord with the facts.” 





Read Jack Weed’s Backshop for some 
highlights in the service field. 
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AMA Welcomes 
Kaiser-Frazer to 


Membership 


DETROIT.— Approval by Auto- 
mobile Manufacturers Assn. board 
of a membership application by 
Kaiser-Frazer was announced last 
week by George W. Mason, AMA 
president and president of Nash- 
Kelvinator. 


Approval of the membership ap- 
plication of the new firm, said 
Mason in welcoming the corpora- 
tion, is in accordance with the 
established belief of the associa- 
tion that free competition not only 
is the basis on which motor vehi- 
cles have been constantly improved 
in the past, but is essential if we 
are to continue to improve in the 
future. 


“The makers of motor vehicles,” 
he added, “believe there is oppor- 
tunity in the industry for any man- 
ufacturer, so long as his product 
finds favor with the consumer, for 
it is consumer approval that every 
manufacturer, new or old, depends 
upon. In our industry the ballots 
cast by customers are counted 
every day.” 

Early in 1943, before the estab- 


lishment of Kaiser - Frazer, when 
Henry J. Kaiser first announced his 
intention of manufacturing auto- 
mobiles, Alvan Macauley, then 
president of AMA, said: 

“We're glad to see that Kaiser 
has the right idea about the auto- 
motive industry. There’s room for 
anyone who has the ability to 
produce a better or a less costly 
car. 

“No automobile manufacturer 
believes he has built a perfect au- 
tomobile and each expects in the 
future to build a better automobile 
at a better value.” The action just 
taken by the board implements the 
attitude expressed earlier by Mac- 
auley. 

Graham-Paige, of which Frazer, 
president of Kaiser-Frazer, is also 
president, as well as chairman of 
the board, has been a member of 
the association for many years. 


Sells Garages as Homes 


Hanna Motor Sales, Frankfort, 
Ind., is killing two birds with one 
stone for the local citizens and for 
the local auto trade, by selling pre- 
fabricated garages through an FHA 
no-money-down plan, which can be 
used temporarily as a comfortable 
home and then later used as a car 
garage. 


472 New Cars 
Sold in Denver 


In First Quarter 


DENVER.—New automobiles are 
coming into Denver — slowly, but 
surely. In January and February, 
this year, 250 new passenger cars 
were sold here, as compared with 
11 for the same two months last 
year. 

In March there were 222 new 
passenger cars sold—almost as 
many as during the first two 
months of the year. Thus, new-car 
sales are showing a slow climb up- 
ward in the Denver area. 

Also, during the same two 
months this year 104 new trucks 
were purchased, while during Jan- 
uary and February of 1945 there 
were 76 trucks sold. 

In February there were 113 new 
cars sold, compared with eight dur- 
ing the same month last year, and 
60 new trucks against 15 in the 
same month of 1945. 


Olsen-King Appointed 
Olsen-King, Inc., 103 Court St., 
Pendleton, Ore., has been named 
direct factory dealer for Dodge- 
Plymouth cars and trucks. 
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ality has been improved! 


Wartime research showed the way. Now, 
Improved Veedol Motor Oil brings car- 


owners these extra qualities . 


added advantages. 


. . these 


It improves piston condition by reducing 


varnish formation . 
and practically eliminates 


deposit 


. . lessens sludge 


bearing corrosion. With Improved Veedol 
in the crankcase, your customer will sit 
behind a cleaner, smoother-running, bet- 


ter-protected engine. 


Motorists know that now, of all times, 
their cars deserve this greater over-all 
margin of safety. Your customers will 


appreciate being sold 


Improved Veedol. 


TIDE WATER ASSOCIATED OIL CO. 


New York — Tulsa — San Francisco 


Detroit — Chicago — Indianapolis — Atlanta 


Minneapolis —Kansas City 


TIDE WATER 
w> ASSOCIATED 


OlL COMPANY 





Worlds Largest Refiners of 


«Pennsylvania Oils 








Auto Personnel 


Roberts Back with Goodrich 


As Battery Sales Manager 


Harry N. Roberts, recently re- 
turned from the Navy, has been 
appointed manager of battery and 
spark plug sales, 
it is announced by 
J. A. Hoban, mer- 
chandise man- 





former duties of Green. Green start- 
ed with Timken in 1935, as a tool 








engineering department. Urbach 
came to the company in 1933. 

F. R. MacFayden has been trans- 
ferred from the Milwaukee office to 
the Canton engineering department 


designer. Roshong started working 
for the company in 1923, in the' 


ager, 


succeeds 
Clarke, 


other duties. 





H. N. Roberts 


wholesale 


went into naval service in 1943. 
* a + 


Lewis-Shepard Appoints 
Huntoon in Detroit Area 


Products Co., 


t 16035 Hamilton, Detroit. 


ing Corp. 


* * 


Harvester Lists 
Shifts, Boosts in 
BranchPersonnel 


in branch management personnel: 


; ager, Elmira, 


truck branch at Albany. 

R. G. Greer, 
manager at the Quincy (Ill.) branch 
and recently returned from mili- 
tary service, has been appointed 
assistant manager of the Salt Lake 
City branch. 


manager, Spokane, Wash., has been 
made branch manager 
point. 

F. R. Johnson, former wholesale 
man at the Cheyenne (Wyo.) 
branch, has been appointed assist- 
ant manager of the Cheyenne 
branch. 

W. K. Kittoe, former sales pro- 
motion manager at the Portland 
(Ore.) branch, has been made as- 
sistant manager of the Spokane 
(Wash.) branch. 

H. F. Thornburg, former sales 
promotion manager of the St. Louis 
general line branch, has been ap- 
pointed assistant manager at the 
Salina (Kan.) branch. 

d. H. Barr, former sales promo- 
tion manager at the Syracuse (N. 
Y.) branch, has been appointed 
assistant manager at that branch. 

+ + * 


Ready Joins Gabriel Co.; 
Assigned to Detroit 


L. W. Klein, executive vice-presi- 
dent of Gabriel Co., Cleveland, an- 
nounces the appointment of John 
Ready as sales engineer. 

Ready was formerly connected 
with Packard and will be assigned 
= the Detroit sales office of Gabriel 


* * 


* 
Four Officials Promoted 


By Timken B 

Walter F. ae been pro- 
moted to assistant manager of Tim- 
ken Roller Bearing division of re- 
search and development while 
Joseph M. Roshong has been named 
superintendent of the division. Har- 
ley J. Urbach has been appointed 
works engineer, taking over the 





























Replace- 
ment Tire Sales 
division of B. F. 
Goodrich Co. He 

eae 
who has 
been assigned 


Roberts joined 
the company as a 
sales- 
man in the Cleveland district in 
1935, became wholesale sales super- 
visor in 1939, general sales super- 
visor in 1941 and in 1942 was trans- 
ferred to the truck tire sales de- 
partment in Akron, from which he 


Maj. Charlies H. Huntoon, chief 
of the artillery branch and con- 
tracting officer at the Detroit Ord- 
nance District for the past four 
years, has been appointed factory 
representative for Detroit and east- 
ern Michigan by Lewis-Shepard 
Watertown, Mass., 
manufacturers of materials han- 
dling equipment. His offices are at 


Prior to his military service with 
DOD, Huntoon was sales repre- 
sentative in Michigan and Cali- 
fornia for Norma-Hoffmann Bear- 





International Harvester Co. has 
announced the following changes 


N. G. Hites, former branch man- 
N. Y., has been 
named manager of the company’s 
Columbus (O.) branch. Hites suc- 
ceeds H. W. Moody, who has been 
appointed manager of the motor 


former assistant 


D. I. Persons, former assistant 
at that 


as industrial engineer in which 
capacity he will act as assistant to 
S. M. Weckstein and Paul Haager. 
A graduate of Cornell University, 
he began working for the company 
in 19385 and spent two and a half 
years in the industrial sales train- 
ing program. 

+ * *” 


Berchtold Made President 
Of York Engineering Unit 

Wallace W. Berchtold, chief en- 
gineer of the Manley division of 
American Chain and Cable Co., 
Inc., has been elected president of 
the Engineering Society of York, 
Pa. 

Berchtold is the recipient of the 
Naval Ordnance development 
award for research and develop- 
ment in bomb handling equipment 
and hoists for the naval air service 


during the war. 
+ + + 


Sales Personnel Changes 


Announced by Champion 


Added sales department person- 
nel and promotions within the sales 
organization were announced last 
week by Ralph H. Rowland, vice- 
president in charge of sales for 
Champion Spark Plug. 

William H. Bowman becomes ter- 
ritorial representative in south 
Georgia and western Florida terri- 
tories with headquarters in Albany, 
Ga. L. E. Brown has been made 
territorial representative in east 
Florida with headquarters at 
Tampa. 

R. H. LeHew is promoted to ter- 
ritorial representative with head- 
quarters in Salt Lake City, and W. 
R. Shoffner becomes territorial rep- 
resentative, headquarters in Balti- 
more. Burns R. Maus has been ap- 
pointed special representative of 
Champion’s aviation division. With 
the exception of Maus, until recent- 
ly a technical expert with the 
Army Air Corps, all have long ser- 
vice with Champion. The addition 
of 40 salesmen to the Champion 
field organization was announced 


by Rowland. 
* * * 


Moldex Rubber Firm Formed 


By Braunston in New York 


Louis K. Braunston, recently re- 
signed vice-president and general 
manager of Miller Products Co., 
has organized his own company, 
Moldex Rubber & Plastics Corp., 
of which he is president, with ex- 
ecutive offices at 1 E. 57th St., New 
York, and branch offices in Akron, 
Kansas City, and Los Angeles. 

Associated with Braunston is 
Arche A. Mayers as vice-president 
and George J. Wilson, plastics en- 
gineer. 

od * + 


Littauer Returns to P&D; 


Five Added to Field Staff 


P&D Mfg. Co., Inc., Long Island 
City, N. Y., makers of magnetos 
and ignition parts, has announced 


the return of a former employe 
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NASH MEXICAN PLANT STARTS. 
construction near Mexico City are Col. Lawrence Higgins (left) and B. Y. 
ners in the venture. Nash cars will be assembled in the plant. 


from the armed forces and the ad- 
dition of five others to its staff. 

Mike Littauer has returned as 
southeastern district manager. 
Kenneth Rush is added to the field 
staff, under the supervision of E. L. 
Mullen, district manager, covering 
Wisconsin, Minnesota, North and 
South Dakota. Robert Smith has 
been added to the field staff, under 
the direction of A. M. Morgan, cov- 
ering the states of Illinois, Indiana 
and the river towns of Iowa, Mis- 
souri and West Kentucky. 

James Miles has been added as 
field engineer covering Ohio and 
eastern Kentucky reporting to A. 
H. Tibesart, district manager. Ken- 
neth Marshall has also been added 
to field staff, assisting A. H. Tibe- 
sart, covering the western part of 
Pennsylvania and the western por- 
tion of New York state, as well as 
the state of West Virginia. 

Mike Coskey has been added to 
the field staff, and is assisting C. V. 
Holland, district manager, covering 
Wyoming, Colorado, Kansas, Ne- 
braska, Iowa and the western part 


of Missouri. 
: s > 


Goodrich Appoints Haecker 


Manager at Jacksonville 


Walter J. Haecker, formerly gen- 
eral supervisor for the Pittsburgh 
district, has been named manager 
of the Jacksonville, Fla., district of 
the tire replacement sales division 
of B. F. Goodrich, it was an- 
nounced last week by Guy Gund- 
aker jr. field sales manager. 
Haecker succeeds Dewitt B. Hos- 
man, who died recently. 

A graduate of Notre Dame Uni- 
persity, "Haecker joined Goodrich 
in 1926, his first assignment being 
i nthe sales promotion department 
of the Pittsburgh district. 

cd * * 


Goodyear’s Brown Cited 


By War Department 


Two War Department citations 
in “appreciation for patriotic ser- 
vice in position of trust and re- 
sponsibility,” have been made to 
R. T. Brown, who from _ 1940 
through September, 1945, served as 
manager, military products engi- 
neering, for Goodyear Tire & Rub- 
ber. 

One of the citations was for out- 
standing services rendered in time 
of war to the tank and motor 
transport development program of 
the Ordnance department. Second 
citation to Brown was for engi- 
neering and managerial advice to 





OAPT. coe Le Sao Seley paneenies wen ie Kebion of Mest Medes 


by Maj. Gen. Henry B. Sayler, deputy 


chief of ordnance, at ceremonies held in the 
Pentagon meee Washington. The award was given Capt. Lawton for his success in 


@ program of standardization and improvement of lubrication 


initiating and establishing a 
equipment which he headed during the war. 


Discussing the new Nash Motors plant now under 






of the executive board. In his new 
capacity, 









ence of sections. 5 
* * * 


New Ala. Trailer Maker 


Incorporation papers have been 
filed in Montgomery, Ala., for a 
new trailer manufacturing com- 
pany, Hodo-Vandigriff Distributors, 
Inc. Declaring a $50,000 capital 
stock, the new firm listed H. L 
Vandigriff, D. W. Hodo and Frank 
Mays as stockholders. 


* * * 


Timken Boosts Green 


Walter F. Green has been pro- 
moted to assistant manager of 
Timken Roller Bearing Co.’s di- 
vision of research and development. 
John M. Roshong was named super- 
intendent of the division and Stan- 
ley J. Urbach was appointed to suc- 
ceed Green. 





















Morris, part- 







Chief of Ordnance as a member 
subcommittee on rubber products, 
SAE Ordnance Advisory commit- 
tee. Brown, a veteran of World 
War I as a lieutenant in field artil- 
lery has been with Goodyear 27 
years, is now administrator of tech- 


nical operations. 
* 


Grizsly Begins 2nd Stage 
Of Expansion at Paulding 


Joe Brown, sales manager, an- 
nounces two additions to the 
Grizzly Mfg. Co. brake lining plant 
at Paulding, O. 

Just completed is a new 15,000 
square foot building to be devoted 
entirely to the manufacture of 
heavy-duty brake blocks. In the 
early stages of construction is a 
40,000 square foot building to pro- 
vide greater facilities for the pro- 
duction of passenger-car lining and 
truck sets. 


ss & 
Wacksmuth Marks 30 Years 
Of Service for Goodrich 

In recognition of his 30 years 
service with the company, J. E. 
Wacksmuth, Los Angeles district 
manager of B. F. Goodrich Co., 
has received the coveted diamond- 
studded 30-year service pin. 

Guy Gundaker jr., field sales man- 
ager, made a special trip from 
Akron to make the presentation at 
a dinner given in Wacksmuth’s 
honor by F. E. Titus, Pacific divi- 
sion manager, in Pasadena. Wacks- 
muth joined Goodrich at the Phila- 
delphia branch in 1916. 


* * 


Universal Credit Opens 
Cumberland (Md.) P Office 


The opening of a new branch of- 
fice of Universal C.I.T. Credit Corp. 
at Cumberland, Md., was announced 
last week by W. H. Thomas, vice- 
president directing the company’s 
operations in that area. Located at 
81 Greene St., it will be under the 
management of J. R. Henderson. 
The district manager for this ter- 
ritory is I. F. Holt and Z. F. Sim- 
owski will be the sales representa- 
tive. 

R. G. Dimling has been appointed 
assistant vice-president and head of 
the new Cincinnati division office. 
The office is in the Dixie Terminal 
Bldg., 49 East Fourth St., and will 
supervise the activities of branch 
offices in Cincinnati, Dayton, Hamil- 
ton, Portsmouth and Springfield, O., 
and in Louisville and Lexington, Ky. 


CIT Buys Utility Credit; 
Opens Hempstead Office 


Purchase by CIT Corp. of the in- 
stalment portfolio of Credit Utility 
Co., Inc., was announced last week. 
CIT will serve the former clients 
of Credit Utility Co., Inc. 

The opening of a new branch 
office of Universal CIT at Hemp- 
stead, N. Y., was announced by G. 
E. Charlton, assistant vice-presi- 
dent. 

The new office, 239 Fulton Ave., 
will be under the management of 
John B. Haynes. 

cm 






* * 


* 
Lenk Names 2 in East 

M. A. Silverman, vice-president in 
charge of sales, Lenk Mfg. Co., 
Newton Lower Falls, Mass., an- 
nounces the addition of two new 
representatives to handle the Lenk 
line throughout the East. John A. 
Birch, West Acton, Mass., will cover 
the automotive trade through New 
England. Seymour Lowenstein will 
cover the trade in New York state 
including New York city. 

* x * 

















Urban Gets Promotion 

Frank M. Urban has been ap- 
pointed merchandise manager of 
the mechanical goods division of 
United States Rubber Co., it is an- 
nounced by Walter F. Spoerl, gen- 
eral sales manager of the division. 
Urban began his career with U. S. 
Rubber in 1929 as a salesman of 
mechanical goods in Chicago. 

+. * * 


Kotter Added to CIA 


Horace H. Kotter, controller of 
Hobbs Mfg. Co., Fort Worth, Tex., 
has been elected to membership in 
the Controllers Institute of America. 
The institute is a technical and pro- 
fessional organization of control- 
lers devoted to the improvement of 
controllership Procedure. 

oe 






















Stix Boosted in Warren 


Henry A. Stix, treasurer of Fed- 
eral Machine & Welder Co., War- 
ren, O., and its subsidiaries, has 
been elected executive vice-presi- 
dent of Federal operations, it is 
announced by Malcolm S. Clark, 
Federal president. 

* * 











* 


Malcomb Named by Fisk 


Howard E. Malcomb, a veteran 
of more than 30 years in the tire 
business, has been appointed Fisk 
district manager of San Francisco, 
it is announced by J. Chester Ray, 
sales manager of the Fisk Tires 
division of United States Rubber 
Co. He succeeds Harry L. Rogers, 
who has been elevated to manager 
of Fisk truck tire sales, Pacific 
Coast division. 

* 















7 


Lane Named by General 


Appointment of Jack Lane as as- 
sistant personnel director of the 
Waco plant of General Tire & 
Rubber Co. has been announced 
by Joseph F. Sloate, general man- 
ager. Lane has just returned from 
the service, where he was an Air 
Corps captain. 

a 












* * 






U. S. Tires Ups Denny 

Appointment of Richard A. Denby 
as manager of the distribution 
planning department, U. S. Tires, 
at the company’s general offices in 
New York was announced last 
week by W. D. Baldwin, sales man- 
ager of the U. S. Tires division, 
United States Rubber. Denby was 
graduated from Dartmouth College. 
He joined Fisk Tire at Chicopee 
Falls, Mass., in 1934. 

* 


* * 


Hammond Mfg. Co. 


Hammond Mfg. Corp. is the new 
name of Pacific Fabricating Co. D. 
C. Hammond continues as presi- 
dent, retaining ownership of all 
stock. Hammond is the originator 
of the “Pacific Plan” for eastern 
manufacturers to avail themselves 
of an increasing western market. 
The firm accepts blueprints of 
products and furnishes quotations 
for volume production. 



















* * 


Wooliever Succeeds Paine 


In Safety Council Post 


C. E. Wooliever, director of per- 
sonnel, A. O. Smith Corp., Milwau- 
kee, has been named vice-presi- 
dent for industry of the National 
Safety council. He succeeds Walter 
S. Paine, manager of the engineer- 
ing and inspection department, 
Aetna Life and affiliated companies. 

Long active in accident preven- 
tion work, Wooliever previously 






















served the council as general chair. : 
man of the automotive machine 
shop section and as vice-chairman 


he also will serve as 
chairman of the council’s confer. 
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Blackwood, Ford Chief, : 
Named for Whiting Medal 


Peter Blackwood, foundry super- 
intendent, Ford Motor of Canada, 
will be 1946 recipient of the John H. 


Auto Personnel 


ment board. Prior to entering gov- 
ernment service Miller was pres- 
ident of Willys-Overland. 


McQuay-Norris Board Picks 


Whiting gold medal of the Amer-|3 New Vice-Presidents 


ican Foundrymen’s Assn., R. J. Tee- 
tor, Cadillac, Mich., chairman of 
the technical society’s board of 
awards, announced last week. 

Cited “for his developmental work 
in and influence on the free inter- 
change of information pertaining to 
centrifugal castings,” Blackwood 
will be the twelfth recipient of the 
award, established in 1924. Presen- 
tation will be made at the annual 
dinner meeting of the association’s 
fiftieth anniversary convention in 
Cleveland May 6-10. 


* . * 
General Tire Directors 
Reelect All Officers 


At a directors’ meeting following 
the 30th annual meeting of stock- 
holders, William F. O’Neil was re- 
elected president of General Tire & 
Rubber Co. O’Neil has been head 
of the company since its formation 
in 1916. 

Cyril F. O’Neil, of Cleveland, was 
named vice-president in charge of 
forei plants. Other officers re- 
elected were C. J. Jahant, L. A. Mc- 
Queen, S. S. Poor and D. A. Kim- 
ball, vice-presidents; W. E. Fouse, 
vice-president and treasurer, and 
Hayes R. Jenkins, secretary. All di- 
rectors were reelected. 

a a * 


GM Acceptance Opens Post 


In Austin Under Paul 


General Motors Acceptance Corp. 
has opened a branch office in Aus- 
tin, Tex., with W. M. Paul as man- 
ager. 

A a * 


Chittenden and Vila Named 
at Naugatuck Chemical 


Appointment of Dr. F. Dudley 
Chittenden and George R. Vila as 
assistant development managers of 
the Naugatuck Chemical division, 
United States Rubber Co. at Nauga- 
tuck, Conn. has been announced by 
John P. Coe, vice-president and 
general manager of the company’s 
Naugatuck Chemical and Synthet- 
ic Rubber divisions. 

Previously associated with the 
rubber company as technical coor- 
dinators, both men pioneerd in the 
development and production of syn- 
thetic rubber and added materially 
to the initial success of the coun- 
try’s wartime synthetic rubber pro- 


gram. 
* * * 


Miller Succeeds Borland 
as Federal Electric Chief 

Sydney K. Schiff, chairman of 
Federal Electric Co., Chicago, an- 
nounces that the board of directors 
elected Linwood A. Miller, president 
of the company to succeed the late 
Charles Borland, and re-elected all 
other officers. 

For the past four years Miller 
has been in government service as 
deputy regional director of the War 
Production board and chairman of 
the Army Air Force Price Adjust- 
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Three new vice-presidents have 
been elected by the board of direc- 
tors of McQuay-Norris Mfg. Co., 
St. Louis. 


Carl R. Wippern, newly elected 
director, was named vice-president 
in charge of sales; Raymond F. 
Crom, vice-president in charge of 
the Indianapolis division, and L. T. 
Cummings, vice-president in charge 
of Connersville (Ind.) division. 
Arden J. Mummert, vice-president, 
was made executive vice-president 
of the company. 

+ * 


Whiz Picks Sales Chiefs 


Appointment of Richard M. Bol- 
ster as central division manager, 
and Miles Powell as general sales 
manager of Whiz Automotive di- 
vision, has been announced by L. 


M. Olson, vice-president of R. M. 








EDWARD N. NATHAN, head of Light Car Motors, Los Angeles, behind the wheel of 
the new British Flying Standard, first model to arrive in Los Angeles from England. 
Nathan has just signed a contract with the British car manufacturer to handle distri- 
bution for the 11 Western states of the Flying Standard line. 


Hollingshead Corp., Camden, N. J. 
Bolster will make his headquarters 
in Minneapolis. Powell joined Hol- 
lingshead in 1924. 


* * * 


Withers Gets Coast Post 


Jack Green, sales manager of the 
welding fittings division of Tube 
Turns, Inc., Louisville, has an- 
nounced the appointment of James 
H. Withers as district manager in 
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charge of the firm’s San Francisco 
and Los Angeles offices. Withers 
joined Tube Turns in 1944. 


* * * 


T’Felt Heads Sunshine 


William A. T’Felt, a veteran of 
29 years in the automotive business, 
is manager of Sunshine Motors, 
Inc., 2801 Central Ave., St. Peters- 
burg, Fla., a new dealership which 
will handle Willys. Sunshine Motors 


x * 







Will help to celebrate the 50th Anniversary 
Golden Jubilee of the automobile by cover- 
ing all phases of this important event in the 
issues of . 


May 27th—Complete programs and advance in- 


June 3rd—On-the-spot reporting of all events 
occurring up to press time. This 
issue will have wide distribution 
during the festivities in Detroit in 
addition to our regular subscribers. 


June 10th—A_ Pictorial Section covering all 
events, banquets, presentation of 
plaques or honors, pictures of the 
parade, pioneer manufacturers and 
dealers, etc. 


Advertisers are invited to make use of the 
June 3rd issue for their messages to the indus- 
try on the occasion of this outstanding event. 


will also do general automobile re- 


pairing, including auto painting and 
upholstering. 


* * * 


Pflug Promoted 


W. F. Newbery, industrial sales 
manager of Detrex Corp., Detroit, 
has announced the promotion of 
R. W. Pflug to national accounts 
manager. 

+ * + 


Eaton Names Norris 


Clarence A. Norris has been ap- 
pointed chief chemist of the Eaton 
Mfg. Co.’s Stamping division, Cleve- 
land. Norris will be in charge of the 
plating department. 


* * * 


Calgon Names Latshaw 


Calgon, Inc., has appointed Gold- 
en Latshaw, Cleveland, as its first 
sales representative for the new 
Banox rustproofing treatment of 
steel and galvanized steel. Latshaw 
formerly lived in Pittsburgh, but 
has resided in Cleveland for the 
last five years. He will make his 
headquarters at Pittsburgh. 

* a: * 


R. B. Hollingsworth has been 


named manager of the Atlanta 
branch of Fruehauf Trailer Co. 
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Says Chassis Line Started. .. 





K-F Denies Charges 
Of Stock Scheme 


WILLOW RUN, Mich. — Kaiser- 
Frazer Corp. last week answered 
charges that it is a “skyrocketing 
promotion” scheme by announcing 
start of chassis production for the 
1947 Frazer. 

The charges were hurled on the 
Senate floor in Washington by 
Sen. Styles Bridges of New Hamp- 
shire. In a blistering attack on the 
sale of ‘K-F stock to the public, 
Bridges alleged that the Willow 
Run plant was not in complete 


Whitman Heads 
Dealer Group 


In Newark 


NEWARK, N. J. — Courtenay S. 
Whitman of Herdman Motor Co., 
Newark, was elected president of 
the Essex County Automotive 
Trade Assn., formerly the Newark 
Automobile Trade Assn., at its or- 
ganization dinner meeting last 
week. Membership of the expanded 
association includes dealers of Es- 
sex and West Hudson counties. 

Also elected by the 125 dealers 
attending the meeting were the 
following other officers: Vice-presi- 
dents, Elmer Blauvelt, Blauvelt 
Pontiac, Montclair; and Ralph A. 
Carlson, Willys Newark; treasurer, 
G. R. B. Symonds, Belleville-Nut- 
ley Buick, and secretary manager, 
William L, Mallon, Newark, presi- 
dent of NADA. 


Twenty-one trustees, giving rep- 
resentation to all communities in 
the territory were named as fol- 
lows: Charles A. Burris, Burris of 
Essex, Newark; John Krich, Krich 
Bros., Newark; Joseph Price, Price 
Motors, Newark; Clarence Schuy- 
ler, Fisher Cadillac Corp., Newark; 
Pat Long, Red Seal Motors, New- 
ark; John E. Saul, Maple Buick, 
Inc., South Orange; Ray Moore, 
Moore Motor Car Co., East Orange; 
T. David Gibb, Gibb Chevrolet, 
Inc., East Orange. 

Harry Loprete, Loprete Motors, 
West Orange; Otto Ploetner, Irv- 
ington Motors, Irvington; David 
Sigrist, Lane-Sigrist Co., Montclair; 
Robert B. King, R. B. King Co., 
Verona; Elmer R. Vreeland, Mil- 
burn Auto Sales, Milburn; Nich- 
olas J. Schoendorf, N. J. Schoen- 
dorf Sales & Service, Kearny; 
Harold W. MacWright, Automotive 
Equipment Co., Newark, represent- 
ing the accessory jobbers, and 
George McCutcheon, Motor Fi- 
nance Corp., Newark, representing 
the finance companies. 


Alameda Assn. 


Formed by Il 


ALAMEDA, Calif.—Eleven deal- 
ers have banded together in a 
group known as the Alameda New 


Car Dealers’ Assn. Officers are 
Garland Heinrici, president; Bill 
Bean, vice-president, and Kjell 


Qvale, secretary-treasurer. 

Memberships are held by Gar- 
land Chevrolet; Sherman Ray Pon- 
tiac; Bean & Cavanaugh (De Soto- 
Plymouth); Jack Erwin (Dodge- 
Plymouth); John B. Henry (Kais- 
er - Frazer); Huffman - Clark 
(Chrysler-Plymouth); Lippi Motor 
(Packard); Qvale Motor (Willys); 
Hugh B. Grenfell (Hudson); Mor- 
ris Landy (Ford), and Chaplin Mo- 
tor (Buick). 


Chevrolet Sued 
By Ga. Dealer 


DOUGLAS, Ga.— Charging that 
Chevrolet refused to reinstate him 
as its dealer as per agreement, W. 
C. Todd, prewar dealer here, has 
filed suit for damages in the Fed- 
eral District court at Waycross, Ga. 

Todd said that the division 
agreed to restore his franchise 
when, in 1942, the shortage of per- 
sonnel and the lack of cars or 
parts forced him to close up for 
the duration. Now, however, Todd 
contends, Chevrolet has _ trans- 
ferred his franchise to another 


dealer in violation of the promise ‘ gussia. Above, 


made him. 


condition for new-car output. 

Bridges has been waging a one- 
man war against the financial 
assistance which he charges the 
RFC and other government agen- 
cies have been giving Henry 
Kaiser, chairman of K-F and 
West Coast industrialist. The 
New Hampshire Republican 
claims that Kaiser has received 
government loans without inter- 
est. 


A Kaiser-Frazer spokesman de- 


nied that the auto corporation has | 


been the recipient of any financial 
aid from the government. He point- 
ed out that K-F is paying rental 
funds to the government for the 
lease of the Willow Run factory. 

“Kaiser and his associates also 
have talked much about producing 
quantities of low-priced and medi- 
um-priced cars,” Bridges said. “The 
truth is that they haven’t the faint- 
est idea what prices will be fixed 
on their cars by the OPA. 

“Boiled down, his auto manufac- 
ture amounts to his having taken 
over a government building which 
no experienced automobile manu- 
facturer would lease or buy, and, 
from it some time, Kaiser and his 
associates promise to attempt to 
produce an assembled job encased 
in their special body stampings.” 

In reply, company spokesmen 
pointed to the launching of the 
Frazer chassis line by Graham- 
Paige. Final assembly of the 
Frazer models is scheduled to get 
under way next month, with the 
Kaiser line slated to start rolling 
late in July. 

K-F engineers were cuct-d b 
the company souvc<s as con=.dtr.n 
the Willow Run plant “on> of th 
finest in the wor'd for th2 pzrod.ic 
tion of cars and t-uc’:s.” 


Group Insurance 
Adopted by Md. 


Dealer Assn. 


BALTIMORE.—Group life, health 
and accident insurance has be7n 
made available to dealers throucth- 
out the state, Automobile Trad> 
Assn. of Maryland announced last 
week. 

The plan affords insurance to 
employes of a large part of the 
membership which as_ separate 
firms do not have sufficient per- 
sonnel to obtain the usual group 
insurance plans, according to J. C. 
Darrell, manager of the Maryland 
association. 

The plan is underwritten by Sun 
Life Assurance Co. of Canada and 
Zurich General Accident & Liabil- 
ity Insurance Co., Ltd. The cost of 
the coverage is equally divided be- 
tween the employer and the em- 
ployes. The response to the plan, 
which is now in effect, has been 
good, Darrel said. 


Urbana Area Dealers 


Elect Pickrell, North 
URBANA, Ill.—Automobile deal- 
ers of Champaign county have 
elected officers as follows: A. T. 
Pickrell, president; John D. North, 
vice - president; Carl M. Dorsey, 
secretary-treasurer. 


AUTOMOTIVE NEWS, APRIL 29, 1946 


Old Trucks for Jubilee .. . 





INTERNATIONAL AUTO WAGON, produced by International Harvester Co., 


was 


the forerunner of the present line of International trucks. The vehicle pictured, built 
early in 1907, will be on display in Detroit during the automotive industry’s Golden 
Jubilee after its participation in the Golden Jubilee parade on June 1. These early In- 


ternationals had wooden frames, 
inch solid rubber ‘‘side-wire’’ 


41-inch diameter front and 45-inch rear wheels, 
mounted tires. 


1%,- 


The engine was of the four-cycle, two- 


cylinder horizontal-opposed type, five-inch bore by five-inch stroke and rated at 20 hp. 





FIRST TRUCK to be built by White was this light steam unit, constructed in 1900 


and delivered to the Denver Dry Goods Co. 


was nothing short of sensational. 


in 1901. Delivery by truck in those days 





Dealers F acing Stiff F ight 


On OPA Amendment 


(Continued from Page 1) 


‘oe!: to discuss the Crawford 
mondment with their senators. 

“cn-rally, it was said, they re- 
ce’vcd very cordial receptions and 
le.t for home on Wednesday rather 
y-t'ra’st’e about the senatorial sit- 
1at'on. It is understood they will 
make further contacts at a later 
date. The states represented were: 
Alabama, Arizona, Arkansas, Cali- 
fornia, Colorado, Delaware, Idaho, 
Indiana, Iowa, Kansas, Kentucky, 
Maryland, Nebraska, Nevada, New 
Hampshire, New York, Ohio, Utah, 
Virginia and Washington. 

Those who looked forward to 
calm and judicial approach by 
the Senate committee to the 
whole OPA question had their 
dreams shattered soon after the 
committee hearings got under 
way. 

Some of the ardent New Deal 
Democrats have been especially 
rough in their treatment of cer- 
tain big business representatives, 
and the usually more sedate Re- 
publican members have not hesi- 
tated to give OPA representatives 
a thorough going-over. 

President Robert Wason, of the 
National Assn. of Manufacturers, 
took a particularly fierce shellack- 
ing from some of the New Deal 
members when he appeared last 
week and again advocated imme- 
diate termination of all OPA activ- 
ities. 7 

Wason, who is a rather deliberate 
speaking man, went up against 
some of the bright young senators, 
particularly Sen. Mitchell of Wash- 








PRODUCTION of caterpillar tractors is restarted at the Altai Tractor Works in 


SIB Photoservice, Moscow.) 


Instructor K. Prosyannikova checks up on ready parts.—(Photo by 


ington, and had a rather hectic 
afternoon. He insisted that a shop- 
ping survey in the grocery line 
which NAM representatives had 
made in accordance with Bowles- 
Porter’s instructions over the air, 
had showed that prices had not 
been kept down. 


The Democrats immediately 
turned this statement on Wason 
by saying that this disproved his 
contention that OPA was not giv- 
ing retailers fair profit margins. 
After that, the NAM man and the 
young senators went round and 
round far into the late afternoon. 


Zenas Potter, the Taos (N. M.) 
modernistic amateur painter who 
concocts the charts for OPA, fur- 
nished high comic relief at the 
hearing when he was called to tes- 
tify regarding OPA expenditures 
for propaganda. 

“OPA does not indulge in propa- 
ganda,” Potter testified. “We never 
have spent a penny for propaganda 
or publicity activities. It is true 
that we furnish information, but 
that is all.” 

Potter said this with a straight 
face, but his well-upholstered neck 
turned crimson under the force of 
the remark. 

Republican members of the com- 
mittee laughed loudly in derision at 
Potter’s statement. 

Never in the history of the 
many propaganda drives of the 
New Deal, opponents say, has 
anything approximated that now 
being waged by OPA. They point 
out that it is using the air, the 
press, booklets, marching clubs 
and every other known medium 
for channeling “save OPA” ef- 
forts. 


The housewives’ march on the 
Capitol, staged simultaneously with 
the opening of the Senate hearings, 
proved to be a terrible bust. The 
heavy-handed Capitol police gave 
the dames rather a rough shoving 
around. One of the women who 
complained bitterly of the treat- 
ment accorded her denounced the 
cops because she was to become a 
mother. The unromantic police 
promptly asked her pointedly what 
on earth she was doing marching 
on the Capitol if her description 
of her condition was accurate. 

The battle will continue more or 
less merrily, depending on the indi- 
vidual viewpoint, until probably the 
end of this week. Possibly a bill 
will be turned out from the Senate 
by the end of May. 
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2,769 New Cars 
Sold in Detroit 
During March 


DETROIT.—New-car sales in the 
Detroit area totaled 2,769 during 
March, Detroit Automobile Dealers 
Assn. announced last week. This 
compares with 78 in the same 
month last year and brings regis- 
trations for the year to date to 
5,936. 

Used-car sales in March totaled 
5,862 against 3,296 in March, 1945. 
Used-car sales for the year to date 
1 ie 14,733. 


New commercial jobs sold in 
{March totaled 455 compared with 
153 in the corresponding month a 
year ago. Commercial cars to date 
total 1,382. Used commercial mod- 
els transferred in March totaled 
450 against 200 in 1945. Used sales 
to date this year are 1,050 com- 
pared with 200 for the same period 
a year ago. 

Sales of new passenger cars by 
make are as follows for March: 
Cadillac, 1; Chevrolet, 17; Chrysler, 
214; De Soto, 188; Dodge, 374; 
Hudson, 295; Lincoln 
| Zephyr, 21; Mercury, 140; Nash, 
}186; Packard, 2; Plymouth, 492; 
| Pontiac, 2; Studebaker, 79. 

Commercial makes were trans- 
,ferred as follows: Autocar, 5; 
| Brockway, 6; Diamond T, 2; Divco, 
3; Dodge, 83; Federal, 5; Ford, 
169; GMC, 1; Hudson, 10; Interna- 
tional, 51; Mack, 9; Reo, 1; Stude- 
baker, 7; Ward - LaFrance, 1; 
_— 2; Willys, 91; miscellaneous, 


Connell Appointed 
To West Coast 


OAKLAND, Calif.—The appoint- 
ment of J. L. Connell as regional 
manager of Chevrolet on the Pa- 
cific Coast, with 
headquarters 
here, was an- 
nounced last 
week by T. H. 
Keating, general 
sales manager. 
Connell comes to 
Oakland from 
Kansas City, 
where he has 
been regional 
manager of the 
midwest section 
since June, 1945. 
The Pacific Coast region embraces 
Washington, Oregon, California, 
Idaho, Montana, Utah, Nevada and 
parts of Arizona and Wyoming. 

Connell joined the Chevrolet or- 
ganization in December, 1931, as a 
sales representative at Des Moines, 
Ia. He succeeds F. N. Phelps, who 
has resigned to enter the Chevrolet 
retail business. 


ATAM July Parley 
Set in Chicago 


CHICAGO.—Following two polls 
of members, Louis W. Milan, presi- 
dent, and Edward L. Cleary, sec- 
retary-treasurer of the Automotive 
Trade Assn. Managers, last week 
disclosed that Chicago won the 
preference as the city for the mid- 
summer meeting. Dates have been 
set for July 22, 23 and 24, with the 
Palmer House as the hotel. 

Directors of ATAM will serve as 
the program committee for the 
forthcoming conference. They have 
invited members to submit ideas 
as to the subjects to be discussed, 
clearing suggestions through the 
secretary’s office. 


2 Ohio Groups 
Elect Officers 


COLUMBUS, O.—The Hamilton 
(O.) Automobile Dealers Assn. has 
been reorganized and the following 
have been elected to office: Earl 
Zellner, president; Col. J. D. Mc- 
Farland, vice-president; Donald L. 
Mitchell, secretary-treasurer. 


At a recent election the following 
were named officers of the Ma- 
honing County Automotive Assn.: 
William Dunn, president; Karl W. 
Armbrecht, first vice - president; 
William Slater, second vice-presi- 
dent; A. J. Campana, secretary- 
treasurer. Trustees also named 
were: E. D. Hopper, L. F. Donnell, 
J. D. Roller and J. A. Henderson. 
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4. New Ford V-Ps 


Davis, Moekle, Bugas, Browning 


Given Higher Positions 








ina DEARBORN.—The board of di- 
lers rectors of Ford Motor Co. last 
‘his week elected four new vice-presi- 
me dents to head major operating 
ris- divisions and at the same time 
to filled a number of executive posts. 

The company’s new vice-presi- 
led dents are: 

45, Herman L. Moekle, vice - presi- 
ate dent, finance. Moekle has been 
secretary of the company. 
in John R. Davis, vice-president, 
ith sales and advertising. Davis has 
a been director of sales and adver- 

ate tising. 

rd - John S. Bugas, vice-president, 

ed industrial relations. Bugas has 

les been director of industrial rela- 

m~- tions. 

od Albert J. Browning, vice-presi- 
dent, purchasing.- Browning will 

~ assume his new duties about May 
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1 when he is released from his 

present post as director of the 
Office of Domestic Commerce, U. S. 

Department of Commerce. 

M. L. Bricker continues as vice- 
president, manufacturing. 

Elected to other major 
were: 

L. E. Briggs as treasurer to fill 
the vacancy created by the appoint- 
ment of B. J. Craig as manager of 
all company non-profit enterprises. 

H. E. Schluchter as secretary to 
fill.the vacancy created by the elec- 
tion of Moekle to the vice-presi- 
dency. 

Fred A. Thomson as assistant 
secretary and assistant treasurer. 

Gordon Cornwell was appointed 
auditor, succeeding Briggs. 

W.S. James, director of research, 
was appointed to the staff of Henry 
Ford II, responsible to the presi- 
dent for all research. 

Elected at the annual meeting 
of company stockholders for the 
coming year, the board of direc- 
tors includes Henry Ford, Henry 
Ford II, Benson Ford, Craig, 
Bricker, Davis and Moekle. 
Appointment of Craig as man- 
ager of the company’s non-profit 
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IMMEDIATE DELIVERY 


ADJUSTABLE PARTS BINS! 


WRITE FOR DESCRIPTIVE FOLDER 


SPERBER MFG. CO. 


-. 1815 Trombly Ave. 
DETROIT 11, MICH. 





Where else 
can you buy 


125,000 


class 
circulation 
at §2 per 

thousand? 

























announced by 
Henry Ford II. 

Craig’s respon- 
sibilities will in- 
clude direction of 
the Ford founda- 
tion, Edison in- 
stitute and Mu- 
seum and Way- 
side inn at Sud- 
bury, Mass. He 
will continue as a 
director of the 
Ford hospital and 
Henry Ford 
Trade school. 

In addition to his duties as a 
director of the company, Craig also 
will take over many of the activi- 
ties and responsibilities formerly 
undertaken by Frank Campsall, 
who served for many years as 
secretary to Henry Ford, until Mr. 
Campsall’s death several weeks 
ago. 

Ford officials declined to com- 
ment on a report that James W. 
Bishop had been released from 
the company’s service. Bishop, 
71, first was placed on the Ford 
payroll in 1929 and had been a 
working colleague of Henry Ford 
sr. 

Moekle joined the Ford organi- 
zation in Pittsburgh in 1913, and 
moved to Dearborn in 1918. He was 
elected assistant secretary in 1941 
and secretary and assistant treas- 
urer in 1943. He was elected to the 
board of directors in 1945. 

Davis joined the sales department 
of the company in 1919 and was 
named assistant general sales man- 
ager five years later. In October, 
1937, he was appointed general 
sales manager, and in 1939 he was 
transferred to San Francisco as 
West Coast regional manager. In 
June, 1944, he returned to Dear- 
born as director of sales and ad- 
vertising. 


After nine years of service with 
the Federal Bureau of Investiga- 
tion, Bugas joined Ford’s indus- 
trial relations department in 
1944. He was named director of 
industrial relations in September, 
1945. 

Browning served during the war 
as a brigadier-general in charge of 
purchases for the Army. Prior to 
Army service he held top admin- 
istrative posts in government bu- 
reaus, and was associated prior to 
that time with Montgomery-Ward. 


Briggs was first employed by the 
company in 1914 at the Chicago 
branch. 

Schluchter started to work for 
the Ford organization in 1907. In 
1927 he was made assistant secre- 
tary and assistant 
treasurer. 

Thomson joined 
the company in 
1918 at the High- 
land Park plant. 
He was assigned 
to the treasurer’s 
office in 1926 and 
remained there 
until his election 
as assistant sec- 
retary in 1944. 

Cornwell join- 

ed the company 

in 1923 as a member of the billing 
division. In 1930 he was trans- 
ferred to Dearborn as a traveling 
auditor. He became assistant 
head of the auditing department 

in 1941, 

James joined the company in 1945 
as director of automotive research, 
leaving a post as chief engineer 
with Studebaker which he had held 
since 1936. He joined Studebaker 
in 1926. He is a past president of 
the Society of Automotive Engi- 
neers. 
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AS FIRST NEW BUICKS rolled off the assembly lines in Flint following four and a 
half months’ shutdown, workmen were optimistic over the prospect of many months of 
steady production. Popularity of the streamlined 1946 models is refiected in heavy retail 
demand, according to Harlow H. Curtice, Buick chief, who said plant reconversion is 
being pushed to the limit to provide production capacity and the added jobs that go 
with it. The photo above shows first post-strike cars leaving assembly line. Present pro- 





duction is limited to Series 50 four-door sedans. 


Buick Acquires 2 Big Plants 
For Parts Depot, Tool Shop 


FLINT, Mich.—Buick’s expansion 
and modernization program moved 
forward steadily last week as com- 
pany officials announced the acqui- 
sition of more than 1 million square 
feet of additional floor space 
through lease and purchase of gov- 
ernment buildings. 

Harlow H. Curtice, general man- 
ager, disclosed that Buick has 
leased the government-owned tank 
arsenal at Grand Blanc, Mich., near 
here and purchased the aluminum 
aircraft parts foundry built on its 
property during the war. 

The Grand Blanc arsenal, in 
which Fisher Body produced me- 
dium and heavy tanks, will be 
converted into a huge parts ware- 
house and shipping department 
to facilitate flow of spare parts 





Supreme Court 
Puts New Curb 
On the OPA 


WASHINGTON.— In several cases 
the Supreme court ruled last week 
that OPA regulations cannot be 
violated after the basis of the 
charge has been removed. It held 
that a firm or individual is en- 
titled to retroactive exemption if 
the price agency rules have been 
amended since the alleged viola- 
tion took place. 

The court’s concepts circumscrib- 
ing the administrative powers of 
OPA are contained chiefly in the 
Thomas Paper Stock Co. case. 
Charged with selling waste paper 
over the ceiling level, it contended 
that its sales were regulated by the 
so-called Taft amendment to the 
price control act which compelled 
OPA to examine various classes of 
commodities to see whether proper 
specifications for maximum prices 
had been set. 

While the amendment had been 


passed in July, 1943, it was not 
until September, 1943, that the 
waste paper situation was. re- 
viewed. The court upheld _ the 


Thomas view that sales between 
the two dates could not be consid- 
ered as violations. The dissenting 
opinion was given by Acting-Chief 
Justice Black. 

The court has recessed until May 
6 but will not suspend the term 
until conclusion of hearings of an 
argument in a case testing the 
legality of the reemployment sec- 
tion of the Selective Service act. 


to Buick dealers and owners 
throughout the country. One 
thousand Buick workers eventu- 
ally will be employed at the parts 
depot. 

Curtice said the aluminum foun- 
dry utilized by Buick for produc- 
tion of cylinder heads and blocks 
for bomber and fighter plane en- 
gines will be converted into a 
machine shop and integrated into 
Buick’s expanded manufacturing 
operations. 

Each of the plants has approxi- 
mately 500,000 square feet of floor 
space. Government-owned machin- 
ery still housed in the plants will 
be moved as quickly as possible 
to expedite their reconversion to 
peacetime operation. 


Operation of the parts ware- 
house at Grand Blanc will re- 
semble a typical assembly line 
manufacturing operatiqn. Service 
parts will enter the plant at the 
northwest end off Dort and, after 
careful inspection, will flow pro- 
gressively to storage bins and 
packing and shipping areas in 
the western section of the plant. 

A loading dock 60 feet wide and 
160 feet long will be built to ex- 
pedite moving of parts from the 
plant to truck trailers and railroad 
cars. Prompt handling of parts in- 
side the plant will be assured by 
six new power conveyors and elec- 
trically-driven “fork” trucks. 

The Grand Blanc plant is expect- 
ed to be ready within 90 days to 
handle all Buick spare parts. Buick 
normally carries a backlog of spare 
parts for all of its models built 
within the last eight to 10 years. 
Last year the division shipped 
nearly 35 million pounds of spare 
parts to dealers. 









Mr. |, R, Collord 
President 
Collord Motors Inc. 
New Orleans, La. 







CANDA QUIZ 


Question: In the many years 
you've handled Dodge-Plymouth 
cars you may have formed some 
Opinions about canda cloth up- 
holstery. What are your opinions? 


Answer by Mr. Collord: It's a 
pleasure to tell you how well we 
like canda cloth upholstery. Its 
beauty and reliability help con- 
siderably in making sales. Its 
easy-cleaning feature pleases car 
owners. Its wearing quality is a 
contributing factor in keeping 
Dodge-Plymouth resale values 
high. 


CANDA CLOTH—srruisn—creans EASY—WEARS WELL 


Made by Collins & Aikman Corporation, New York 
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Indiana Dealers 
Organize Four 


Associations 


INDIANAPOLIS.—The formation 
of three county dealer associations 
in Indiana was announced last 
week by Automobile Dealers Assn. 
of Indiana. The Marshall county 
dealers are headed by A. R. Me- 
Kesson (Ford), Culver; Huntington 
county elected Frank Crews (Bu- 
ick-Pontiac), Huntington, as presi- 
dent, and Ben Jones (Dodge-Plym- 
outh) heads the Greensburg county 
group. 

Southeastern Indiana Automobile 
Dealers Assn. was also formed with 
Harold L. Zitelberger (Ford), Law- 
renceburg, as president. 

Other officers of the Southeastern 
dealers are Gilbert Speckman 
(Chevrolet), Aurora, vice-president; 
Tom Ward (Chrysler), Aurora, sec- 
retary - treasurer. James Hooper, 
Lawrenceburg attorney is secre- 
tary. 

Marshall county will meet on the 
third Thursday of the month. R. C. 
Lingle, Gates Chevrolet Co., was 
elected vice-president and L. E. 
Lemert (Oldsmobile), Plymouth, 
secretary-treasurer. 

Other officers for the Hunting- 
ton group are James Toy (DeSoto), 
vice-president; Robert Wall (Stu- 
debaker), secretary-treasurer. The 
meeting was attended by 100 per- 
cent of the dealers. The association 
has asked Herman Schaefer, states 
secretary to address its first meet- 


W. Va. Dealers 
Seek Parley Site 


CHARLESTON, W. Va. — The 
Automobile Dealers Assn. of West 
Virginia invited its members last 
week to submit bids for the site of 
the September convention. 

President George H. Brown ap- 
pointed the association’s three vice- 
presidents to serve as a Conven- 
tion Site and Date Selection com- 
mittee. Dealers desirous of seeing 
their city the site of the conclave 
were urged to mail invitations to 
208 Union Bidg. here. 


Buffalo Dealers 
To Hear Fribley 


BUFFALO. — Plans have been 
completed for the annual meeting 
of the Buffalo Automotive Trade 
Assn. at the Hotel Statler, May 6, 
according to Thomas H. McElvein 
jr., association president. Five di- 
rectors will be elected and they 
will elect new officers. 

McElvein, who has been presi- 
dent for the past four years, stated 
that he would not be a candidate 
for reelection. Principal speaker at 
the meeting will be Carl E. Fribley, 
president of the New York State 
Automobile Dealers. C. D. Hender- 
son, state association. manager, 
will also speak. 



















































WHEN ALTERATIONS are completed, the Maggio Nash Co., of Chicago, will have 
12,000 square feet of floor space, according to H. D. Maggio, owner. 













FOB FACTORY 
Private Enterprise Clues 


Sought In GM Study 


By A. H. Allen 


IN HIS latest work, “Concept of the Corporation” (John 
Day Co., New York, $3), Peter F. Drucker carries on his 
probing into the social and political problems of an indus- 
trial society by looking into operations and structure of 
General Motors Corp., selected because it is one of the 
largest of the country’s mass 
production industries and be- 
cause it appeared to be the 


most representative of conditions 
and problems in modern industrial 
society. 

The volume is in no sense a 
tribute to the achievements of GM. 
Rather it is an honest effort to 
weigh these achievements and to fit 
them against the pattern of west- 
ern civilization to determine the 
pitfalls and shortcomings as well 
as the successes. 

Drucker spent about 18 months 
in plants and of- 
fices of the cor- 
poration and its 
divisions  be- 
ginning in the 
fall of 1943, and 
he makes it plain 
the conclusions 
reached in his 
300 - page treatise 
are exclusively 
his own. 


What the au- 
thor seeks to an- 
swer is how we 
can develop an economic policy 
which will give us a functioning 
industrial society based on free 
enterprise. In summary, he decides 
there are five pillars on which 
such a policy rests—a working full 
employment policy to subdue the 
nightmare of chronic unemploy- 
ment; sound determination of the 
proper spheres of collective polit- 
ical action; protection of certain 
areas of economic life, farming for 
example, in the interests of social 
stability and justice; prevention of 
monopolies as contr against 
mere bigness; and conservation of 
human and man-made economic 
assets, meaning particularly a fis- 
eal policy which would encourage 
accumulation of capital resources. 


Drucker’s commentary is 
strictly non-technical, that is, 
from the standpoint of analyzing 
manufacturing techniques. It is 
decidedly technical on the social- 
economic - political plane, and 
hence may prove difficult to fol- 
low to many readers. 

He sees te successful mass pro- 
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duction industry today as occupy- 
ing its position because of the per- 
fection of techniques of human or- 
ganization and development of 
astute leadership throughout its 
many component divisions. Lessons 
of the war taught that a large cor- 
poration like General Motors can 
build any assigned product to pre- 
cision tolerances, in large quanti- 
ties and at low cost, whether it 
has ever produced anything similar 
or not, simply because it has per- 
fected the organization and tech- 
nical skill to tool up and lay out 
manufacturing sequences that are 
right before they begin operation. 


Drucker devotes considerable 
space to decentralization as a pol- 
icy of GM management. This tech- 
nique of setting up near-autono- 
mous, decentralized divisions is 
regarded by GM top management 
as a basic principle of the indus- 
trial order and not as any particu- 
lar brain-child of their own. 

If one were seeking to be critical, 
one might suggest that the author 
pays too little regard to the promi- 
nent role played in modern mass 
production by the thousands of 
suppliers of materials, parts and 
machinery. Often the success of the 
manufacturer of the end product 
is vitally dependent upon the tech- 
nical skill and _ service of its 
vendors. 


The lining up of efficient sup- 
pliers and cooperating with them 
to the end that the proper quan- 
tity and quality of 
products are received at the 
proper time is a principal ingre- 
dient of ‘mass production not 
wholly dependent upon the or- 
ganizational perfection of the 
large corporation. ; 

Hand-Polished Hardware 


Still in Short Supply 


HAND - POLISHED hardware 
continues to be in short supply to 
manufacturers of passenger cars. 
Bumper manufacturers especially, 
seem unable to keep shipments in 
step with assembly schedule. Re- 
port is heard that both Ford and 
Mercury models are being delivered 
bumperless to dealers, with the 
accessories to. come at a later date. 

* 


Ford, Great Lakes Mills 
Continue at Capacity 


WHILE STEEL mills in the 
Pittsburgh and Chicago areas have 
made sharp retrenchments in pro- 
duction schedules, the Ford and 
Great Lakes Steel mills in the 
Detroit area continue operating at 
capacity level, and should be able 
to continue on this basis well past 
May 1, even though the miners’ 
walkout is not settled. 


An eventual slowing, however, 
seems almost inevitable because of 
the delay which will be involved 
in replenishing coal stocks once 
the mines resume. It takes time, 
perhaps two to three weeks, to ship 
from the pits to lower lake docks, 
load into freighters and move sup- 
plies to the motor city. 
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AN INNOVATION in automotive design, 

this formed disc of Celanese plastic dupli- 
cates the white wall tire and adds its own 
practical advantages. A permanent part of 
the wheel assembly, it can be used with 
any tire of corresponding size. It can be 
cleaned with a damp cloth, and will flex 
without breaking if the tire goes fiat. 





HERE IS the new 





WASHINGTON. 
procedure for establishing “reason- 
able value” of used cars was out- 
lined here last week in a special 
booklet prepared by the Enforce- 
ment division of OPA. The booklet, 
titled “Reasonable Value,” was 
coupled with a warning to auto 
dealers against black market prac- 
tices in buying used cars. 


The booklet listed the following 


Tire Makers Given 
Good Chance to 
Pass °46 Goal 


WASHINGTON.—The rubber in- 
dustry may surpass the goal of 
66,000,000 passenger tires set for 
1946 production, CPA prophesied 
here last week. 

However, in Detroit, Robert T. 
Brown, of Goodyear, told the Ad- 
craft Club Friday that the short- 
age of grain for synthetic rubber 
may cut scheduled production by 
several million passenger-car tires. 


CPA said that the drive for rec- 
ord output is being helped by cot- 
ton yarn controls which are pro- 
tecting tire cord supplies. 

Despite the present bright out- 
look, however, CPA officials cau- 
tioned motorists that retail dealers 
probably will continue to run a 
week or two behind on tire deliv- 
eries throughout the summer, 
catching up with day-to-day de- 
mand only in the final quarter of 
the year. 


Not until late in the year, they 
predicted, will dealers have in stock 
full supplies for motorists, and not 
until then will it be possible to lift 
the ruling against a spare tire on 
new automobiles. 

* . * 


Big Tire Makers Hit 
By Wildcat Walkouts 


AKRON.—The tire industry last 
week was beset by a series of wild- 
cat strikes, which interrupted pro- 
duction at Goodrich, Goodyear, 
General Tire and U. S. Rubber in 
Detroit. 


In a dispute over a rate adjust- 
ment, 900 production workers in 
Goodrich’s mill room walked out 
Wednesday. The strike was settled 
Friday. 


Unauthorized strikes by small 
groups of workers affected Good- 
year and General Tire output early 
in the week. Both disputes were 
settled by Thursday. 


The U. S. Rubber flareup grew 
out of a dispute over piecework in 
the tread tube section. All wild- 
catters were back at work Thurs- 
day. 

Because of a dispute over a pro- 
posed production incentive plan, 
Thermoid of California, maker of 
rubber articles, closed its plant last 
week. Company officials charged 
that the CIO had made “exorbitant 
demands” in contract negotiations 
while failing to consider the incen- 
tive plan. 


At Kitchener, Ont., the Dominion 
Tire workers voted 98 percent in 
favor of strike action to support a 
seven-point program demanded of 
the management. 

‘*‘We finally located these parts although 
it took 2 ads several months apart. We 
believe in being persistent.’’ Parsons Auto 
Reconstruction Shop, 45 North Franklin 
St., Washington, Pa. 


parts department of Rose Motors (Studebaker), Philadelphia. 
counter is of giass blocks, in harmony with the bright, attractive displays of parts 
and accessories. 


‘Reasonable Value’ 


OPA’s Enforcement Unit Lists 2 Procedures 
For Setting Allowances on Trade-Ins 





The 






— The proper |methods as proper for establishing 


reasonable value: 

Procedure One: 

1. Take OPA as-is ceiling. 

2. Subtract the cost of repairs at 
retail. 

3. Allow customer buying new 
car the difference — the reasonable 
value. 

4. Resell used car at regular 
mark-up over as-is ceiling when in 
good operating condition and pur- 
chaser is furnished with warranty. 

Procedure Two: 

1. Where the as-is ceiling is high- 
er than the “fair market value” as 
in the case of old model expensive 
cars. Take the fair market sales 
value of top grade used car of the 
same make, model, etc. 

2. Subtract the cost of repairs at 
retail. 

3. Allow customer buying new 
car the difference — the reasonable 
value. 

4. Resell used car at any price 
up to as-is or if in good operating 
condition, up to OPA warranty 
ceiling. 

The booklet warned that accept- 
ing real estate, diamond rings or 
other items of high value along 
with a substantial amount of cash 
accompanying a trade-in on a new 
car is “inflationary and a black 
market practice.” 

The booklet was prepared for 
presentation to the National Auto- 
mobile Advisory committee of OPA. 


Fishel Denies 
Black-Market 
Charge by U. S. 


CAIRO, Ill.— Surrendering here 
last week, Ben Fishel, local used 
car dealer, denied that he had sold 
thousands of new and used cars 
and trucks at auction here at an 
average of $200 over ceiling. 

He was one of 31 indicted in Fed- 
eral court in Detroit in an alleged 
black market which is said to have 
netted the operators about $3,000,- 
000. Others are expected to appear 
early this week. 

Fishel said he had merely sold 
the vehicles for other dealers, re- 
alizing a $10 commission from each 
sale. He was released on $2,500 
bond. 

The defendants are charged with 
buying the cars in Detroit above 
ceiling prices and reselling them 
above ceiling at fake auctions here 
and in Murray, Ky. 


New U. C. Dealer 


Upper Third Street Motor Sales, 
Milwaukee, Wis., has been incor- 
porated by Robert D. Sheen jr. 

t Ciscel and John W. Cis 
cel, to buy, sell and repair new and 
used motor vehicles. 


Studebaker 


(Continued from Page 1) 


the new models is being held up 

by a supplier strike, Paul G. 
Hoffman, president of Stude- 
baker, declared he hoped to pro- 
duce 25,000 units in June if ma- 
terial shortages don’t interfere. 

K. B. Elliott, sales vice-president, 
said dealers believe the 1947 Stude- 
bakers will create a big surprise 
in the industry. 

Hoffman said the first cars were 
scheduled to come off our lines 
early last week. “If it had not been 
for this supplier strike we would 
have made it. We started sub-as- 
sembly operations, including body 
assembly, on schedule last week 
and they were picking up fast. 
We're all set to go the minute our 
struck supplier resumes shipments 
to us.” 


In explaining his company’s abil- 
ity to schedule production of “gen- 
uine postwar automobiles well in 
advance of the rest of the indus- 
try,” Hoffman credited four major 
circumstances. These were: 

(1) A pre-termination agreement 
on war contracts which Studebaker 
pioneered and which permitted the 
company to clear its plants of 
ordnance materials and machinery 
soon after V-J Day. 

(2) A decision made two years 
ago to concentrate engineering, re- 
search and development facilities 
on an entirely new car as soon as 
the national emergency ceased to 
exist. 


(3) Harmonious labor relations 
that allowed car development and 
factory rearrangement to proceed 
unhampered after V-J Day. 


(4) Studebaker’s proving grounds, 
used throughout the war as a test- 
ing site for military vehicles, were 
in excellent operating condition 
when the speededup, round-the- 
clock testing program on 1947 mod- 
els was inaugurated. 


“Our decision to bring out a 
completely new automobile was 
made with full knowledge that 
the automobile industry in the 
postwar world would be facing 
the it seller's market in 
history,” said Hoffman. “Ten 
million people now want new 
cars, have the money to buy 
new cars, and are ready to ac- 
cept almost any kind of new car 
that any reputable firm offers. 
“Those of us who have the re- 

sponsibiltiy of shaping Studebaker 
policy were well aware of the fact 
that demand would absorb for an 
indefinite period all of the modified 
1942 models that we and other 
companies could build. 


“But we also have an awareness 
of the importance of customers. 
And it has seemed to us that in 
order to serve our customers well, 
we should give them at the earliest 
possible moment the full advan- 
tages of the advancements, both in 
design and production methods, 
which have been accumulating 
during the war period and which 
in total represent revolutionary 
progress.” 


USES Bill Okayed 
By Senate Group 


WASHINGTON. — The Senate 
Labor committee last week ap- 
proved a bill providing for return 
of the United States Employment 
service to the states not later than 
Dec. 31. 

The House has already passed 
legislation to restore the service, 
taken over by the federal govern- 
ment during the war, by June 30. 
The measure is not expected to 
ae the Senate floor for some 
ime. 


New HOPE All Metal 
PARTS BINS 


for Automotive Dealers 


Patented, 


Adjustable 


Separato 
bolts, screws, clips, etc., to bother with. 
Separators and shelves set up to fit 
YOUR requirements. Write for catalog 
showing various models. 


Delivery in 8 weeks. 


HOPE METAL PRODUCTS, INC. 
1505 Rockwell Ave. - Cleveland 14, Ohio 
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New Squeeze On... 


Strikes Are Closing In 
On Output Again 


(Continued from Page 1) 


soft coal shutdown. This loss was 
reflected by the Ford cessation 
of output last weekend, and is 
expected to affect the efforts of 
other assemblers shortly after 
the first of May. 

In the meantime, the UAW-CIO 
Executive board was so embroiled 
in political feuding at its Chicago 
meeting that it barely took notice 
of the more than 40 UAW strikes 
in southern Michigan and northern 
Ohio and Indiana. 

The board did find time, however, 
to serve a strike warning on 
Chrysler Corp. for allegedly dis- 
missing all employes above the age 
of 65. 

Charging that Chrysler recently 
adopted the policy of firing elderly 
workers, a board resolution called 
for negotiations over the issue and 
raised the strike threat. Company 
spokesmen here branded the alle- 
gation “entirely false and without 
basis in fact.” 

Whether the UAW charges 
against Chrysler were true or 
not, the union’s wave of parts 
strikes throughout the mid-west 
was nothing but reality to the 
industry’s production managers. 

Studebaker joined Hudson and 
Willys on the list of assemblers 
forced down because of supply tie- 
ups. The South Bend manufacturer 
is unable to begin production of 
1947 models as the result of UAW 
strikes at Ross Gear & Tool, Lafa- 
yette, Ind. and Midland Steel 
Products, Cleveland. 

The Midland Steel strikers were 
to vote Saturday on a tentative 
agreement that would bring an end 
to the month-old walkout. This 
shutdown has halted Hudson and 
Willys and curtailed Buick oper- 
ations. Midland-Cleveland supplies 
axle housings and frames to the 
industry. 

Other Tieups Listed 

Auto and truck producers for- 
tunate enough to keep their lines 
running were anxiously counting 
stockpiles and watching the strike 
developments. 

In addition to Ross Gear, which 
is a major supplier for truck mak- 
ers, and Midland Steel-Cleveland, 
the UAW last week was engaging 
in strikes against such key vendors 
as: 

Seven plants of Houdaille-Her- 
shey, located mainly in southern 
Michigan west of Detroit; three 
plants of Clark Equipment in 
southwestern Michigan, and the 
Fisher Body plants at Cleveland 
and Tarrytown, N. Y. 

Thirty other automotive plants in 
the mid - west were also strike- 
bound. In the majority of these 
cases, the UAW workers have 
walked out over refusal of the 
managements to grant a wage in- 
crease of 18% cents an hour. 

The parts plants contend that 
they would pay 18% cents if they 
could receive assurance of price 
relief from the government. In view 
of the OPA ceilings over replace- 
ment parts and the indirect grip 
over original equipment parts, the 
parts men have pleaded inability 
to pay the 18%-cent formula raise 


and thereby have incurred strike 
action. 
Auto-Lite Pact Near 

In Toledo, Electric Auto-Lite and 
UAW officials announced “consid- 
erable progress” in negotiations 
over contract issues. The 6,500 Au- 
to-Lite workers have voted to 
strike unless the issues are settled. 
Both sides have agreed on an 18%- 
cent raise. 





Strike of Women Closes 


Champion Spark Plug 

TOLEDO. — Champion Spark 
Plug Co. plant ordered its plant 
closed Thursday night as the re- 
sult of a walkout of 700 women 
workers in a final assembly de- 
partment, B. H. Sibley, plant 
superintendent, reported. 

Sibley said it was necessary to 
shut down the entire plant, 
idling some 2,300 workers, be- 
cause materials were not coming 
through from the departments 
where the walkout occurred. 

A mass meeting of the Cham- 
pion workers was called for to- 
day (Apr. 29) to consider the 
grievances of the women. 


Developments in the coal strike 
were at a standstill last week 
after President Truman conferred 
with Lewis over the issues in- 
volved. Lewis has refused to re- 
sume negotiations towards a set- 
tlement until the operators con- 
sent to discuss his demand for a 
safety and welfare fund. 

Two other strikes received head- 
line attention last week. The CIO- 
Electrical Workers tieup of West- 
inghouse Electric passed the 
100-day mark, with negotiators still 
deadlocked over wage and other 
issues. The union is demanding an 
18%-cent increase, while Westing- 
house has offered an average raise 
of 17.1 cents. 

At Wayne, Mich., state police 
were called out to quell a riot of 
UAW strikers at the Stinson Air- 
craft division of Consolidated Vul- 
tee. The strikers hurled rocks at 
supervisory employes and damaged 
17 autos before they were subdued. 

The Stinson workers have been 
on strike since Apr. 2. Their de- 
mands include an 18-cent raise and 
maintenance of union membership. 


UAW Breach Widens 

The UAW Executive board, split 
in two by the feud between the 
forces of President Walter P. 
Reuther and the backers of First 
Vice-President R. J. Thomas, was 
preparing to adjourn its Chicago 
parley Thursday after accomplish- 
ing little in the way of working 
harmony. 

Perhaps the major "achievement 
of the session was the adoption of 
a program for the future. The pro- 
gram, which is analyzed elsewhere 
in this issue, was approved over 
the opposition of Reuther. It was 
drawn up by Reuther’s political 
rivals in the top leadership, Thom- 
as, whom he defeated for the 
presidency, Secretary - Treasurer 
George Addes and Second Vice- 
President Richard T. Leonard. 

The union’s clear repudiation of 
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“Reutherism” in its passage of 
the Thomas-Addes-Leonard plat- 
form portends what may be seri- 
ous trouble in the future. For 
Reuther is not the type of leader 
to knuckle under when outpow- 
ered by opposition leadership. 

If unable to assert his newly won 
throne legally, some observers feel 
that Reuther may be inclined to 
resort to illegal methods, such as 
wildcat strikes, to enforce his ide- 
ology. 

Reuther Gets Control 

The UAW board’s appointments, 
announced Friday, revealed that 
Reuther had won his fight to con- 
trol key positions in the union. The 
Thomas-Addes faction managed to 
retain the bulk of patronage posts, 
but Reuther placed his backers in 
such influential berths as the edu- 
cational and publicity directorates. 

Reuther himself was renamed 
national General Motors director. 
Richard T. Leonard, second vice- 
president, and Norman Matthews 
were returned to the top Ford and 
Chrysler posts, respectively. 

Frank Winn, who directed 

Reuther’s publicity during the 
GM strike, was elevated to head 
all the union’s publicity. He suc- 
ceeds David G. Connery, Thomas’ 
former secretary. 

Victor G. Reuther, Walter’s 
brother, was appointed to the high- 
ly important job of educational di- 
rector. By control of the educa- 
tional and publicity divisions Reu- 
ther will be able to promote his 
ideology without the need for act- 
ing through a hostile Executive 
board. 


Nash Shows Loss 
Of $1,152,775 in 
Second Quarter 


DETR OI T.—Nash - Kelvinator 
Corp. last week reported a net loss 
of $1,152,775 for the second quarter 
ended March 31. Loss for the pe- 
riod before tax adjustment was 
$2,684,775, but estimated recoveries 
under carryback features of the 
tax law amounted to $1,532,000. 

This compares with a profit of 
$510,258 for the same period of a 
year ago. The first six months of 
the current fiscal year show a net 
loss of $1,791,633, after estimated 
tax recovery of $3,848,000, against 
a profit of $1,029,425 for the com- 
parable period of the previous year. 

George W. Mason, president, said 
that most of the reconversion ex- 
penditures were encompassed in 
the first quarter. The corporation 
has been ready for some time to 
produce Nash automobiles and 
Kelvinator appliances in record 
volume, he said, but production 
during the March quarter was 
severely handicapped by strikes in 
supplier plants and critical short- 
ages of materials. 


Obituaries 


Fred M. Lukman 

HAMMOND, Ind.—Fred M. Lukman, 77, 
Lake county’s first automotive engineer, 
died last week at a hospital here. In early 
days Lukman constructed an automobile 
which was the terror of North township 
horses and buggies. 

* . > 


S. Moore 
CLEVELAND.—Harry 8. Moore, 74, who 
organized a dealership here in 1900 when 
cars were first seen on city streets, died 
last week. In 1918, he formed the Harry 
8S. Moore Trailer Sales Co. to sell Frue- 
hauf Trailers, then making their first ap- 


pearance. He retired in 1938. 
s - - 





Norman L. Casner 
EL PASO, Tex. — Norman L. (Buck) 
Casner, 50, head of Casner Motors Co. 
here, died Apr. 9 at an El Paso hospital 
after a short illness. With his three broth- 
ers, he had operated auto dealerships in 
El Paso, Alpine and other Texas cities 
since 1915. 
> . . 
Edgar H. Snider 
HAMILTON, Ont.—Edgar Harold Snider, 
manufacturers’ sales manager for Firestone 
Tire & Rubber Co. of Canada, died Apr. 
10 of injuries suffered when the automobile 
he was driving collided with a truck near 
here. Mr. Snider was stationed in Ottawa 
during the war as a civilian representative 
of his company. 
s * s 


William Robinson 
MOULTONBORO, N. H.—(UTPS)—Wwil- 
liam Robinson, early Hudson dealer here, 
died after a long illness. 
e » 


. 
Zack T. Slaughter 
ARLINGTON, Tex.—Zack T. Slaughter, 
65, former owner of the Slaughter Motor 
Co. here, died recently. At the time of his 
death he was sales manager of Cook 
Motor Co. 
2 7 + 


Oscar B. Ballou 
PORTLAND, Ore.—Oscar B. Ballou, 92, 
co-founder of Ballou & Wright, Poftland 
and Seattle automotive supply house, died 
last week. 





GUATEMALA BOUND Ford-Ferguson tractors direct from the production lines are 
started aboard an Aerovias Latino Americanas 8.A., plane at the Detroit city — 
with Roger M. Kyes, president, Harry Ferguson, Inc., operating, and Mayor Edward J 


Jeffries jr., in door of plane directing. 


To the left observing is Harold J. Robinson, 


superintendent of the Ford Motor Co. tractor division. The plane arrived in Detroit 
Apr. 24 with Guatemala bananas, clothing, minerals, textiles and coffee to establish a 
direct commercial air link with the motor city. It was the first time the United States 
Civil Aeronautics board had allowed a foreign airline to fly a cargo into Detroit and 


fly another out. 





Master Chevrolet Plan 


Keating Hopes Formula Distribution to Dealers 
Will Satisfy Demand Uniformly 


DETROIT.—A master plan for 
the distribution of new cars to 
Chevrolet dealers throughout the 
nation which will enable them to 
meet the buying demands of all 
sections and all 
groups including 
veterans of the 
armed forces, 
doctors, nurses 
and others whose 
transportation 
needs are critical, 
was announced 
last week by T. 
H. Keating, gen- 
eral sales man- 
ager. 

Under the plan, 
Keating said, al- 





T. H. Keating 


lotments of new cars will be based 
upon a mathematical formula 
which accurately weighs the indi- 
vidual dealer’s sales of 1941 model 


cars, his operations during the 
wartime years and other business 
factors. The program embraces the 
entire country and will remain in 
effect until Oct. 31, 1947. 

“It is the goal of Chevrolet to 
meet the motoring requirements of 
the nation in the most uniform 
manner possible thus assuring an 
even flow of cars into all commu- 
nities, large and small, in proper 
proportion to the demand for 
them,” said Keating. “The Chev- 
rolet Dealer Distribution plan is 
designed to make certain that the 
rights and equities of every Chev- 
rolet dealer—and through the deal- 
er every Chevrolet buyer—are pro- 
tected with equal justice to all 
groups and all parts of the country. 


“The objective of the plan is 
to meet, insofar as we are able 
to do so, the motoring needs of 
men and women of metropolitan 
America—of agricultural Amer- 
ica—of all America with complete 
fairness and impartiality and as 
swiftly as the many Chevrolet 
plants can turn out the cars and 
place them in the hands of our 
dealers.” 

Establishment of the plan, Keat- 
ing said, not only recognizes the 
Chevrolet dealers who met their re- 
sponsibilities to the public during 
the war by maintaining active ser- 
vice facilities, but provides every 
Chevrolet buyer—through the equit- 
able distribution of cars to every 
Chevrolet dealer—the opportunity 
to be served in the most satisfac- 
tory manner. 


“Our great objective of meeting 
the motoring needs of all custom- 
ers in the fairest manner is, of 
course, in the final analysis the 
direct concern of the Chevrolet 
dealer,” Keating declared. “We be- 
lieve that every Chevrolet dealer 
will deliver cars in accordance with 
his best judgment, taking into full 
consideration the needs of his com- 
munity and the importance of 
meeting the vital requirements of 
veterans, public health and safety 
agencies and others whose trans- 
portation needs are extremely seri- 
ous. 


“Needless to say, Chevrolet 


dealers cannot fill the orders of 
all buyers of new Chevrolet cars 
simultaneously or overnight, 
much as they would like to do so, 
but they will meet the unprece- 
dented demand for new Chev- 
rolets just as soon as this be- 
comes possible. 

“It is our firm belief that through 
this carefully developed Dealer Dis- 
tribution plan more people can be 
satisfied—and satisfied more quick- 
ly—than through any other method 
of new car apportionment because 
it will result in the most accurately 
proportionate and speedy distribu- 
tion of new cars to Chevrolet deal- 
ers and through them to the 
public.” 


EQUIPMENT 
MANUFACTURERS 
EXPAND YOUR 
MARKET! 


Hard - hitting, aggres- 
sive, resourceful manu- 
facturer’s sales repre- 
sentative seeks ONE 
additional equipment 
line for New England 
and New York Metropol- 
itan area. 


Reputable and progres- 
sive, backed by years of 
intensive market. cover- 
age and top jobber con- 
tact and finest working 
relations with jobbers’ 
salesmen on product dis- 
tribution. 


Our men are accom- 
plished salesmen, and 
also render SERVICE... 
repairing motors, weld- 
ing the gas or electric 
arc,straightening 
wrecks, aligning front 
ends, balancing wheels, 
and-removing body and 
fender dents. 


If you are interested in 
exceptional marketing 
for your products, write 
or wire at once. 


THE SEARTOP CO. 
310 W. 72nd St. 
New York 23 
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MADA Told of Danger .. . 


Business Fixation Seen 


As Trap for 


Dealers 


‘(Continued from Page 1) 


music which someone else will|in the fight to preserve the free- 


grind out for them. 

“In fact, we are doing some 
lively dancing right now and some- 
one else is calling the tune.” 

Clayton Rand, the keynote 
speaker at the banquet, expressed 
similar fears that bureaucracy 
and foreign ideas are crushing 
the free-enterprise system. 

An editor, author and lecturer 
from Gulfport, Miss. Rand was 


Epiror’s Note: We believe that 
the speech by A. E. Summerfield 
is of such importance that we 
intend to print the text of it in 
an early issue of AUTOMOTIVE 
News. 








indignant at the difficulties put in 
the way of the small businessman 
by government agencies. 


While scorning violence, he sug- 
gested that there may come a time 
when “thousands of us might say, 
we've had enough and refuse to 
obey senseless edicts.” 

Another highlight of the con- 
vention, presided over by Lynn A. 
Wright, president of MADA, with 
the assistance of Frank W. Her- 
rick, manager, was a report from 
Washington by D. C. Barnhart, 
assistant executive secretary of 
NADA, who said: 


1 Tremendous pressure is building 
up in Washington in support of 
OPA from housewives, the CIO, 
etc. Feeling in the Senate is hostile 
to OPA administration rather than 
to price control. 
He predicted that 
the Senate will 
renew OPA with 
some restrictions 
over “Bowles & 
Co.” 

Chester Bowles 
is still running 
OPA despite his 
advancement to 
stabilization di- 
rector since Paul 
Porter, new ad- 
ministrator, is a 
new“Bowles jr.,” Barnhart said. 

Be careful on reasonable value 

in trade-ins, which is now de- 
fined as the lesser of these two: 
the “as is” ceiling, or fair market 
value less amount needed to put 
in shape. Example given was this: 
$800 is the “as is” ceiling; dealer 
figures $200 in repairs is needed. If 
you take in the car for $600, you 
can then sell it at the “as is” ceil- 
ing if you don’t make the repairs. 
But you can’t sell it at warranty 
ceiling unless the repairs are made. 
Be sure to keep an itemized list of 
repairs needed, because OPA may 
walk in six months later and ac- 
cuse you of violating the reason- 
able trade-in provision. 

3 OPA is expected to cut used car 
prices no more than the sched- 
uled 4 percent July 1, but regional 
offices are urging drastic reduc- 
tions. So don’t accumulate a lot of 
high-priced cars or trucks. 
4 Senate bill on wages and hours 
is believed pigeonholed in 
House, so don’t pay anything or 
sign anything on request of wage- 
and-hour representatives. , 
At the business session, Sum- 

merfield was reelected NADA di- 
rector. He is also a director of 
MADA and Republican national 
committeeman from Michigan. 

Summerfield said that the 35,000 
dealers of the United States have 
the intelligence and resoureefulness 
to provide leadership for business 





D. C. Barnhart 
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enterprise system. 


However, he said, the hour 
much later than you think.” 


“Surely you realize,” he said, 
“that we are experiencing an at- 
tempt, either through incompetence 
or design, to achieve the same 
totalitarianism that we fought to 
wipe out in Europe and Asia.” 

In illustrating the danger to all 
businessmen, Summerfield told the 
story of how monkeys are captured 
by Frank Buck, noted wild-animal 
hunter. 

Small holes are cut into a coco- 
nut shell and it is staked. A pea- 
nut or some other tidbit is placed 
inside. The monkey reaches in, 
grasps the peanut and finds that 
he cannot withdraw his clasped 
fist. The monkey could free him- 
self if he would let go of the 
peanut, but this he will not do. 

“The monkey’s singlemindedness 
and his utter devotion to the thing 
in hand cost him his freedom,” 
Summerfield said. 

It was after this illustration that 
Summerfield said that business, too, 
would be captured by those who 
spout foreign ideas unless they 
became less single-minded. 

“Our job,” he said, “is to sell 
the system. Sell the system first, 
the product second. Don’t be single- 
minded like the monkey—sell the 
system first.” 

Summerfield said that what hits 
big business, often destroys small 
business. 

“It means we've got to work and 
build together,” he said. 

In decentralization of business, 
Summerfield sees a better life for 
workers, who can build their homes 
on one to five acres of land, grow 
some of the things they need, and 
live a better life in the open. 

This, he said, can be aided 
through the establishment of 
super-highways, a project dealers 
and small businessmen are well 
equipped to push successfully. 

“A super network of death-proof 
highways,” he said, “lacing our 
country together from border to 
border and coast to coast is the 
greatest single solution to our so- 
cial, economic and political prob- 
lems that can be found anywhere.” 

A consequent decentralization of 
industry into smaller and smaller 
communities would “unmass the 
herd man of the big industrial 
cities and put one of his feet 
squarely on the land and the other 
securely in industry. 

“We can build a social security 
for the worker and his family that 
will surpass anything that the slick 
New Deal economists have worked 
out.” 

Among the resolutions passed at 
the business meeting was one urg- 
ing the state motor vehicle division 
to press efforts to detect evidence 
of evasion and price irregularities; 
that inspectors review records of 
OPA violations in the interest of 
the state, and finally, in cases 
where evidence of fraud is obtain- 
ed, suspend the license of such 
dealers until satisfactory restitu- 
tion or settlement is made. 

Other resolutions commended 
the work of Wright, Herrick, NA 
DA officials and Michigan repre- 
sentatives and senators in Con- 
gress. 

Herman H. Dignan, Michigan 
secretary of state, was voted 
thanks for his defense of the state 
dealer licensing act in the case of 
James Powers. 
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SEATTLE’S NEWEST dealership, Smith-Gandy, Inc. (Ford), has started construction 
of a new building that will occupy the entire block, from Olive Way to Howell St., on 
Boren Ave. The company is headed by Joseph E. Gandy, president. Richard A. Smith 
is vice-president and general manager, and Kenneth B. Coleman is secretary-treasurer. 
The new building will be on two levels. The lower floor will be for service, which will 
also overfiow onto the second floor. On the second floor the promise is for a streamlined 
display room for new cars, with eye appeal and features unlike anything in the north- 
west. The building is planned for completion by fall. In the meantime, the firm plans 
start in a temporary location. 


Output Hits Record 59,482 
But Steel Stocks Fall 
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lys were still held down as a result ;an estimated 5,576 last week, 5,574 
of the continuing Midland Steel|in the previous week, and 13,220 in 
strike, and Lincoln, due to short- | the comparable week in ’41. Chrys- 
ages of parts. Studebaker was pre-|ler division, 1,622 last week, 1,517 in 
vented by a supplier strike from/|the previous week and 3,987 in the 


starting production on its 1947;same week in ’41. 

model cars, but was _ producing Ford Motor tallied an estimated 

trucks. 16,234 last week, compared to the 
General Motors rolled to first} revised total of 13,628 in the pre- 


vious week and 4,800 in the same 
week in '41. Mercury hit 1,806 last 
week, 1,302 in the previous week 
and 600 in the same week in ’41. 

Ford car and truck output last 
week registered an estimated 14,428 
compared to 12,125 in the previous 
week and 3,700 in the comparable 
week in ’41. 

Nash assembly lines turned out 
an estimated 2,550 units last week 
compared to the revised total of 
2,455 in the previous week and 
2,409 in the same week in ’41. 

Studebaker totaled an estimated 
946 trucks last week, compared to 
837 in the previous week and 3,014 
cars and trucks in the same week 
in ’41. 

At Packard, output last week hit 
an estimated 794 compared to 786 
in the previous week and 1,402 in 
the same week in ’41. 

Production of independent truck 
manufacturers totaled an estimated 
3,205 units last week compared to 
3,622 in the previous week and 7,903 
in the same week in ’41. Increasing 
shortages of parts is held respon- 
sible for the drop in last weeks’ 
output of this group. 

* * co 


place in production last week hit- 
ting 19,910. Ford and Chrysler 
placed second and third, totaling 
16,234 and 15,843 vehicles respec- 
tively. 

In the previous week, GM totaled 
15,680 compared to 55,538 in the 
week ending Apr. 26, 1941. GM 
division’s output was as follows: 

Buick, 2,056 last week, 1,477 in 
the previous week, 8,627 in the 
same week in ’41. Cadillac, 685 
last week, 612 in the previous 
week, 1,591 in the same week in 
41. Chevrolet, 12,183 last week, 
9,434 in the previous week, and 
31,562 in the same period in 41. 

Oldsmobile, 1,780 last week, equal- 
ling the previous week’s 1,780, com- 
pared to 5,963 in the same week in 
’41. Pontiac, 3,206 last week, 2,377 in 
the previous week and 7,795 in the 
same week ‘in ’41. 

Chrysler’s estimated total of 15,- 
843 units last week compared to 
15,730 in the previous week and 
28,821 in the same week in '41. Of 
the corporation’s total, De Soto ac- 
counted for an estimated 1,478 last 
week, 1,452 in the previous week 
and 2,597 in the same week in ’41. 

Dodge, 7,167 last week, 7,187 in 
the previous week, and 9,017 in 
the same week in ’41. Plymouth hit 


Industry Still 


In Infancy, 


Mason Says 


NEW YORK.—Competitive forces 
have been responsible for the rapid 
development of the automobile, and 
will continue to bring constant im- 
provement in design and perform- 
ance, George W. Mason, president 
of Nash-Kelvinator and Automo- 
bile Manufacturers Assn., told the 
Automobile Old Timers meeting 
here last week. 

“Although we are talking now of 
antique cars and pioneers in prepa- 
ration for the Automotive Industry 
Golden Jubilee next month, the 
industry is really only in its in- 
fancy,” Mason said. 

“When we consider the great 
need the world has of being knit 
more closely together, on land as 
well as by air, the great potentiali- 


Canadian Output Hits 


11,373 in March 

MONTREAL. Production of 
motor vehicles in Canada during 
March totaled 11,373 units, com- 
pared with 7,484 in the preceding 
month and 14,912 in the corre- 
sponding month of last year, the 
Dominion Bureau of Statistics re- 
ported last week. Output for March 
this year included 5,039 passenger 
cars and 6,334 commercial vehicles. 
Of the passenger cars, 3,982 were 
made for sale in Canada and 1,057 
were for export, while in the com- 
mercial vehicle class, 2,890 were 
made for sale in Canada and 3,444 
were for export. 

During the first three months of 
the current year, 27,352 motor ve- 
hicles were produced, compared 
with 41,747 in the corresponding 
period of last year. Passenger car 
output for the quarter was 9,352 
units of which 8,284 were made for 
sale in Canada and 1,068 for export. 
First quarter outcome of commer- 
cial vehicles amounted to 18,000 
units, including 6,643 units intend- 
ed for sale in Canada and 11,357 
units for export. 





Nash Appoints 
Davies, Howerton 


Zone Chiefs 


DETROIT.—Appointment of two 
zone managers and an assistant 
zone manager was announced last 
week by H. C. Doss, vice-president 
and general sales manager of Nash 
Motors. 

R. L. Davies, formerly Cleveland 
zone manager, has been named 
zone manager in Dallas, succeeding 
R. R. Compton, who will continue 
as southern regional manager. In 
the reorganization, Compton will 
devote full time to sales manage- 





E. D. Howerton 


R. L. Davies 


ment of the Southern region, Doss 
said. 

Replacing Davies as Cleveland 
zone manager, Doss appointed E. 
D. Howerton, former assistant 
manager of the Dallas zone. H. S. 
Baker, former district manager at 
Dallas, succeeds Howerton as as- 
sistant Dallas zone manager. 

Before Davies joined Nash in 
1940 as district manager in Kansas 
City, he was employed for 17 years 
by Ford Motor Co., in sales and 
service capacities, at Houston, Buf- 
falo and Kansas City. In 1942, he 
was granted a leave of absence to 
become co-ordinator of production 
for the Kansas Ordnance plant. 
Later that year he rejoined Nash 
in Cleveland as district manager. 
He was reappointed assistant zone 
manager early in 1945, and man- 
ager in October. 

Compton, now in his sixth year 
with Nash, served in sales capaci- 





H. S. Baker 


R. R. Compton 


ties for Chevrolet from 1929 to 1940, 
at Charlotte, N. C., Atlanta, Jack- 
sonville and Louisville. He came to 
Nash as district manager in Char- 
lotte, N. C. 


Howerton entered the automobile 
business in 1934 as a parts and ac- 
cessories representative for Chev- 
rolet. He remained with that com- 
pany until 1942, serving as district 
manager and divisional used car 
manager. 

Baker, also a World War II vet- 
eran, devoted the years between 
1928 and 1937 to the automobile 
finance business, and from 1937 to 
1941, was employed as district man- 
ager of Pontiac, in Oklahoma City. 


Anderson Lifts Face 


Anderson Motor Co. (Packard- 
Studebaker), York, Pa., has refin- 
ished its showroom. 





ties of the automobile industry be- 
come apparent. Much of what the 
automobile has done for America, 
it can do for the rest of the world. 

“While the industry’s wartime 
contributions were the result of 
an outstanding example of co- 
operation, the powerful competi- 
tive forces that have made the 
industry great, remain just as 
intensive today, maintaining an 
alert spirit which’ sees that pub- 
lic demand is satisfied.” 

He asserted “It is this spirit of 
competition which is one of the 
most important things the men 
who created this industry have 
given us, and as long as it endures, 
the pioneers will continue to be 
working with us. 



























Again Available 





Johnson to Build 
Johnson Motor Co., has been 
named Whitman county dealer for 
Kaiser-Frazer. It plans construc- 
tion of a concrete block, building 
costing $30,000. | 





P. O. BOX 666 









O.P.A. CAR SELLING FORMS 


Certificate of Transfer—Used Cars 
Tags—Combined—4x8”—Used Cars 
Warranty—in Duplicate—Used Cars 
New Car Certificate of Transfer 


PREPARE NOW FOR INCREASED PRODUCTION 


“MY DAILY WORK” 


The Salesman Pocket Size Prospect Book 


Prepaid If Check Enclosed—Otherwise C.0.D. Plus Postage 


Modern Selling Methods Co. 




















yea se- als $1.50 per 100 
teas $2.45 per 100 
eens $2.35 per 100 
Bi aia $1.25 per 100 


12 Books 


$1.85 


















LOUISVILLE 1, KY. 
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SERVICE MANAGER for large De Soto, 


Plymouth dealer in Milwaukee, Wiscon- 
sin. Wonderful opportunity for the right 
man. Salary and bonus. Need man with 
executive experience in Service Depart- 
ment work. Apply today by phone or 
wire. Sanchez Motor Co., 790 N. Jack- 
son Street, Milwaukee 2, Wisc. 


WANTED — JUST AN ORDINARY GUY 
like myself to sell my cars for me! No 
bigshots or hotshots, just a man willing 
to work hard and who is ambitious. A 
man who would like to live in a small 
town and own his home and garden 
with maybe a little fishing or boating 
thrown in. A man who enjoys working 
with the boss rather than for him and 
who could substitute for him if neces- 
sary. A man who wants a good income. 
For this man, I have a very attractive 
proposition. I am a Ford dealer, 150 car 
size, have new building, located in north- 
eastern section of U. 8S. If interested 
write in your own handwriting, giving all 
details. Box 1241, c/o Automotive News, 
Detroit 26. 





ASSISTANT SALES MANAGER 
AUTOMOTIVE PARTS 


A manufacturer and national distributor of 
automotive replacement parts needs a man 
who can qualify for the position of Assist- 
ant Sales Manager of an organization em- 
ploying some 90 salesmen in all parts of 
the country. 
Applicants must be between the ages of 30 
and 40. He must have had sales experience 
and experience in an executive capacity. 
Automotive parts experience is desired but 
not necessary. 
The man selected must be willing to relo- 
cate if necessary and be prepared to travel 
in conjunction with his work. He will un- 
dergo a period of training, part of which 
will consist of working as a salesman on 4 
commission basis. If qualified, salary range 
will, within approximately one year, be in 
the $8,000 to $10,000 per year bracket. 
Replies must contain all details as to age, 
educational background, experience, ete. All 
replies will be held confidential. Our organ- 
ization has been advised of this advertise- 
ment. 

Address Replies to Box 1252 
c/o Automotive News Detroit 26 


—— eee 


ee EES 
WONDERFUL OPENING FOR WOMAN 
BOOKKEEPER who wants to live in the 
most beautiful seacoast City in Florida. 
Must have had at least four years experi- 
ence in full charge of books for Chevrolet 
Dealership handling 300 cars a year. 
State experience and salary required. 
Larry Dimmitt, Inc., Clearwater, Florida. 


WANTED—Accountant to take full charge 
of office in one of Western New York’s 
largest General Motors Dealerships. Must 
be experienced in office management and 
Dealer accounting. State age, experience, 
salary desired, and how soon your serv- 
ices would be available. Write Box 1245, 
c/o Automotive News, Detroit 26. 


A PACKARD DIS- 





HELP WANTED: BY 
TRIBUTOR located in one of largest 
cities of middle west. Automobile execu- 

age about forty, with particular 

experience in zone management but also 
having had actual retail dealer experi- 
ence and a familiarity with all branches 
of combined retail and wholesale opera- 
tion. This is an opportunity for a major 
executive of qualified experience to as- 
sume complete charge of a large opera- 
tion. Address inquiry to Box 1248, c/o 
Automotive News, Detroit 26. 


ACCOUNTANT WHO CAN MANAGE 
DEALERSHIP. Thoroughly experienced 
all departments. Exceptional references. 
Can handle large dealership. Confidences 
respected. Box 1249, c/o Automotive 
News, Detroit 26. 





OFFICE MANAGER 


Male, large Detroit Chevrolet dealership. 
Must have proven successful record and 
practical experience. Top salary and profit 
sharing bonus. Confidential. ; 

Box 1247 ’ s 
c/o Automotive News Detroit 26 





a a ee 
FORD PARTS COUNTER MEN and panel 
salesmen who are thoroughly experienced 
in Ford parts. Prefer men from the 
Southeastern states. Wire Donald Neese, 
care of Sam Murray, Inc., Ford Parts 
Distributor, or call 9-2757, Miami, Fla. 


WANTED: SERVICE MANAGER for a 
large Oldsmobile dealership in Pennsyl- 
vania Town of 80,000 trade area. Cap- 
able of taking full charge, must have 
pleasing personality, aggressive and ex- 
perienced. Future limited only by ability. 
Salary and Ifberal bonus for man who 
has ideas, makes them work and likes 
security and substantial income. Write 
Box 1229, c/o Automotive News, Detroit. 


cen aentalenn saan 

WANTED: PARTS MANAGER. Must have 

| ability to merchandise $40,000 inventory. 

‘ 1000 new car quota. Ford-Mercury dealer 
14 years. Excellent possibilities, 
salary and bonus. P. O. Box 22, Oakland 
1, California. 


SERVICE 


automobile business. Good salary, liberal 
bonus. Ford-Mercury dealer 14 years. 
1200 car quota. P. O. Box 22, Oakland 
1, California. 

WANTED SERVICE MANAGER for Ford 
Dealership in New York State, capable 
of taking full charge, must be experi- 
enced and aggressive, liberal salary and 
bonus, for man who wants security and 
substantial income. Write Box 1237, c/o 
Automotive News, Detroit 26. 

POSITION WANTED 

ACCOUNTANT—THOROUGHLY EXPERI- 
ENCED. G.M. and Motors Holding sys- 
tem seeks remunerative and responsible 
position with Florida Dealer. Excellent 











references. Box 1246, c/o Automotive 
News, Detroit 26. 
VETERAN, four years Army Ordnance 


Shop Foreman, six years service man- 
ager and Own repair shop, seeks position 
as service manager or factory service 
representative nearby Metropolitan New 
York. Ample references. Box 1242, c/o 
Automotive News, Detroit 26. 
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care of Automotive News, Detroit 26 
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WANT AD DEPT 


POSITION WANTED 


PURCHASING OR SALES: College trained 
veteran, available May 1, majored in 
accounting and business administration. 
Five years diversified pre-war experience 
in steel forging plant including two 
years as production manager. Looking 
for position with chance for advanee- 
ment. 25 years old, married, one child. 
In Army, worked as vocation counselor 
and personnel consultant's assistant. Write 
Box 1227, c/o Automotive News, Detroit. 





GENERAL OR SALES MANAGER, volume 
operator. Record includes very successful 
management of large, high-class dealer- 
ship. Aggressive, modern merchandiser, 
age 35, excellent references. Will assume 
complete charge and assure maximum 
results. Will consider any location, with 
or without investment. Box 1238, c/o 
Automotive News, Detroit 26. 


LADY WITH 13 YEARS AUTOMOTIVE 
office managing and credit experience 
wishes to locate permanently in New 
Mexico with Chrysler products dealer. 
Know the system thoroughly. Health 
OK. Box 1232, c/o Automotive News, 
Detroit 26. 

OPPORTUNITY WANTED with automo- 
bile dealer to learn Parts Department. 
Detroit area preferred. Scandinavian de- 
scent, 47 years old. Box 1254 c/o Auto- 
motive News, Detroit 26. 


MANUFACTURERS REPRESENTATIVE 

VETERAN DESIRES ADDITIONAL LINE 
allied to commercial truck bodies as 
jobber or sales representative for Mis- 
sissippi Gulf Coast. Box 1243, c/o Auto- 
motive News, Detroit 26. 

TWELVE YEARS EXPERIENCE calling 
on hardware, electrical jobbers and deal- 
ers. Territory Colorado, Wyoming, New 
Mexico, West Texas, Utah, Idaho, Mon- 
tana, Eastern Washington. Would like 
several quality volume lines. Best of 
references. Box 1250, c/o Automotive 
News, Detroit 26. 


AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 


At 10:30 A.M. 
Used Cars and Trucks on Hand 


Every Tuesday — Rain or Shine 
AT All Times 














FOR DEALERS ONLY 


WE BUY WE SELL WE SWAP 
WE BUY COME SELL 


Phones 127-128-591 
2112-14-16 Cycamore St. 
Jairo, Mlinois 








DEALERSHIP WANTED 


WILL BUY ALL OR PART INTEREST in 
auto dealership. Any size. V. R. Ejich- 
staedt, 911 Michigan Avenue, Wilmette, 
Illinois. Telephone 4100. 


DEALERSHIP WANTED—Will pay cash 
for 100 car operation. Assume lease or 
purchase building. Replies strictly con- 
fidential. Box 1235, c/o Automotive 
News, Detroit 26. 


DEALERSHIP FOR SALE 


DEALERSHIP FOR SALE. Most popular 
car in price class also other good fran- 
chises. Best located and equipped garage 
in county. Forced to go to other climate 
on account of health. Box 1244, c/o 
Automotive News, Detroit 26. 


NEW CAR AGENCY, old reliable make. 
Central California 100 car _ contract. 
Beautiful new showroom, offices, serv- 
ice, paint department, 75 foot frontage, 
four year lease. Option to purchase. $50,- 
000 cash for goodwill, equipment, im- 
provement, parts, etc. Box 1236, c/o 
Automotive News, Detroit 26. 


FOR SALE—Popular car dealership near 
Richmond, Va. Reason for selling, have 
other interests. Will take approximately 
$200,000 to handle deal. Did $440,000 
business in last ten months. Box 1251, 
c/o Automotive News, Detroit 26. 

NEW LINES WANTED 

LARGE, WELL ESTABLISHED truck dis- 
tributor interested in commercial trailer 
distributorship for state of Florida. Must 
be complete trailer line. Box 1253, c/o 
Automotive News, Detroit 26. 





























I Specialize In 


BUYING AND SELLING 


7 PASSENGER SEDANS 
AND LIMOUSINES 


Also Big 5's and Formals 


DONALD M. RUSSELL 
Licensed Automobile Broker 
General Motors Building 
1775 BROADWAY — ROOM 764 
New York 19, N. Y. 
Telephone Circle 7-5171 


engaged in all branches 


PER WORD~or one insertion or 25¢ per word for 3 ins 


alias! 


unopened, the same day received. Display Ads 


Sal 


rons 


"add one Dollar ($1) per insertion for this 


$7 per inch, per insertion 
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“Things are improving: Were qetting 
10 % of a new car each week” 





USED CARS WANTED | 
SEVEN PASSENGERS, limousines, large 
fives; cars must be clean. Prices 


reasonable. McCLINTOCK - CADILLAC, 
Lansing. Mich. 


WANTED: CLEAN POPULAR USED 
CARS within 800 miles of St. Louis. As 
Is ceiling price. Ben’s Auto Sales, 407 











Clay Street, St. Charles, Mo. 
PREFER CHEVROLET, PLYMOUTH, De 
Soto, Dodge, with extra set new tires 


for hot climate here. Write details in- 
cluding cost transportation via Air Mail. 
William Monroe Layton, Box 1672, 
Brownsville, Cameron County, Texas. 


USED CARS FOR SALE 





SEVEN PASS. SEDANS 


Fifty 7 & 8 Pass. Sedans and Limousines 
for sale at OPA prices or less. All privately 
owned and used. Most are like new, having 
long been in storage. 
1941 Buick Model 90 
1941 Buick Model 90L 
1940 Buick Model 91 
1942 Chrysler Model C-37 
1941 Chrysler Model C-33 
1942 Packard Model 1551 
1941 Packard Model 1451 
1940 Packard Model 1350 
1941 Lincoln Limousine 
1941 Lincoln 7-Passenger ‘Town 
1941 Lincoln 7-Passenger Sedan 
1939 Cadillac Model 75 

(Partial List) 


R. S. EVANS 
WORLD’S LARGEST DEALER 
Phone 2-8158 


Miami, Fila. 1622 N.E. Second Ave. 





TRUCKS WANTED 


NEW BUS CHASSIS AND TRUCKS 
WANTED. Will purchase any number of 
new Chevrolet, Ford, International, 
Dodge, and all other makes of chassis, 
for immediate or reasonably early future 
delivery. Prompt cash transaction. Write, 
wire or call, M. C. Murrell, Superior 
Coach Sales Company, 2335 N.W. 12th 
St., Phone 5-3538, Oklahoma City, Okla., 
giving prices, f.o.b. chassis factory or 
ather Incations 


TEN OR MORE used 1941 or later 1% ton 
long wheel base with bodies and extra 
new tires. Prefer Dodge, International, 
Chevrolet. Send full details including 
cost transportation via Air Mail, William 
Monroe Layton, Box 1672, Brownsville, 
Cameron County, Texas. 


WE WILL BUY USED ARMY TRUCKS, 
any quantity, any model, but they must 
be in good condition. The Queen City 
Chevrolet Co., 6th and Sycamore, Cin- 
cinnati, Ohio, Parkway 4880. 


1 1942 PULLMAN VAN 


Sleeps twelve. Running water, electric 
lights, toilet, dinette and kitchen. Uphols- 
tered in leather, innerspring mattresses. 
Made by Fruehauf. With or without 3-ton 
G.M.C, tractor. Also G.M.C. 27 passenger 
school bus—no seats. 

HARRY OWENS 











DENTON TEXAS 








TRUCKS WANTED 


NEW and USED 
Any Make, Any Model, Any Quantity 
Write, giving full description and price 


MIKE CASEY 
“The Truck King’’ 
11644 Livernois Detroit, Mich. 
HOgarth 7747 


Time T halal d 


automotive industry from Maine to California. Low Rates 


Count initials and groups of 
but if signed ‘'Box No Ta] 


oddress and extra service as replies are 


AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, MICH 


| 


TRUCKS WANTED 


WANTED TO BUY 


All Makes and Models of New 














TRUCKS FOR SALE 





NEW INTERNATIONAL 2% ton 6x6 car- 





go trucks, 169-inch w/b, with winch 
361, Red Diamond Motor, eleven 8.25x20 
ten ply tires, priced at $3,185, FOB 
Jackson, Miss. Bell & Smith, P. O. Box 
1004, Jackson, Mississippi, Phone 2-1218 
or 4-8208. 

1941 WHITE WA 20 Wrecker 6x4 Thorn- 


ton Tandem drive, model DW31E, 176-in. 
w/b, 5 ton with H. D. Garwood Winch 
model 5M723. Wrecker crane is Garwood 
split boom, model Ca8P, ten 8.25x20 Mud 


Grip tires, twenty-seven thousand miles. 
Justice & Smith Auto Parts Co., P. O. 
Box 1004, Jackson, Mississippi. Phone 


2-1218 or 4-8208. 





STATION WAGONS WANTED 
WANTED 1941 PONTIAC DE-LUXE STA- 





TION WAGON cowl and instrument 
panel. Miller Auto. Company, White 
River Junction, Vermont. 





BUSES FOR SALE 





each. Fulton Auto Exchange, 190 Edge- 
wood Ave., N.E., Atlanta, Ga. 


BUSES WANTED 








BAKER EQUIPMENT CO., 
Michigan. Phone 83814. 


BUSES WANTED 


NEW BUS CHASSIS WANTED—Will pur- 
chase any number of new Chevrolet, 
Ford, International and all other makes 
of chassis for immediate or near future 
delivery. Write, wire or call L. 
Fowler, Superior Coach Sales, Phone 
1300, Gadsden, Alabama, stating prices, 
f.o.b. factory or other locations. 


PARTS WANTED 


Lansing, 








phone Henderson 0232, 6700 Buelid Ave., 
Cleveland 3, Ohio. 





NEW OR USED 1941 Ford complete hood 
for pleasure car. Write price and con- 
dition. Crescent Motor Sales, Revere, 
Mass. 





WANTED: GRILLE AND HOOD for 1939 
Mercury—Northrop Motor Company, Wa- 
tertown, New York. 





WANTED—NEW REAR AXLE HOUSING 
604387 and propeller shaft housing 365- 
3934 for 1940 Chevrolet truck. Wire col- 
lect, Sullivan Chevrolet, Harbor Beach, 
Michigan. 


PARTS FOR SALE 


USED: WE HAVE THE FOLLOWING 
PARTS in stock subject to prior sale: 
Complete front end assy. for 1942 Buick 
model 468. Complete front end assy. for 
1940 Olds 8—3919. Parts for 1942 Walter 
5 ton trucks 4x4 Model—FNMD. Two 
new cylinder heads for 1933 Standard 
Chevrolet. Complete front end for 1938 
Buick convertible Roadmaster. We have 
over a million new and used parts for 
late model cars and trucks. Give us a 
trial the next time you need these hard 
to get parts. Justice & Smith Auto Parts 
Company, P.O. Box 1004, Jackson 108, 
Mississippi. Phone 2-1218 or 4-8208. 


CYLINDER HEAD for 3-ton Diesel Dodge 
truck 1940—1942. Part number 955629. 
New. $180. W. O. Strausbaugh Motor 
Company, 1097 Wick Avenue, Youngs- 
town, Ohio. 


BUICK MOTORS Completely rebuilt. 
Painted. Ready to install. Fits '39, °40, 
‘41, °42 Series 60, 70, 80, 90. $240 
F.O.B. Decatur, Illinois. Cooper Oldsmo- 


bile Company. 
LARGE STOCK MISCELLANEOUS 


PARTS, Spicer, Brown-Lipe, Internation- 
al Harvester. All usable on model D- 





346-F and similar type International 
trucks. 50 percent discount. Wilson Mo- 
tor Company, 5320 Ballard Avenue, 
Seattle 7, Washington. 





Attention Auto Dealers 
1946 MODEL IMPROVED 


RED ARROW TOW BAR 
Bumper to Bumper Type ... Plus 
Cable Controlled Steering 
Dealers Net $32.50 plus $1.13 excise 


CLAUDE’S TOW BAR SALES 
8951 Michigan Detroit 10, Mich. 
Phone ORegon 9684 
15 Years Same Location 


31 


PLACE YOUR ORDER TODAY 


Improved Automatic 
TOW PILOT—*17%,,__ 
Bumper to Bumper Tow Bar 


Improved 


RED ARROW 


Tow-Bar 


“Vv” Type (folding) with 
Guide Cables 


$3363 Dealers 


TOW BAR SALES CoO. 
FACTORY DISTRIBUTORS: 
100 S. Clinton St. Chicago 6, Il. 
ANDover 8888—DORchester 8373 


IMMEDIATE DELIVERY 
Write or Wire for FREE Literature 





SHOP EQUIPMENT FOR SALE 
snes 
FOR SALE—1 Used National Cash Reg- 

ister, 900 Class, 4 drawer type—in good 
condition. LAWDER BROS., INC., 6900 
Vincennes Ave., Chicago 21, IIl. 


es sssssentesestessenensenstsetivestieheiendnniaos 
FOR SALE—1 used Bendix Cowdrey 4 
wheel brake tester, ramp back off type, 
6 inch single faced dials—% H.P. Mo- 
tors Model No. 112000 with two front 
Robinson Air Jacks. LAWDER BROS., 
— 6900 Vincennes Ave., Chicago 21, 


FOR SALE—Electric automobile hoist, 
single post, perfect condition. $110. The 
Clyde Cole Motor Co., Warren, Ohio. 


ec ensensneESsstenssasestesenseosaseemeenndianniseedinite 
22 STANDARD FORD PARTS Bins, 84 
inches by 36 inches. Scott Motor Sales, 
-s 160 East Blackwell Street, Dover, 


er 

USED GUIDE DOUBLE UNIT head light 
tester, including floor plates and light 
out put meter, excellent condition. Auto 
Electric, Pontiac, Michigan. 


TIRES WANTED 





WANTED: Four 19 inch 550 tires. 
DeKraker, Grand Rapids, 


R. E. 
Michigan. 
ANTIQUE CARS 


FOR SALE 


1916 OVERLAND and 1902 OLDSMO 
BILE. Write to Martin Motor Company, 
Lock Haven, Pennsylvania. 


LL 


ACCESSORIES FOR SALE 
EE 
ATTENTION CAR DEALERS—Auto seat 

covers custom-tailored and universal, in 
fiber and sailcloth. Perfect Fit Cover 
Company, 1776 Broadway, New York. 


ees eteenceseans SaensSEEEENEDSEENEENtnsnaentetenesiadinnemadienh 

AUTO SEAT COVERS. Green gabardine 
twill for popular models sedans and 
coaches at $6.95 per set. Prompt ship- 
ment. Bay Auto Sales, 374 Bay Street, 
Rochester 5, New York. 


MISCELLANEOUS 


<¢seeeneperesenasusnaststeahsptonsusenonisnitesssmnantanneeniceninnigeigiasnit 

ENGINE REBUILDING—Crankshaft grind- 
ing and metallizing. John P. Hughes Mo- 
tor Co., Inc., 800 Commerce St., Lynch- 
burg, Virginia. 





ATOMITE Power Mower. Cuts-trims grass- 
weeds. Every improvement. AC operated. 
Literature free. Farm Products Co., 
TP-3032, Excelsior Springs, Mo. 


Follow Up System 


VIENOT SERVICE DEPARTMENT 


supply only simple information. Send for 
samples, testimonials, rates. 

CARL G. VIENOT, INC. 
134 Summer Street Boston, Mass. 





WE HAVE two Ford Laboratory Test sets. 
Wish to sell earlier model. Write Hall 
Motor Sales, Corcoran, California. 





IMMEDIATE DELIVERY 
On Automotive Fabrics 


LEATHERETTE, SPORT TOPPING 
MOHAIRS, STATION WAGON DECKING 
SEAT COVER CLOTH 
Samples on Request 


FABRIC SALES 
15 Portiand Street Boston 14, Mass. 





HUDSON MOTOR, carburetor, transmis- 
sion, differential rebuilding. Extra 
Prompt service. Strictly Hudson, nothing 
else. Wilsey Hudson Sales, Lima, Ohio. 





ATTENTION !!! 
EX-SERVICEMEN 


Automotive News will gladly insert 
Position Wanted ads in this section, 
free of charge, for men or women who 
have been honorably discharged from 


military service, providing applicant 
furnishes (1) proof of honorable dis- 
charge; (2) reference as to former 


connection with any branch of the 
automotive industry. Welcome home; 
there's a job waiting for you some- 
where among our readers. 

Publisher 


GEORGE M. SLOCUM, 

















ee TS RTE SE 


NEW IN PERFORMANCE... NEW IN SAFETY ...NEW IN BEAUTY 
... THE SWEETEST CAR A DEALER EVER SOLD... 


with 13 basic mechanical advances—including a great new 


EOE SE ee 


Chrysler Hydraulically operated Transmission and new 
Improved Hydraulic Braking System . . . with 15 basic 
advances in exterior features including new front 
fenders of famous Chrysler “Newport” design, a 
massively beautiful new grille, and new “wrap- 
around” bumpers ... with 9 basic interior ad- 
vances—including lovely new instrument panels, 


and a new steering wheel of chrome and plastic. 


HRY SLER— Division of Chrysler Corporation 


Enjoy the Music of Andre 


... WITH HYDRAULICALLY OPERATED TRANSMISSION AND gyrol FLUID DRIVE 





